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Old Silver Medal Cups and Covers Containing Medals and Coins of the 16th and 17th Centuries, in Possession of the 
Auersperg Family of Bohemia. The Cups Were Made About 1700. 


(See Text on Page 41) 
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“FINE FOLDERS’ 


says mid-west jeweler ands - 
thousands of others agree 
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7,000,000 of these folders advertising 4% ! 
f Tiserulitts i 36 different patterns were used in iP 
oiohanen, the past year by thousands of jewelers | 
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Engraved Gems of Antiquity 





eae ancient conception of the term “gem” 
was entirely different from its modern 
use. The Greeks and the Romans—the for- 
mer especially—had but slight regard for the 
intrinsic value of stones apart from their 
adaptability to the purposes of the artist and 
artisan. Indeed, in their times effective 
pastes had a status almost approximating 
natural stones. 
had set his hand to its embellishment that 
a stone, and it might be the meanest, be- 
came a gem. This he did with such con- 
summate skill that the Rev. C. W. King, 
celebrated collector and authority on en- 
graved gems, declares them to be “little 
monuments of antiquity.” 

In those specimens of the art of the gem 
engraver of classic antiquity that are still 
extant, the effects produced are as grand, 
impressive and large as if produced on a 
frieze, or painted on the widest-spreading 
canvas. All true old intaglios were intended 
for seals, and not for ornament, and few 
of them now in existence exceed a length; 
that is, convenient for the finger. 

These old lovers of art scorned the im- 
mense. A Colossus of Rhodes might serve 
as a lighthouse, but the masterpieces of 
Greek art that have come down to us, with 
the exception of statues, which were raised 
on an elevation, rarely exceeded the propor- 
tions of the human form. 

Working, as he did, in such circumscribed 
areas, the Greek and Roman gem engraver 
covered the entire field with his design, and 
left no wide margin on the stone. He was 
familiar with the diamond and used it as a 
tool. 

The materials used by old gem engravers 
were sard, chalcedony, onyx, jasper, garnet, 
jacinth, emerald, beryl, sapphire, ruby, topaz, 
turquoise, aventurine and obsidian. The 
preference was for sard, on account of its 
beauty of color, exceeding toughness and 
high polish. The sards that have come down 
are absolutely perfect. In jasper, green 
shades were favored. Jacinths have not 
stood the test of time, and examples of them 
are imperfect. One of the finest specimens 
in the King collection is a head of Pallas, 
cut in aquamarine. Lapis was in common 
use. Sapphire—the hyacinthus of the an- 
cients—is rare; only about half a dozen ex- 
amples being extant. The most famous of 
all sapphire gems is a head of Jupiter, found 
imbedded in the handle of a Turkish dagger. 
Ruby intaglios were rare, while the topaz 
was too soft and seldom used. 

The glyptic art was at its climax during 
the reign of Alexander the Great. The finest 
designs were copied from renowned statues 
—thus divine forms were perpetuated in en- 
during material. Contemporary or actutal 
history has no record in antique gems. Dis- 
tortions and violence of action, so contrary 
to the Greek theory of esthetics, were like- 


It was only when the artist . 


wise avoided, and the aim of the engraver, 
as in Hellenic art in general, was simplicity 
with repose. 

From the fall of Rome to the Italian Re- 
naissance gem engraving was a lost art. 
With the revival of the classics and the Re- 
naissance it made a rapid reappearance and 
admirable work was done by such masters as 
Giovanni delle Carniole, Pietro Maria, Mat- 
teo dei Benedetti, Maretti, Tagliacam and 
others. With them passed the best period 
of modern work.—S. R. 








Two Ancient Medal Cups 





EDALS and coins have played an im- 
portant part in recording events in the 
political and social history of the older 
‘European countries for a great many cen- 
turies and they hold a position in the 
European jewelry trade that they have never 
attained in this country. Many of the col- 
lections of medals in Europe are famous and 
there are few important families that do not 
possess them. 

Some of these medals have been preserved 
in strange and attractive ways and examples 
of this is to be seen in the two silver vases 
and covers illustrated on the front page of 
this issue. They were made about 1700 
A. D., and have been passed on from genera- 
tion to generation in the Auersperg family in 
Bohemia. The silversmith used in these 
vases 49 medals in the possession of the 
aristocratic families of Europe from the years 
1500 to about 1684, including medals in the 
families of Schlick, Lobowitz, Wallenstein, 
and others and also coins of King Frederic, 
Emperor Maximilian and Ferdinand I. 

The vases, outside of their intrinsic and 
historic value, are interesting pieces of sil- 
versmithing in themselves. They are about 
14 inches high, weigh about 3,200 grammes 
and are of silver .900 fine. The value of the 
medals alone used in the vases, according 
to latest estimates, is over $5,000, but the 
exact value it is impossible to ascertain, as 
many of the medals have not appeared or 
have been available for the public for the 
last 40 or 50 years. 

For the illustration used, we are indebted 
to J. P. V. Heinmuller, of the A. Wittnauer 
Co., New York. 








Frank A. Bridge, real estate and insurance 
man, Springfield, Ill., has purchased the 
jewelry store formerly operated by Leon 
D. Kidwell and will conduct an up-to-date 
credit jewelry business. The store has been 
opened for trade, with Leon D. Kidwell, 
former owner, in charge as the manager. 
Mr. Birdge has secured Leon Shaughessy 
as salesmanager of the _ store. Mr. 
Shaughnessy has been associated with vari- 
ous local jewelry stores for the past six 
years. 


Ralph 


Roessler, Chairman of Jewelers’ 


Silver Cup Presented to 


Tax Elimination 
Committee 


Excise 





ROM all parts of the country come 
honors for Ralph Roessler, Marion, 
Ind., jeweler, chairman of the Special Tax 
Elimination Committee, whose untiring and 
zealous efforts brought about the repeal of 
the national jewelry excise tax. The repeal 





GIFT OF THE IOWA JEWELERS TO RALPH 
ROESSLER, CHAIRMAN OF THE SPECIAL 
EXCISE TAX ELIMINATION COM MITTEE 
means the savings of thousands for the 

jewelers. 

The latest evidence of appreciation has 
come in the form of a magnificent silver cup, 
trem the Iowa association, inscribed: “A 
token of appreciation to Ralph Roessler, 
Marion, Indiana. Iowa Retail Jewelers’ 
Association, twenty-first annual convention, 
1926.” ' 

Another inscription says: “In recognition 
of his efforts and sacrifice, in behalf of his 
craft in elimination of the jewelry excise 
tax which was a necessary emergency act of 
our government to finance America’s part in 
the World War for peace, 1914-1918.” 

The convention paying this tribute also 
passed resolutions of appreciation to Mr. 
Roessler. Many other testimonials have 
come to the Marion man. 

The beautiful cup which Mr. Roessler re- 
ceived and which is illustrated herewith is 
being shown at his store. 





THE JEWELERS’ CIRCULAR 


June 2, 


1926 





f 


— 


ESTABLISHED 
1863 \ 


STERN BROS.&CO 


Cutters and Importers of of 


DIAMONDS. 


2 WEST 46th ST. 
Telephone « “Bryant 3925 


‘ “ CHICAGO 
IAMOND CUTTING WORKS 31 North State Street 


68 Hunters Point Ave. AMSTERDAM: 16 Sarphastistraat 
Long Island City ANTWERP: 48 Rue Simons 


iO>6 =0: 
» 
eS = 
< - 
Toth; 
c A. = 
RRA ge 
= x 
= 
=j=~—=)- 
" y 
__AS 


ele H\|Q 


wae, 


oe — 
a 

[Ty i piers, 

iiit} 0 











1926 


QL HLL 


ee ATLTETADVETERTUTLTLEOLNTOOUUUATTILOEOLALEAIIFOAOOQIITEEHIEHVEGTEUOOOTIT ATAU HEIR 




















June 2, 1926 


THE JEWELERS’ CIRCULAR 








Principles Which Should Be Applied to Merchandising 
By Installment Selling 











An Address of O. H. Cheney,* Before Domestic Distribution Group Meeting, 
at the 14th Annual Meeting of the Chamber of Commerce of the United 
States at Washington, May 11. 














(Continued from issue of May 26) 

Those of you who have listened between 
the lines of what I have said have already 
realized the most important principles which 
{ have to suggest for the guidance of in- 
ptallment selling. Let me add one other be- 
fore I proceed—a principle which would 
seem to be obvious, perhaps impertinent. | 
mean the principle of honesty. Installment 
selling of the present day came from pretty 
good stock originally but its recent ancestry 
has been not so good. Many of the so- 
called “installment houses,’ particularly 
some which sell clothing, furniture and 
jewelry, have had bad reputations and have 
well deserved them. We must beware that 
some of the taint does not stay in the system 
of present-day legitimate installment selling. 
But I am afraid I see symptoms which 
should be eradicated. I feel that it should 
be fundamental in any installment selling 
plan that the buyer be told frankly and 
honestly just what he is paying for the in- 
stallment privilege. 
in mind was widely advertised as offering 
financing for a nine per cent. charge. When 
the charges are actually worked out it is 
found that the consumer really pays 25.11 
per cent. per annum on the money he uses. 
In another field, the charge is advertised as 
six per cent—the actual cost of the money, 
shared by manufacturer, dealer and pur- 
chaser, comes to 14.38 per cent. There are 
similar cases in every industry—but perhaps 
the public doesn’t care what it pays for the 
privilege of buying on installments. 

Everybody concerned with an installment 
contract should know definitely his obliga- 
tions and liabilities—manufacturer, retailer, 
customer and finance company man. I take 
it for granted that the banker who serves 
the finance company can take care of him- 
self. The dealer should know, not merely 
have it down on a piece of paper in a cross- 
word puzzle contract, just what he is ex- 
pected to do and what he is really contribut- 
ing in service and money. 

Perhaps I had better formulate these ideas 
and suggested principles more definitely. I 
shall attempt no formal table of command- 
ments. Let us take up the questions about 
installment selling which arise naturally in 
the mind of a manufacturer or dealer who 
is using installment selling or is about to 
embark on it or is considering whether he 
had better not join the installment parade. 

Shall I adopt installment selling? That 
is the logical first question—and it might 
well be revised and asked again from time 
to time in the form, shall I continue install- 
ment selling? The answer that everybody 
is doing it is an easy one and too often a 
convincing and final answer. But before a 
producer or retailer answers in the affirma- 
tive, he should sit down with himself at a 
very frank conference and answer honestly 
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A certain plan I have - 


questions like these: Is my business really 
declining? Is this because installment selling 
by my competitors is cutting into my volume? 
To what probable extent will installment 
selling increase my volume? Will it be 
profitable business—considering every factor ? 
Or can J, by reducing costs, increase my 
profits just as much without going into in- 
stallment selling? Are there any other pos- 
sible ways of stimulating sales? These are 
questions which every industry must answer 
ior itself and every individual for himself. 
There are no universal answers and that is 
why installment selling is not the panacea 
for business that so many have hailed it. 


What goods might justifiably be adapted 
to installment selling? The usual answer to 
this question—by those who are not in- 
volved—is that goods which may be classed 
as necessities may be resold on time but 
that goods which are luxuries should not. 
But what is a luxury and what is a neces- 
sity? I, for one, do not like the idea of 
going back to the word-jugglery days of 
1917 when committees in Washington tried 
to decide which were the “essential” indus- 
tries. Who will decide for you or for me 
“what is a luxury? One man’s luxury is 
another man’s necessity. No economic 
theory will ever eradicate from the heart of 
mankind the joy that comes from being 
able to think “I have a bigger apple” or 
being able to say “I have a pair of skates”— 
or, in later life, a new car or a superhetro- 
dyne. The automobile used to have a very 
precious outward symbol of prosperity and 
superiority. Now, when almost everybody 
owns one, it is obviously. a necessity. And 
how can we get around this reasoning? 
It is not based on reason at all, but on the 
old, old instincts of mankind. ‘Man cannot 
live by bread alone’—and he seems ever 
willing to give up the bread for the bauble. 
This spirit is of no one class—it is in the 
poor as well as in the rich. A poor woman 
will starve herself and dress in rags through 
a lifetime in order to assure herself a plush- 
lined mahogany coffin with silver handles. 
And all the statistics and charts of all the 
economists in all the colleges and all the 
rhetoric of all the business conventions in 
the world will be without meaning to her 
for whom bread is a luxury and the coffin 
of her dreams a necessity. 


But if nobody can deny a man the privilege 
of giving up bread to pay for a car, he 
certainly has no right to sacrifice somebody 
else’s bread. When a man stops paying his 
grocer’s bills in order to pay automobile in- 
stallments, it is carrying what might be a 
laudable ambition too far. 


sut that is about the only limitation we 
can rightfully place. Our whole economic 
history—in fact it is the very principle of 
civilization—is in the democratization of con- 
sumption. The luxury of the few today 
becomes the necessity of the many of to- 
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morrow. Markets are widened for every 
product—everything possible is placed within 
reach of everybody possible. To attack this 
principle is to: attack the principle of the 
rising standard of living, to which we, as a 
notion, seem ‘to have committed ourselves. 
No, the distinction between luxury and 
necessity is not available as a guide.to con- 
irolling installment selling—we shall have 
to find principles more “‘conerete and 
economically sounder. : 

And will the mere denunciation of ai 
product as a luxury ever keep a manufac-!' 
turer or distributor from selling it on in-|! 
stallments if he finds that to his advantage ?. 

Another frequent answer to this question’! 
is the distinction between goods which de-': 
preciate slowly and have a high resale value.: 
and those which are used up quickly and | 
have a low resale value. This distinction::)! 
is on much sounder grounds but even here it; 
may well be replied that if installment selling  ' 
works on goods of the latter class it is sound..\ 
But as a matter of fact, experiences in in-+' 
stallment selling on clothing, for instance, | 
would indicate an important degree of un-}{ 
soundness. Many concerns find it very 
difficult to collect the last two or three pay- 
ments and they are faced with the alterna- 
tive of high collection costs or repossess’ 
goods with almost no value—and some pre- : 
fer to take the loss without making much - 
of a fight. Naturally, this liability is in-' ; 
cluded in the price and the good risk pays for: ' 
the poor one. The hazard may be some-': 
what reduced by strict investigation and 
limited terms and under such conditions, a’ 
six-payment plan for clothing, for example, ' 
would probably be much safer than a ten- ’ 
payment plan. 

The use of installment payments on doc- , 
tors’ and dentists’ bills are difficult to chal- 
lenge but when it is extended to “permanent - 
waves” I think the limit has been reached. 
I refer to these because they show the spirit 
of the times and the heedlessness which ' 
seems to characterize many business men 
who have come to feel that anything can be 
sold on installments. It is almost impossible 
to foretell what may or may not be success- 
fully sold in this way. The other day a big 
manufacturer of roofing materials had to ad- 
mit failure in selling roofs on time—people 
did not want to have another mortgage on 
the house. 


There is no question that in the case of 
honestly conducted business, the soundest 
installment merchandising has been on those 
products which depreciate slowly and which 
have a high resale value. Homes, pianos 
and jewelry are outstanding examples. Fur- 
niture, automobiles, musical instruments, 
radio sets, labor-saving devices for the 
household—these also seem more or less 
sound from this point of view. And it is 
easy to forget that a high resale value is 
nominal if there is no way of marketing it. 
Every business and industry which goes ex- 
tensively into installment selling should 
therefore be ready to provide an adequate 
and standardized market for second-hand 
goods. Even the automobile industry has 
nowhere near succeeded in this—but in that 
case the number of used cars is very high 
and they come only in a minor proportion 
from repossessions. 

To the distributor of a wide range of 
products, like a department store, the prob- 
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lem is further complicated. Should all goods 
in the store be included, or should install- 
ment selling be restricted. “Everything in 
the store on deferred payments” is a danger- 
ous slogan. When a customer buys a num- 
ber of items, some of which are quickly used 
up, there is a feeling of resentment each 
time an installment is paid. Some stores 
classify the goods—for example, dry goods 
and clothing on a twenty-five weeks’ plan 
and furniture and equipment on a fifty 
weeks’ plan. One great mail order house 
which is adding to its line, is now going 
into installment selling, departing from cash 
principles for the first time in its history. 
But it is proceeding very cautiously and be- 
ginning only with stoves and electrical appli- 
ances and it will never let its credit business 
form a large proportion of its total volume. 

The next question is, How will installment 
selling affect my present business? In some 
cases it has stimulated business considerably, 
in others, where it is adopted without wide 
advertising, it has had only a minor effect. 
But there is a real possibility of instalment 
business making inroads into cash and charge 
account business unless extreme care is ex- 
ercised. It is too easy for a salesman to 
offer easy terms as a selling argument to 
customers who could as soon buy for cash. 
One way to eliminate this possibility is to 
give better salesmen’s bonuses for cash sales. 

How should the financing be handled? 
Should a finance company be used? This is 
an important problem and every possibility 
should be carefully analyzed. Unless the 
manufacturer or merchant has already a 
well-organized credit department, it might 
be more desirable to make arrangements with 
a good financing company. There are enough 
good and sound organizations of various 
available types to make it at least unneces- 
sary to consider small concerns with offices 
under the promoters’ hats. Instalment sell- 
ing requires experience and highly organized 
system—and if possible a company should 
be used which has had some experience in an 
allied line. 

For local merchants, a national finance 
company is not necessary. The industrial 
banking idea has been successfully adapted 
to instalment selling and the pioneer organi- 
zation in this field is operating effectively in 
a number of department stores. In a south- 
ern city a local bank is handling the financ- 
ing directly. In such cases the bank practi- 
cally opens an office in the store. There is 
no question but that the idea of paying a 
bank adds considerably to the prestige of the 
transaction and to the impulse to complete 
payments. 

But deciding on a finance company is only 
the first step. Who should perform the 
various functions of credit investigation, col- 
lections, financing, repossession and resale? 
A wide variation in division of labor is in 
use. There is no right or wrong method in 
this phase of the business—the proper solu- 
tion depends entirely on those concerned— 
but the only principle is that each function 
must be efficiently performed. A dealer may 
undertake to make investigations in order to 
save on charges—but even though he may 
be on the spot his work may be less effective 
than that of a finance company. But it is es- 
sential that each party to the plan should 
know what is expected and be held strictly 
accountable. And each party should pay 
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and be paid a fair return for whatever serv- 
ices are performed. 

Who should pay the cost of financing is 
also a broad question. Should the con- 
sumer pay the whole charge? The answer 
might well be that the manufacturer and 
dealer also benefit. In many plans, the cost 
is shared by all three. The only general rule 
is that there should be no disproportionate 
burden on any party. It is not only a matter 
of fairness—any unfair arrangement inevit- 
ably leads to abuses and to demoralizing 
competition. 

What terms should be offered? There 
again only general rules can be laid down— 
terms for a piano sale must naturally differ 
from those for clothing. Credit may safely 
be extended for thirty months on the former, 
which would be most decidedly unsafe in the 
case of the latter. The down-payment should 
be large enough to make the buyer feel he 
has bought the goods, not merely borrowed 
them. The goods and the satisfaction derived 
from them should far outlast the time of 
payment. At any particular time, the value 
of the goods should be greater than the 
credit outstanding. 

No installment system should be a paper 
one—there must be a heart in it to give best 
results. Many concerns allow considerable 
latitude in payments in cases where the cus- 
tomer meets with some unforeseen misfor- 
tune. Repossession should be resorted to 
only when necessary—as in most cases it 
means a loss. At this point the interests of 
the finance company and the dealer may 
theoretically clash. It must be remembered 
that every repossession usually becomes the 
focus for ill-will against the product and 
the dealer. 

Many plans have met with considerable 
difticulty because of the wide variation in 
state laws on the subject. Any contract 
should be prepared by a lawyer familiar with 
the laws of the State or States involved. 
3ut every contract form should be edited by 
a human being—so that the buyer will un- 
derstand what he is doing. 

Plans should be adapted to the type of 
customer. One large organization wisely 
has one set of terms for city customers and 
another for farmers who can pay best at 
crop time. 

Standard terms are in many cases a mis- 
take. The customer should be encouraged to 
pay down as much as possible and to pay off 
as quickly as possible. The financing 
charges should be proportionate and known. 
But this plan is not always practised where 
it is available because it is simpler for a 
salesman to offer maximum terms at the 
very outset. 

What investigation should be made? 
“The average man is honest—it is cheaper to 
take a chance in the long run than to make 
investigations”. It is too easy to make 
this a principle in installment selling, es- 
pecially where competition becomes extreme 
and where it is easy to “pass the buck” of 
losses. But I believe that one of the great 
dangers of indiscriminate installment selling 
is the perfunctory investigation. This dan- 
ger may be realized within the next six 
months as it never has been before. 

Personal investigation of the prospective 
customer is inadequate. There are a great 
many factors which should enter into con- 
sideration which are entirely overlooked in 
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most cases—because they require thought. 
Every time-payment sale should be consid- 
ered, of course, on the usual basis directly 
concerning the customer’s soundness: In- 
come, line of work, family conditions, busi- 
ness standing and record and other install- 
ment obligations. But the product should 
also be considered—its utility, durability, 
stability of style, price, effect on pride of 


ownership, family attitude, installment ex- 


perience with similar products. Besides 
these factors, conditions external to the sale 
should be given serious attention—particu- 
larly at times when there is any possibility 
of business recession. These factors are: 
General business conditions and their trend; 
local business conditions and their trend; ex- 
tent of installment selling in the community. 
The customer’s line of work should be care- 
fully considered in connection with the pos- 
sible trend in specific industries. 


No installment plan can be stronger than 
its weakest element. And the strongest plan 
may be weakened by excessive pressure. 
That is the real danger of excessive install- 
ment selling—not only from the broadest 
social considerations but also from the most 
practical ones. It is estimated that the 
average family is carrying $135 of install- 
ment credit. I do not know how. close this 
estimate may be but there is no doubt that 
over-loading of the family budget with in- 
stallments defeats the very purpose of the 
installment idea. There will inevitably be 
a tendency to choose between articles after 
they are bought and payments may cease on 
those which do not seem so desirable. It is, 
therefore, important that every customer 
sold on the installment plan should be kept 
sold by skillful advertising and personal en- 
couragement. This may well become the 
primary factor in loss reduction as the in- 
stallment idea is extended. 

Another way in which the installment 
idea tends to defeat itself is that the extra 
cost of credit cuts down the purchasing 
power of the individual. Installment selling 
increases the purchasing range—and it may, 
by its economic effects, increase purchasing 
power in general. But credit costs money 
and these beneficial effects may be entirely 
nullified through the misuse of credit. 


If the growth of the plan continues, more 
controlling measures will be necessary. The 
chief danger is in its being overextended— 
and the logical solution is for some means 
of really knowing whether it is going too far 
in any individual case. The installment 
buyer demands credit from a number of un- 
related sources, like any merchant or manu- 
facturer. The only way his requirements 
can be checked up is through some central 
information agency. It may well be, there- 
fore, that such central installment credit 
agencies will be organized and supported by 
all concerned. Each community of any size 
may have one. But such agencies must be 
complete and reliable or else they would be 
worse than useless. They should be in re- 
sponsible hands—preferably local credit 
men’s organizations. Some State laws re- 
quire the filing of copies of all installment 
contracts in some public office. It might be 
possible, through cooperative arrangements, 
to work this plan into the other. 

Gentlemen, I have taken installment sell- 
ing seriously because it is serious. I have 
not sung one jazz song about it. I have told 
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no joke. Jokes about installment selling will 
no more stop it than have Ford jokes shut 
down Mr. Ford’s factory. A campaign of 
ridicule against installment selling has been 
effective in France—but it will not be effec- 
tive in this country. 

In a way I am sorry to have joined in the 
prevailing discussion of installment selling. 
There is enough talk about that and other 
economic problems. Everybody constitutes 
himself a guardian of the public interest and 
all the guardians crowd around, each yelling 
to the others to stand back so that the vic- 
tim may get a little air. 

I stand back now. And I thank you for 
listening to me at all. 


[THE END] 








An Old Clock 


THE recent restoration of the Rye Church 
clock has been responsible for the re- 
vival of great interest in this remarkable 
clock, not only locally, but throughout the 
country. A note in the London Daily Tele- 
graph, after referring to its recent restora- 
tion by Messrs. J. W. Benson, states that 
it is the oldest public clock still in service 
with the original mechanism. It was erected 
in 1515 at a total cost, materials and labor 
included, of £2 15s. 4d. The clock has many 
unusual features. Its main frame is of cast 
iron, and it also contains some fine hand- 
wrought work. The pendulum is long and 
is weighted by a large bob of lead. Cannon 
balls are used for weights, but steel wires 
now replace the original hemp ropes on 
which these formerly hung. The clock 
strikes the hours upon a 20-cwt. tenor bell 
in the tower of the church, the quarters be- 
ing struck by two life-size figures of “quarter 
boys” upon smaller bells. 

An interesting article on the Rye Church 
clock was contributed to the Horological 
Journal of December, 1921, by the veteran 
watchmaker of Rye, Alderman John Neve 
Masters. It is written in his usual amusing 
style of running comment, and shows con- 
siderable knowledge of his subject. De- 
scribing the clock, he says: 

“The carved oak quarter boys are 4 ft. 10 
in. high, and those mechanically-alive boys 
have been striking their bells every quarter 
of an hour since Queen Elizabeth saw and 
heard it when she visited Rye in 1573. I 
believe this is the oldest parish church 
clock that is still going in old England— 
deny it who can. Wells Cathedral clock 
(1382) beats us, but Rye is a parish church 
clock which was set going in 1561. It is a 
30-hour clock, and the pendulum is 18 ft. 
long. Can you beat that? It ticks twice in 
five seconds, and the diameter of the ’scape- 
wheel (anchor pallets) is 3%4 in. only. Is 
it silent ticking? No, loud! It can be 
heard in the street outside, and heard too 
well inside the church. When I came here 
52 years and a fortnight ago (this was 
written in 1921), that grand old Rye Church 
took my eye, and the clock dial in the steeple 
having a 16th century turret clock, with 
quarter boys striking every 15 minutes, 
naturally made me, a born clockmaker, want 
to see the old movement; but it was some 
weeks before I found the right man with 
the right key in the right humor to show 
the new watchmaker how to get up that 
Steeple and round part of the ambulatory 
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which runs right round the building inside 
the church, with a space here and there— 
for the priest, I suppose, to look through at 
the congregation, for there is no doubt the 
people wanted looking after in the good old 
times.” 

Alderman Masters recounts the traditional 
tale that the clock and the old carved 
Spanish mahogany table in the church came 
out of one of the ships of the Spanish 
Armada, that was wrecked near Rye Har- 
bor, and that Queen Elizabeth gave them to 
Rye. But, as he says, “Although I, like 
others, did not dare deny it, I did wonder 
what they had a turret clock with an 18 ft. 
pendulum on board for!’—Sussex Express. 








The Grasping Bank 


AN Oklahoma customer had given an 
Oklahoma jeweler a mortgage on the 
crops to be raised during the current year. 
“We can’t carry you any longer, unless 
you give us a mortgage on the crop to be 
raised this year,” the local bank told the 
customer. ‘ 

“The best I can give you is a second 
mortgage,’ the customer agreed, and the 
second mortgage was dully executed and 
recorded. 

That year the customer raised nearly $600 
worth of wheat on the farm, sold it to a 
grain dealer, and, before the money was 
paid, both the bank and the jeweler claimed 
the proceeds. 

“T don’t want to buy a law suit, along 
with the wheat,” the grain dealer suggested, 
“and I am willing to pay the money in to 
the bank, and let you fellows settle your 
own disputes.” 

“That'll be satisfactory, if the bank will 
agree to pay over the money to whoever 
has the better claim,” the jeweler proposed. 

“That’s satisfactory to us,’ the bank 
agreed, got possession of the money, applied 
it to the customer’s debt to the bank, and 
the jeweler garnished the money. 

“To permit the bank to secure the deposit, 
or induce the parties interested to permit the 
deposit to be placed in the bank, by reason 
of an agreement such as made in this case, 
and then without authority of any character 
convert the money to its own use and bene- 
fit, would, in our judgment, be a grossly 
unfair and unjust rule, not in keeping with 
good conscience and fair dealing and con- 
trary to law,” said the Oklahoma Supreme 
Court, in ruling in favor of the jeweler.— 
Ne 15 











A bold young man about 23 years of age 
is victimizing Duluth, Minn., jewelers, hav- 
ing entered three downtown jewelry stores 
during the noon hour recently and stole four 
watches. Recently he entered the Max A. 
Kohen jewelry store at 325 W. Superior St. 
and asked to see some watches. The watch- 
maker started to show him some, when a 
young clerk whispered the man might be the 
thief. The watchmaker walked over to the 
manager and told him of the suspicion, so 
Mr. Kanter agreed to wait on the suspect. 
While looking at the watches the suspect 
grabbed two of them valued at about $90 
and escaped, after being chased for a short 
distance. All downtown stores have been 
warned by the Duluth police to be on the 
lookout for this man. 
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Too Many Stores in Some Communi- 
ties, Says Credit Man 





VERCROWDING of communities with 
retail stores will be considered from a 
credit and financial point of view at the 31st 
annual convention of the National Asso- 
ciation of Credit Men, J. H. Tregoe, Ex- 
ecutive Manager of the association, said 
last week in announcing his observations in 
the retail field made during his two 9,000 mile 
trips around the country in the past few 
months. 

On his most recent trip Mr. Tregoe went 
through the Pacific Coast States and most 
of the States west of the Rockies visiting the 
principal business centers. ; 

“Given a community of say 10,000 people 
with an average income of $600 per person, 
the community as a whole has a purchasing 
power subject only to conditions which in- 
fluence the flow from all income sources,” 
Mr. Tregoe said. 

“Merely placing stores in such a commun- 
ity to supply and to exchange necessities will 
not increase the income. If the number of 
stores is disproportionate to the income, there 
is an over-crowding. A situation develops 
which means the eventual elimination of 
some of the’ outlets and this elimination may 
follow the road of insolvency. 

“A retail expert states there is at present 
a retail store for every 26 families and that 
two-thirds of all the expenses of running 
these stores is loss and waste—an excess 
charge on the community. 

“Overcrowding in any field is attended 
with waste, which is borne by the community 
and not alone by the crowded-out operator. 

“Tt is interesting in this connection to fol- 
low the estimate made by an observer that 
there were approximately 335,000 grocery 
stores in this country, each serving, on the 
average, 70 families. In 1850 this observer 
states there was one grocery store for every 
960 people. I am convinced from my own 
observations that overcrowding in the retail 
trade is the cause of many of our business 
and credit disturbances. 

I wonder if we consider seriously enough, 
when accepting credit risks, the kind of com- 
petition a buyer has in his community. We 


do not allow our sidewalks to become con- . 


gested yet we are apparently doing nothing 
to relieve overcrowding and congestion in 
our retail outlets. 

“The credit loss due to overcrowding is 
only a part of the economic loss attending 
this unfortunate situation. The community 
undoubtedly has to pay in one form or other 
for every failure and yet a community is 
powerless when merchants crowd in and at- 
tempt to divide the local income among a 
large number when the income will only 
properly sustain a few. 

“This phenomenon of overcrowding we 
must reckon with in all stages of finance and 
industry. Basic production, primary dis- 
tribution and distribution to consumers are 
all affected by overcrowding and it offers 
one of the serious difficulties in keeping con- 
sumers’ goods and consumers’ income in 
wholesome parity.” 








Harry Burnham, Hibbing, Minn, has 
moved his jewelry store to new quarters on 
Howard St. 
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The News from England 








Few Attacks on Jewelry Stores During General Strike—Jewelry Business 
Shows Effects of Strike—Lucky Elephant Hair and Spider Jewelry 
Shown in London Shops—Business in Polished Diamond Markets 
Slowed Up by Strike Situation 

















Lonpon, May 22.—Some of the more ser- 
jous disturbances which gave concern to 
jewelers occurred after the general strike here 
was called off by the Trades Union Council. 
In East London, particularly, there were riots 
towards the end of the week which neces- 
sitated successive baton charges by the police. 
There were many broken heads and the 
streets were spotted with blood. A lot of 
shopkeepers immediately closed their pre- 
mises, retail jewelers fearing organized raids 
on their establishments. Happily there have 
been few attacks on jewelry stores so 
far but it is admitted that the temper of some 
of the strikers is worse now than at any 
time during the strike itself. Jewelers are 
taking prompt steps to protect themselves 
against any development of mob victimiza- 
tion and will have the aid of the police. 

ae ae 


Jewelers, despite the strike, have managed 
to continue business although, of course, 
there has not been a lot of trade. Quite a 
bit of jewelry has been purchased the past 
week by Americans who hurried over from 
Paris expecting to see trouble and were 
rather disappointed to find the metropolis al- 
most normal and the majority of the shops 
open. They noticed nothing abnormal except 
the policemen on the ’buses. While in Lon- 
don the visitors put in considerable time at 
the Bond and Regent St. jewelry shops. 

The strike has been singularly free of 
jewelry raids. Although some shops the 
first few days closed their doors and put 
their shutters up they gradually opened up 
again. Where arrests were made exception- 
ally heavy penalties were imposed. For shop 
smashing and stealing, interfering and incit- 
ing to violence and store breaking offenders 
have received from three to nine months 
each hard labor. The general strike has, of 
course, come at a rather unfortunate time 
for the jewelers. This is the season of wed- 
dings and many engagement and wedding 
rings are purchased during May for the June 
bride. The uncertainty of the immediate 
future is tending to the postponement of 
these seasonal events with the accompanying 
slump in jewelry sales. The jewelers, how- 
ever, are likely to get the normal number 
of visiting shoppers in the metropolis this 
season since the railroad companies are im- 
proving their service daily. One line has 
more than 1,000 trains running to and from 
London and since there are a dozen or more 
big railroad termini in London accommoda- 
tion for out-of-town buyers should be ade- 
quate. 


Some very fine displays of Tudor and 
Community plate from New York are being 
made by jewelers around the East Coast 
these days. Jewelers in towns on the Thames 
estuary near the North Sea are devoting 
whole windows to this ware which is well 
set out in the displays. 


Some large and artistically designed chaf- 
ing dishes are being sold by retail jewelers 
in holiday resort centers. One type of dish 
of irregular shape has feet formed of a 
modeled lobster. The spoons and forks that 
go with the dish for serving have handles 
made to represent lobsters’ claws. The feet 
of the dish and handles of the servers are 
in lobster red, of course. The dish itself 
is a deep cream color. 

+ os 

During the strike crisis some jewelers 
made prominent displays of the lucky 
elephant hair jewelry. Show cards featuring 
elephant hair nine carat gold rings bore the 
words: “Wear the lucky elephant hair rings 
and have no troubles.” 
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Some of the smali town jewelers who 
attempted to attract business during the 
strike upheaval exhibited notices to the ef- 
fect that any jewelry article can be paid 
for weekly without any extra charge if de- 
sired. These jewelers operate a_ turntable 
on the flat surface of which are arrayed a 
series of “the day’s bargains.” The turntable 
revolves slowly bringing each “bargain” into 
iine in turn. Each item is plainly priced the 
goods ranging from earrings, necklaces and 
utility articles to diamond, ruby and sapphire 
rings, watches, pendants and_ attractive 
cigarette cases. 

eos + 

Silver feeding outfits for infants are be- 
ing placed well to the fore here by the 
jewelers these days. One outfit known as the 
“Eateesi” is composed of spoon and pusher. 
The bowl of the spoon is placed at right 
angles to the handle which is of imitation 
amber. These are artistic looking sets and 
can be had in any medium although silver 
appears to be the most popular. Other 
jewelry articles for babies displayed along- 
side the feeding sets are silver rattles on 
ivory and ebony handles and eating sets in 
which the spoon has a looped handle easily 
held by the child that has not yet properly 
learned to grip. 

x ok 

For superstitious young women the jewel- 
ers are showing a range of silver charms and 
pendants. The “Lucky Spider” is a pen- 
dant of graceful lines suspended from the 
neck by a very fine chain. The pendant por- 
tion is composed of a fine silver web the 
size of a dime in the center of which is 
crouched a spider done in some semi-pre- 
cious material such as jade, ebonite, erinoid, 
tortoise shell, amber or ivory. The silver 
charms take the form of pendant hearts and 
crosses, anchors and hearts, whistles that 
blow, horseshoes inside which is perched a 
tiny bird, pendant fish and so on. They 
are all supposed to bring luck to the wearer 
and there is a very big demand for them. 
Being done in silver they are not dear, al- 
though similar designs in gold and precious 
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stones are available but the demand for them 
is not so great. 
a 

Business in the polished diamonds market 
has, of course, been affected the past week 
or 10 days. It will take some weeks to 
make up lost ground since a feeling of un- 
certainty still exists with regard to the im- 
mediate future. The nation has been con- 
cerned with the vital business of existence 
and the bulk of money spent has been on the 
necessities of life. There has been no time 
for “luxury” shopping even had there been 
a disposition to put in the time on this. The 
diamond men have been carrying on as best 
they could and Hatton Garden has done some 
business that, under the circumstances, is con- 
sidered good. American buyers, of course, 
have not been so affected by the strike and 
the bulk of the buying has been done by 
them. Merchants having large stocks of 
precious stones worth many hundreds of 
thousands of dollars have, of course, taken 
every precaution to ensure their safety. This 
is where the London safety deposit vaults 
have come in useful. Many merchants de- 
posit their stones in the vaults each night. 

*x* * * 


Jewelry auctioneers have been unable to 
announce their usual sales the past week or 
more through the medium of the consumer 
and technical press, since there has been a 
stoppage in all publications due to the print- 
ers’ striking in sympathy with the coal 
miners. This condition also has affected the 
manufacturing and jobbing jewelers who 
were advertising new jewelry lines to the 
trade. The Birmingham manufacturing 
jewelers have been rather disturbed by the 
national upheaval. Business was none too 
good at the best and with the Summer sea- 
son near and lots of folks planning their 
vacations, there usually is a slump in jewelry 
sales. The general strike has therefore made 
matters, if anything, worse for the Birming- 
ham industry. The same may be said of the 
silver plate and cutlery trade of Sheffield. 
This has been stagnant for many months and 
had not even reached the convalescent stage 
when the general strike came along. Need- 
less to say, this has not improved things. 

* * * 4 

Costume jewelry novelties of an unusual 
sort are making their appearance for the 
Summer season. Included among them is an 
initial pin, designed for use on a sport hat 
or scarf. The initial itself is of rhinestones, 
and is enclosed in a circle of faceted trans- 
parent Bakelite, highly lustrous in finish, and 
available in coloring of coral, jade, and 
other light shades. Chain necklaces are also 
being shown, with large oval links made 
either of faceted transparent Bakelite or 
Galalith in summery colors. The links are 
joined together by delicate clasps of etched 
metal, and the final effect is that of the 
popular “slave chain,” without being uncom- 
fortably heavy for wear in Summer. 








Completely remodelled and with new 
furnishing and fixtures installed, the jewelry 
store of H. M. Judge & Son, Adrian, Mich., 
has been opened to the public. A_ stock 
reducing sale, held previous to alterations, 
disposed of a considerable amount of mer- 
chandise and when the store was reopened 
it was completely restocked with new mer- 
chandise. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris, Antwerp and Amsterdam 
as Reported by Correspondents of The Jewelers’ Circular 




















Lonpon, May 23.—The general strike 
which has now been settled had its effect on 
all branches of the industry and the diamond 
and allied trades, which are usually first to 
feel the detrimental effects of any upheaval 
in the political or economical situation, were 
no exceptions to this rule. The general 
strike has now been called off, but it will be 
some time before business fully recuperates 
from the effects and again resumes its nor- 
mal course. During the last fortnight, while 
the strike was in effect, diamond dealers did 
not attempt to do any business, because, apart 
from the danger of displaying gems during 
such a period, there was no real chance to 
obtain the prices demanded for gems. The 
market for rough diamonds was somewhat 
of an exception to this rule as the South- 
west African shipment of diamonds, which 
was shown during the first week of the 
month was entirely taken. Some of the ap- 
plicants for “sights” of these goods came by 
airships and carried their purchases with 
them on the return trips, as the insurance 
companies refused to take the risk. Other 
buyers of rough, especially those at Amster- 
dam, acquired their purchases through the 
medium of their respective London Syndicate 
brokers. The next shipment of rough will 
consist of River and Jagersfontein diamonds 
which will be shown during the month. 
Early in June pool goods will be shown in 
the market. Business in industrial diamonds 
shows a slight improvement and prices for 
bort are much firmer than during the same 
period of last year. This is due to the new 
combination which was formed recently 
which has complete control of diamonds of 
this class. 





AMSTERDAM, May 21.—There has been a 
decline in the volume of business done dur- 
ing the month thus far as compared with 
conditions a few months ago, notwithstand- 
ing the fact that there are some foreign dia- 
mond merchants in this market at the present 
time. They are for the most part making 
low offers for goods which makes it almost 
impossible to transact business. This con- 
dition is surprising when consideration is 
given to the fact that an unusually large 
number of cut diamonds is being exported 
from this market as well as from Antwerp 
to the United States where a big demand 
is felt. This is simply the old problem ap- 
pearing again, in which the differences 
between the price of the “rough” and the 
cut stones is always coming to the front. 
With the price of rough stones firmly main- 
tained by the London Syndicate, to which 
must be added the cost of production, it 
wouid seem that buyers would be more will- 
ing to pay better prices for cut stuff, but 
they do not seem to realize the present con- 
ditions in the market and the difficulties 
which manufacturers are facing. It may be 
that customs duties in America are playing 
a large part in the reluctance of American 
importers to meet prices demanded here. At 
any rate the transactions which have been 


carried out in the last few months are not 
showing the results desired by sellers on this 
side. Nevertheless dealers here do not feel 
discouraged and are doing everything to 
keep the wheels of trade going in the hope 
of better times in the future. This is fully 
illustrated by the quick purchase of the im- 
portation of Southwest African diamonds 
shown by the London Syndicate. 





Paris, May 18.—The market for polished 
stones in this city has shown considerable 
fluctuation due to the changes in the value 
of exchange, which has caused both buyers 
and sellers a great deal of uncertainty. 
There is a slight demand for piqué stones 
ranging from one to two carats while on the 
other hand the demand for méleé has some- 
what declined. Fancy shaped diamonds are 
still in favor with buyers, but in most cases 
the prices demanded cannot be realized. The 
trade here welcomes the announcement made 
during the course of the month that through 
the energetic perseverance of the president 
of the Chamber of Diamond Merchants at 
Paris, Dr. Hugo Citroen, who on behalf of 
the Chamber has been working to obtain 
the removal of the present export duty on 
diamonds, that a committee has been ap- 
pointed by the government with the object 
in view of formulating a plan to meet the 
situation and it is earnestly hoped that the 
plan may succeed. It has been learned from 
reliable sources that, as an outcome of the 
audience with the Minister of Finances, held 
recently, that the Minister gave an order to 
grant an exemption of eight weeks as to the 
duty of two per cent. on rough diamonds 
destined for re-exportation which otherwise 
would have meant that three times that 
amount would have been paid. The com- 
mittee is under the chairmanship of a former 
Minister of Commerce, who paid a visit 
recently to the Diamond Bourse in order to 
learn in detail the situation of the diamond 
trade regarding the customs and other regu- 
lations in vogue in the diamond market. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended May 29, 1926 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1,027,305.06 
Gold bars paid depositors........... 73,429.02 


MEAN 2. 260.5 crale Diane ewe caesnnee.e $1,100,734.08 


Of this the gold bars exchanged for gold _ 


coins are reported as follows: 


Exchange Deposits 
i Bi iincdviveceindasveszkamiaes $629,893.97 
We o.. ciceccnamanenseacteaaan 71,183.34 
i ee ee ee er 101,165.92 
WO a aus éits'o Baresi a Mise wa Rabe Row 87,309.09 
OS De ec vaasiasadetesdesesicexaeees 137,752.74 
Sf PD i cdarawdpweaeesesounes ye a4 Pr 
ng NPP SOR a Pe EIT Cea $1,027,305.06 
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DEATH OF ISADORE GOODMAN 





Buffalo Jeweler Asphyxiated at His Home 
in That City 


BurFFaLo, N. Y., May 26.—Isadore Good- 
man, 49 years old, who since last December 
conducted a small jewelry store at 52 W. 
Chippewa St., was asphyxiated by natural 
gas in his home at 305 E. Ferry St., late 
last Monday afternoon. He died a short 
time after his wife returned from a shopping 
trip downtown. 

Mrs. Goodman told Medical Examiner 
Charles F. Long that she had left her hus- 
band alone shortly after noon on Monday 
to do a little shopping. Upon her return 
a short time later, she found her husband 
lying in a doorway between the bathroom 
and living room. Medical aid was called 
but the man died before assistance arrived. 
A leaky pipe, through which gas escaped at 
the rate of six feet per hour, caused Mr. 
Goodman’s death. From the position Mr. 
Goodman was lying, Medical Examiner Long 
believes he was overcome and fell as he was 
trying to get into the bathroom. He was 
fully clothed. 

Insinuations that the jeweler had taken his 
own life, made by some of the daily papers, 
were afterwards corrected when a certificate 
of accidental death was issued by the medical 
examiner. Mr. Goodman’s health had not 
been of the best during the Winter, but at 
the time of his death, he had not been com- 
plaining of feeling poorly, Mrs. Goodman 
stated. 

Isadore Goodman was a practical jeweler 
and watchmaker and since coming to the 
United States from Russia as a young man 
he had worked in factories in various parts 
of the country. He was at one time em- 
ployed in the factory of Chas. P. Goldsmith 
& Co., New York, and later conducted a 
retail jewelry store in Brooklyn. He came 
to Buffalo from the latter city about 17 
years ago and was employed successively 
with White, Wile & Warner, Niagara Ring 
Mfg. Co., Charles F. Damm and the Alf 
Ring Co. He entered business for himself 
on Dec. 1, 1925. Prior to coming to Buffalo 
he was for a short time with Taylor Bros., 
Houston, Tex. 

Mr. Goodman is survived by his widow, 
two sons, Joseph and Morris, and two daugh- 
ters, Mrs. Sadie Seeberg and May Good- 
man, all of this city. Funeral services were 
held from the Russian synagogue in Hickory 
St., Tuesday afternoon. Burial was in the 
Jewish cemetery at Pine Hill. He had many 
friends in the jewelry trade. 








Clocks in the Calumet district of Indiana, 
including Hammond, Whiting and East Chi- 
cago, have been moved up and those cities 
are working under daylight saving time. 
The movement is spreading to other cities 
in the northern part of the State, which are 
close enough to Chicago to be influenced by 
its time. Even in Indianapolis the mer- 
chants are beginning to wonder if the thing 
is feasible and the city council has announced 
its intention of conducting a survey to ascer- 
tain whether the majority of business and 
industrial officials and workers desire such 
a change. Indianapolis worked under this 


system at one time shortly after the war, but’ 


only for one Summer. 
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Paris Jewelry Fashion Notes 








Fewer Bracelets Worn With Long Sleeves But They Are in Vogue With 
Evening Costumes—Jewelers Furnish Semi-Precious Gems As Buttons 
for Evening Cloaks—Elaborate Gold Combs and Vanity Cases 

















HE late Spring and early Summer modes 
are crystallizing. The distinction be- 
tween what the dressmakers order and the 
woman of fashion will wear is becoming 
more and more clear. While gowns are be- 
coming shorter and ever shorter, the sleeve 
that interests the jeweler most particularly 
is becoming longer and longer. The sleeve- 
less gown is being reserved for really big 
functions. As few real Parisiennes attend 
oficial functions—they are a class in them- 
selves—and the fashion of living outside 
Paris is becoming more and more accentu- 
ated, the full-dress occasion is becoming 
rarer and rarer for those who really set the 
mode. A motor and a wireless set are more 
important than a ball dress in the eyes of 
the modern Parisienne. All this does not 
prevent the woman with real money to throw 
about from ordering half a dozen gowns for 
Deauville, but the Paris dressmakers are al- 
ready complaining that their best models are 
being worn by members of the financial 
world, internationals of all kinds, by people 
from the States and from South America, 
who are able to pay for them. The high- 
class, tip-top Paris dressmaker is very glad 
to have this outlet for his models—he is 
usually a man—but he then lacks the ba- 
rometer of Paris taste, telling him which 
model catches on and which fails to “take.” 
His mannequins promenade at the races, but 
no one is seen on later dates in the “triumph” 
of art. He does not know today whether 
this is because the new idea is not pleasing 
to the Frenchwoman and must therefore be 
promptly scrapped from his repertoire, or 
whether it is simply that the women at the 
races preferred to put their money into a new 
car and could not afford to buy a late Spring 
costume as well. More will be heard of the 
effect of this state of affairs, in the world of 
“real” Paris fashions, later on. 


Now that the evening gown implies the 
cloak, which must be made to match, it is 
an expensive, not to say costly, affair. The 
gown itself requires very little material, but 
this little is very costly indeed. Usually 
sewn with gold or silver thread, with gold 
or silver embroideries, with spangles, beads 
or something that shines and glitters as the 
wearer moves, the cloak is lined with the 
same material, but innocent of ornament. 
The handsome cloak is in velvet of satin and 
a new cloak is naturally required with each 
gown. The tendency is to wear the cloak as 
part of the toilette, for a greater part of the 
evening. There is no doubt a subtle reason 
for this. In many ballrooms, economies are 
made in the matter of heating. They are 
not always intentional—something has gone 
wrong with the central heating, there is 
trouble downstairs, and a hundred and one 
reasons connected with labor may affect 
heating. Thus ladies are disinclined to leave 
their wraps in the garde-robe, the more so 
that in many theaters valuable wraps are not 
accepted for fear of theft or loss. At the 
big Paris theaters, furs are often refused, or 


only taken when an assurance is given that 
they are worthless, either on account of their 
being badly worn and about to be discarded, 
or on account of their original cost. If all 
responsibility is taken off the garde-robe, in 
case of loss, they will usually take charge. 
But all this is leading to wraps being worn 
in the theater, the cloak being thrown back to 
display the frock underneath and the lining 
of the cloak. As the cloak is only opened 
on reaching the seat, the risk of losing valu- 
able jewelry is greatly lessened, and for this 
reason alone the retention of the evening 
cloak is to be recommended. At the same 
time, the custom militates against the wear- 
ing of bracelets, excepting at very grand 
functions, when, naturally, the cloak is left 
downstairs. The arms, entirely bare, must 
then be literally clad with bangles or brace- 
lets, that are so worn as to resemble armor 
more than anything else. A number—maybe 
12 bangles—worn one fitting against the 
other, make a solid mass of metal on the 
forearm and takes away from any sugges- 
tion of a bare arm. 

Some women appear to be wearing gaunt- 
lets, the tiny, pink hand peeping out from 
below the metallic wrist and forearm. 
Others wear broad bracelets studded with 
diamonds, making ribbons, one above the 
other, almost to the elbow. This is an at- 
tempt to cover the arm with bracelets, they 
taking the place of a sleeve, or parts of a 
sleeve. In the same order of ideas, the neck 
is covered with a necklace, turn after turn 
being taken by a pearl necklace; sometimes 
it is twisted three times around the neck, 
while two rows of pearls hang slack below, 
leaving very little of the skin to be seen. 
The very fashionable dog collar, in pearls, 
diamonds, diamonds and pearls, or in jet, 
the most popular thing of all, is another 
manifestation of the tendency to cover up the 
skin. The bead collarette, made of beads 
sewn together to make continuous ribbons, 
with squares of black and of steel, is an- 
other fashion of covering the neck. This 
does not prevent the decolleté being lower 
than ever, but it is frequently sewn with 
beads, at the edges, the brilliancy of which 
draw the attention from the expanse of bare 
neck, 

*x* * * 

For afternoon and early evening gowns, 
long sleeves are the fashion. They are very 
long, but whereas at the beginning of the 
season they were tight, this is even no 
longer the mode. They are tight to the 
elbow, in many cases, but billow out below. 
They are then gathered in at the wrist, a 
mode that makes the wearing of bracelets a 
superfluity, or are finished with lace frills, 
among which a handsome bracelet looks very 
well indeed. Perhaps a bracelet has no bet- 
ter setting than a mass of real lace. Owing 
to the duty on lace introduced recently into 
Great Britain, large quantities have been 
suddenly thrown on the market in France 
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and in Belgium, as the greater part of hand- 
made lace used in the making of gowns and 
lingerie is made in northern France and in 
Belgium, the latter turning out still more 
than France. Naturally the gold bracelet, 
finely chased, but without anything that will 
catch in the fine threads of the lace, is the 
favorite wear with sleeves finished with a 
mass of hand-made lace frills. While three 
bracelets can be conveniently worn with a 
long sleeve, more are not possible, although 
several bangles may be seen. Rigid brace- 
lets, with sapphires or emeralds, making a 
single band of stones, look very well, in fact 
something colorful is almost a necessity with 
these clouds of lace. A mode which is not 
catching on very much but that is seen all 
the same fairly generally is the wearing of 
heavy bracelets over the sleeve in light fab- 
rics, such as crépe de chine or gauze. Like 
the fashion of wearing necklaces over the 
bodice, it has come to stay, but whereas imi- 
tation jewelry of all kinds and semi-precious 
stones look very well indeed when worn in 
this way, the luster of pearls, the brilliancy 
of diamonds, need a white skin to set them 
off properly. Jewelers are very much op- 
posed to the mode of wearing beautiful “fine” 
pearls on a chiffon background. One irate 
man told me he would prefer not to sell the 
necklace at all to having it worn in this 
manner that prevented its beauty being ap- 
preciated at all. Ivory, amber or jet can be 
worn over materials, and jet is perhaps im- 
proved by being put on over a black gown. 
Something of its too great brilliancy is then 
taken away, which is distinctly to the good. 
On the sleeves of gowns in colored or flow- 
ered muslins that are so much worn at the 
seaside this year, ivory bracelets look well. 
The fashion of painting them with flowers in 
various colors, such as pinks, blues and 
greens, to coincide with the design on the 
muslin, is very prevalent. It is an illustra- 
tion of the prevailing law for making jewel- 
ry part of the gown, not a contrast to it. 
At the present time the tendency is for 
jewelry to camouflage itself. Just as a 
chameleon takes the color of the tree upon 
which it is curled, so a bracelet takes the 
tints of the sleeve upon which it is wound. 


* ok x 


The coat and skirt is little seen. A coat- 
frock is being worn. Sometimes the coat, 
which reaches to the bottom of the under- 
skirt, is fastened by one large button, well 
below the waistline, sometimes it is left open. 
Sometimes the coat is sufficiently short to 
show three inches of skirt below the coat. 
All these coats have very long sleeves, ren- 
dering bracelets impossible. The large but- 
ton that closes the coat, or the rows of but- 
tons worn on either side, are really jewels. 
Made in semi-precious stones or imitation 
pearls and diamonds, they are purchased at 
the jewelers and not at the dressmaker’s. 
They are worn to match the long sautoir, or 
rather the sautoir is chosen to match the 
putton. The very small handbag, or purse, 
and the tiny jeweled comb that is carried to 
attend to the coiffure in public—when the 
hair is cropped very short it is not possible 
to wear even a comb that can be used to 
straighten it out—are all to match. The 
comb, sometimes in gold, sometimes in silver 
or again in tortoise shell or ivory, is about 
four inches long. The ornamental back is 
studded in stones to match the sautoir or 
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Vedding Rings 


VERY jeweler should have an assortment of Diamond 
wedding rings. 


Pictures cannot half portray the beauty and quality of the 
diamonds in Wheeler platinum diamond wedding rings. 
Some are made with round diamonds, others with square 
emerald-cut diamonds; the mountings are beautifully hand 
engraved and finished with the usual Wheeler standard of 
workmanship. 


Do not miss a sale by not having diamond wedding rings. 
Just wire us. Wheeler service will promptly take care of 
your every emergency. 


Wheeler Trade Mark o uality- — Service 
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CHaydenW-Wheeler & Co.Inc 


OFFICE AND FACTORY 


- 58 West 40th Street » New Vork- 
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other ornaments. During a play, this orna- 
mental comb is frequently brought out, to- 
gether with a tiny mirror studded in dia- 
monds or other stones, and just as a lady 
makes up in public, with the secret purpose 
of showing off her vanity case, so she today 
does her hair ostensibly for the sole purpose 
of showing her golden comb, just like the 
mermaids, who, in the legends of the Middle 
Ages, sat combing their hair on the rocks 
with golden combs, going to show that the 
eternal feminine has always been the same, 
and that the toilette accessories are meant 
for show in every case and not for use. 
~  * 


The tiny vanity case or bag, which is made 
like a purse, and studded in diamonds or 
other stones, naturally goes into the large 
handbag, which is growing in proportions. 
It must be quite flat, however, which makes 
it almost useless, as only objects that do not 
make it bulge can be put inside. This makes 
it probable that it will be largely superseded 
by the tiny handbag, which is swollen with 
articles of one kind and another, and can be 
carried rounded, like a purse in the Middle 
Ages, or like a book, flat, according to its 
shape. 








George Epstein Trading as George Epstein 
& Co., New York, Files Schedules 
in Bankruptcy 


Schedules in bankruptcy showing assets 
slightly in excess of his liabilities were filed 
in the United States District Court, New 
York, last Wednesday, by George Epstein, 
trading as George Epstein & Co., jeweler, 
1044 Third Ave. The jeweler lists his debts 
at $17,662 and claims to have assets totalling 
$17,852. The liabilities represent unsecured 
claims while the assets include: Stock in 
trade, $15,000; household goods, etc., $250; 
debts due on open accounts, $2,597, and de- 
posits of money in the banks and elsewhere, 
$4. Creditors started the bankruptcy pro- 
ceedings against Mr. Epstein on May 1 of 
this year. 

Among the largest unsecured creditors are: 
Alberts & Kautzman, $101; D. F. Briggs 
Co., $281; Ballou Mfg. Co., $379; H. F. 
Barrows & Co., $200; Craft Co., $683; 
Barnett Daniel & Co., $746; Dinhofer Bros., 
$263; A. M. Draper Corp., $130; Eisen & 
Buchenholz Co., $1,696; Franklin & Sperling, 
$125; Finberg Mfg. Co., $769; A. D. Gobin 
& Co., $157; B. & E. J. Gross Co., $2,093; 
Indestructible Pearl Bead Makers, Inc., $681 ; 
F. Kirchenbauer, $142; Le Stage Mfg. Co., 
$680; Leach & Miller Co. $119; A. L. 
Lindroth & Co., $156; C. A. Marsh & Co., 
$450; Ostby & Barton Co., $521; J. H. Peck- 
ham & Sons, $201; Payton & Kelley Co., 
$937; Silberman, Kohn & Wallenstein, $896; 
Scofield, Melcher & Scofield, $2,231; J. J. 
Sommer & Co., $903; Saacke Schmidt & 
Co., $112: Waite, Thresher Co., $109; 
Henry Astor, $750; Goldsmith, Anderson 
Realty Corp., $180, and Thornton Bros. Co., 
$224. 








The Miller Jewelry Co., Everett, Wash., 
is now located at 2826 Hoyt Ave. The com- 
pany will occupy its store at that address 
until the new brick building at 1420 Hewitt 
Ave., its present location is completed. The 
company has been at 1420 Hewitt Ave. since 
1900. A. H. New is proprietor of the busi- 


ness. 
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Prominent Quincy, Mass., Jeweler Passes 
from Life After a Long Career 


Boston, Mass., May 28.—Charles F. Pet- 


tengill, for many years one of the most ~ 


prominent jewelers in Quincy, died at his 
home the evening of May 26. 

He had conducted a jewelry store since 
1876, when he began business in the little 
store on Hancock St. From there he moved 
to near the Greenleaf block and later moved 
to the present location of the store. 

Born in Brunswick, Me., Feb. 8, 1848, he 
passed his youth in his native town, coming 
to East Boston when 10 years old. There 
he received his education. Completing his 
studies, he went to Bath, Me., where he was 
employed by his uncle in the watchmaking 
business. His eyes failing and having a taste 
for the sea, he shipped for Panama in a coal 
vessel. The voyage was a rough one, for 
the vessel was off Cape Horn for 45 days, 
and so badly battered that the captain put 
back to Rio Janeiro, where she arrived six 
months from the time she left New York. 

Returning home in 1865, he re-entered the 
watchmaking busitess, being in the employ 
of the E. Howard Watch Co., where he re- 
mained four years. Later he went to Spring- 
field, and then to East Boston, where he was 
engaged in business until he went to Quincy 
in 1876. 

On the anniversary of his birthday, Feb. 8, 
1895, he was elected commodore of the 
Quincy Yacht Club, which office he held for 
two years, although not a yacht owner. He 
became a life member of the club in 1882. 
He was affiliated with the Masonic fraternity 
and was a Shriner. He was also a member 
of the Odd Fellows. 

Mr. Pettengill was well known by the Bos- 
ton trade, where he was admired and highly 
respected for his business qualities and 
friendliness to everyone. His departure is 
deeply regretted. 

He is survived by a daughter, the wife of 
Col. Henry L. Kincaide. 








OFFICERS INSTALLED 


New Leaders of Evansville, Ind., Retail 
Jewelers’ Association Take Office 


EVANSVILLE, Ind., May 28.—At the regular 
monthly meeting of the Evansville Retail 
Jewelers’ Association held Tuesday night, 
May 25, Ben Kruckemeyer, of Kruckemeyer 
& Cohn, was installed as president and will 
hold the position for the ensuing year. J. M. 
Anslinger’ was installed as vice-president, 
and Theodore Bitterman, of Bitterman Bros., 
was installed as treasurer. Curtis Mushlitz, 
secretary of the Better Business League of 
Evansville, was made secretary of the jewel- 
ers’ association for another year. All the 
new officers made short inspirational talks 
and predicted a bright future for the Evans- 
ville Retail Jewelers’ Association. 

Since the organization of the local associa- 
tion, there has been more harmony displayed 
among the local jewelers and many business 
questions that have come up have been set- 
tled better perhaps than they would had been 
if there had been no organization in Evans- 
ville. Mr. Mushlitz, the secretary, has been 
of great assistance to the association. As 
secretary of the Better Business League, he 
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also has been quite a help to the local mer- 
chants in the stopping of dishonest advertis- 
ing and the like. 








DEATH OF W. J. HURLBUT 





Akron, O., Gem Merchant Passes On After 
a Long Illness 


Akron, O., May 27.—Warren J. Hurlbut, 
aged 76, Akron’s most famed diamond mer- 
chant, died here Sunday at the home of a 
daughter. The aged gem dealer had been ill 
since 1921, when he was attacked in a Cleve- 
land hotel by an Akronite posing as a pro- 
spective customer and beaten over the head 
with a lead pipe. Never fully recovering 
from this assault, it is believed that it con- 
tributed to his death. 

A native of Freedom Portage County, Mr. 
Hurlbut lived all his life in the town of his 
birth, Cleveland, and also Akron. As “Doc” 
Hurlbut he was known to thousands of city 
residents. He was engaged in the sale of 
jewelry all his life and was in his own store. 
He had the reputation of being able to reach 
into his pockets at any time and produce 
$10,000 worth of gems. Diamonds were his 
specialty. His reputation with Cleveland 
wholesale diamond merchants was that he 
could walk into their establishments and ob- 
tain precious stones in any amount merely 
on his word. 

Ill-health in recent years caused him to 
give up his trade in gems. In addition to 
his daughter here, with whom he made his 
home, a son, two brothers and a sister sur- 
vive. 

Funeral arrangements were in charge of 
the Elks, and burial was made in the ceme- 
tery at Drakesburg, O. 








ALLEGED CROOKS ARRESTED 





Youngstown, O., Jeweler Visits Alliance to 
Try and Identify Two Suspects Held 
by Police of That City 


ALLIANCE, O., May 27.—Believing that Jo- 
seph and William Lewis, under arrest here, 
stole a diamond ring from his store, Tues- 
day, a Youngstown jeweler came to Alliance 
this week to determine, if possible, if the 
pair took the stone from his store. The ring 
was taken and a worthless stone given in its 
stead. 

Lewis has confessed, police say, to “switch- 
ing’ a diamond ring from the Stein & 
Damon store, here, this week, replacing it 
with a worthless ring, the same trick as was 
worked on the Youngstown jeweler. 

Police are attempting now to check up the 
criminal records of the two. They are said 
to be from Buffalo, N. Y. Fingerprints and 
pictures were taken in Canton this week and 
will be sent to Columbus for identification. 








A. Berman, a jeweler at Altoona, Pa., was 
tendered a surprise party recently in honor 
of his birthday, the affair being arranged 
by employes of the store and included a 
course dinner at the Penn-Alto. Other spe- 
cial guests of the occasion were E. L. Brent, 
Frank Raney, Philadelphia, and Mrs. Ber- 
man. Short addresses were made both by 
Mr. Berman and Mr. Brent. The affair was 
held in the Oneida room. 
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Maine Jewelers Meet at Poland Springs 





Business Problems Discussed, New Officers Elected and Banquet Enjoyed— 
Jewelers Urged to Support National Publicity Campaign 




















PoLAND Sprincs, May 26.—W. C. Bryant, 
of Bangor was elected president of the 
Maine Retail Jewelers’ Association at the 
annual convention held here Monday and 
Tuesday, May 24 and 25. C. S. Bennett, of 
Guilford, was elected first vice-president; C. 
E. Daniels of Rockland, second vice-presi- 
dent, and E. J. Beaulieu, of the George T. 





A. KEITH, RETIRING PRESIDENT 


Springer Co., Portland, secretary-treasurer. 
The newly elected directors are Samuel 
Freeman, Waterville; Albion Keith, former 
president, Portland; Matson Tinker, Port- 
land: George E. Turgeon, Lewiston, and 
Mr. Ryan of Nicholson & Ryan, Augusta. 
The general committee will be appointed 
later. 
Monday 

The program opened at 3 o’clock Monday 
afternoon and after registration was over 
the time was spent in golfing. In the eve- 
ning T. M. B. Hicks, of William Filene’s 
Sons, Boston, gave a talk on educational 
and practical ideas on window displays. Mr. 
Hicks stressed the point of careful merchan- 
dising, attractive displays and judicious ad- 
vertising. Following the evening session the 
jewelers and ladies spent the remainder of 
the evening in dancing. 

Tuesday 

The second day of the convention opened 
in the Mansion house at 9 o’clock Tuesday 
morning and routine buisness was transacted. 
After luncheon the session was devoted to 
general trade discussion, Ellis Gifford repre- 
senting the national association leading the 
discussion which was largely on the subject 
upon which he had _ previously spoken, 
namely, the activity of the national pub- 
licity association. Henry Arnold also spoke 
along the lines followed by his predecessor. 

F. I. Brown, of thhe Better Service Co., 
spoke on retail problems, giving a statistical 


talk and discussed some of the retail prob- 
lems. Mr. Brown led in the discussion which 
followed his address. 

The annual banquet at which the wives 
and friends of members were guests, fol- 
lowed in the evening. Rev. George F. 
Finnie, of Lewiston gave an_ interesting 
travel talk on his recent trip to the Holy 
Land which was much appreciated and en- 
joyed. 

As has been the custom in past years, the 
retiring president was presented with a gold 
watch by the toastmaster. Mr. Keith re- 
sponded in a happy manner. 

The only problem upon which the con- 
vention decided to take any special action 
on was the matter of legislation regarding 
auction sales and this will receive attention 
from the legislative committee. 

The newly elected president, W. C. 














DIRECTOR 


SAMUEL FREEMAN, 


3ryant, was not present at the convention, 
but was notified of his election. 

MESSAGE OF RETIRING PRESIDENT KEITH 

Mr. Keith, the retiring president, left the 
following message with the association: 

“Again the time rolls around for the 
annual meeting of our association. The year 
has not been notable for any accomplishment 
within our own organization. It is most 
gratifying that our industry has been re- 
lieved of the taxes so burdensome and our 
National association and its officers have 
served us well in this fight. 

“The coming year an effort will be made 
to better the auction laws of the State. This 
is important and will be of great benefit to 
our members. 

“The National Jewelers’ Publicity Drive 
is an assured success. We must all give 
this all the support that is possible. 

“Our industry, although not the oldest, 
cannot let other luxuries be continually ad- 
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vertised before the world and we, as jewel- 
ers, not meet the present day competition. 
Your national organization is strongly in 
favor of this cause and urges the State or- 





MATSON 


TINKER, 


DIRECTOR 


ganizations, through its members, for one 
hundred per cent support.” 








BANDITS GET VALUABLE LOOT 


Four Gunmen Visit St. Louis Establishment 
and Take Watches, Jewelry 
and Cash 


St. Louis, Mo., May 28.—Watches and 
jewelry valued at $5,000 and cash to the 
amount of $295 were stolen last week from 
the store of the Franklin Loan & Mercantile 
Co., at 2612-14 Franklin Ave. Five youths, 
arriving in an automobile, rushed into the 
store of the concern shortly after it was 
opened in the morning and flourishing guns, 
held up the occupants. 

Benjamin Yatkeman, manager, and Samuel 
Pultman, a salesman, had only a few minutes 
before opened the safe for the day’s business, 
when the car drew up in front of the store. 
Four bandits entered and the fifth waited in 
the machine, with the engine running. Both 
of the store occupants were compelled to 
get down on the floor under threats of death 
and two of the robbers held guns on them 
while the other two bandits scooped all the 
jewelry in sight from the safe and aided by 
one of the men at the door dashed out into 
the waiting automobile. 

Pedestrians passing gave the police the 
license number of the car and it was found 
to have been stolen the night before. 

Shortly after the car drove away, it 
stopped another car and the bandits com- 
pelled the driver to get out and they took 
possession, all five driving away, and both 
machines were later found abandoned by 
the police. 

An inventory of the loss, given the police 
by Mr. Yatkeman, placed the loss at a mini- 
mum of $5,000, with no insurance. Much 
of the property taken was pledged for loans 
with the concern and a complete inventory 
will have to be made in detail. 
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CREDIT MEN CONVENE 





Members of Jewelry Group of National As- 
sociation Meet in New York 


One of the most important sessions of the 
convention of the National Association of 
Credit Men from the standpoint of the 
jewelry trade was the trade group confer- 
ence of members of the industry which was 
held Tuesday, May 25, at 3 Pp. M., in room 
700 of the Hotel Commodore, and which 
was presided over by the chairman, O. R. 
Hirt, of the Jurgens & Andersen Co., 
Chicago. 

Chairman Hirt’s welcome to those that 
attended was individual more than formal 
and, in fact, the entire proceedings were of 
a more or less informal character, being on 
the order of a round table discussion of the 
subjects included in the program. These 
look on business conditions, practices in the 
jewelry trade, interchange of ledger ex- 
perience, etc. After a general discussion of 
the jewelry trade conditions, it seemed to be 
the opinion of most of those present that the 
year had opened fairly well and that the 
present lull would be succeeded by better 
business during the Fall and holiday seasons. 

The report of Fred L. Backus, secretary 
of the National Jewelers Board of Trade, 
summarized conditions as reported to the 
National Jewelers Board of Trade; and 
James McDermott, head of the credit de- 
partment, in his summary of conditions, 
pointed out that there were fewer failures 
in the first six months of the year in our 
industry than for a number of years past. 
T. Edgar Willson, editor of THE JEWELERS’ 
CIRCULAR, gave a summary of the reports 
of conditions as received from the corre- 
spondents of this journal, as well as a brief 
report of the conditions as summed up by 
Secretary Hoover of the Department of 
Commerce at the recent editorial conference 
held in Washington. 

In the discussion of the development of 
the installment business in the jewelry trade, 
most of the credit men who attended seemed 
to sound a note of warning as to rapid de- 
velopment of the business in this industry, 
particularly until we can realize how this is 
working out in the automobile and other 
industries in which it has been so prominent. 
Much time was given up to the discussion 
of the interchange of ledger experience by 
the group of members in Chicago and the 
beneficial results that have flowed there- 
from. F, E. Dean, of the Associated Silver 
Co., was asked to explain how the Chicago 
group had worked and told of the close 
affiliation with the National Jewelers Board 
of Trade, and how much the co-operation 
of the Board had meant to them. He ex- 
plained how they had visited the members 
in Cincinnati and had made a working ar- 
rangement with them by which the credit 
information was exchanged by- the members 
in the two cities. 

E. C. Brunst, of the Gruen Watch Co.. 
explained how the group in Cincinnati had 
been organized and the information given 
by him, as well as S. C. Lind, of A. C. 
Becken Co., Chicago; James E. Allen, of the 
Oneida Community, Ltd., and J. C. Peterson, 
of the International Silver Co., as to the 
effect of exchange of credit information 
Proved very illuminating. Henri Schwob, of 
Adolph Schwob, Inc., and H. W. Boynton, 
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of Handy & Harman, also contributed to the 
general discussions as did Ralph L. Griffith, 
of the R. L. Griffith & Son Co., Providence, 
representing the Manufacturing Jewelers 
Board of Trade of that city. 

The group adjourned after electing as 
chairman for the coming year, E. L. Brunst, 
of the Gruen Watch Co., and as vice-chair- 
man, Henri Schwob, of Adolph Schwob, 
Inc. 








Vast Fortune in Jewels on Exhibition at 
Sesqui-Centennial Exhibition in 
Philadelphia 


PHILADELPHIA, Pa., June 1—While the 
American jewelry industry will not be rep- 
resented officially at the Sesqui-Centennial 
Exposition, which opened yesterday, there 
will be jewelry and precious stones galore 
on exhibition in the foreign displays in the 
various buildings. The value of these ex- 
hibits will run well into the millions of dol- 
lars. One feature of these displays, that in 
the Indian pavilion, part of the East Indies 
exhibit, consists of rubies, mostly from 
Ceylon which are valued at more than 
$3,000,000. The East Indian jewel exhibit 
alone is valued in its entirety at $10,000,000, 
according to the British agents under whose 
auspices it was brought here. 

Another gem display is $5,000,000 worth 
of pearls from Japan which form a part of 
the exhibits..of that country. From Den- 
mark has agfived silverware and porcelain 
and from England jewelry exhibits in jade 
diamonds, and other precious stones, silver- 
ware and mountings. France is sending over 
a display of jewelry. 

All the gems from Oriental countries are 
under heavy guard. Both the Indian rubies 
and the Japanese pearls and other gems are 
now arranged for display. United States 
secret service agents, State and city police 
and private detectives are on guard con- 
tinually about these precious exhibits. 

Spain also is sending over displays of 
jewelry and a replica of the famous jewels 
of Queen Isabella, which she is reputed to 
have pawned in order to raise funds to aid 
in equipping Columbus on his discovery trip 
to America. 

Of course, there will be an American 
jewelry display here during the week of 
Aug. 8 when three jewelers’ organizations, 
the A. N. R. J. A.; National Wholesale 
Jewelers’ Association and the Pennsylvania 
retailers hold their annual conventions here 
but this will be held at the Bellevue-Strat- 
iord Hotel, the convention headquarters and 
will not be a part of the Sesqui exhibits. 








One of the newest articles of furniture 
for home decoration and one the possession 
of which every woman will cherish, is the 
silver console table with drawer to hold 68 
pieces of silver plate, which has just been 
put on the market by the Holmes & Ed- 
wards department of the International Sil- 
ver Co. The table is solid mahogany and 
the silver shown is the Holmes & Edwards 
line of inlaid silver plate in the form of a 
complete service of silver plate ware for 
six. The drawer of the console table which 
holds the assortment is especially made for 
the purpose and to hold the pieces on velvet 
pads, the knives in the center, the spoons 
and individual pieces being held in place on 
either side. 
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FIFTY YEARS IN BUSINESS 





Penrose Myers, Veteran Jeweler of Gettys- 
burg, Pa., Celebrates Golden Anniver- 
sary as a Jeweler 


GettysBurG, Pa., May 29.—A record of 
having been in business for 50 years at the 
same stand has just been celebrated by Pen- 
rose Myers, veteran jeweler of this city. 
Only one other merchant is in business here 
who was established when Mr. Myers opened 
a modest watch and clock repairing store 
here on May 22, 1876. He is William H. 
Tipton, a photographer. 

Since going into the watch repair line, 
Mr. Myers says he has seen the rise of the 
foreign-made watch, its decline in favor of 








PENROSE MYERS, VETERAN JEWELER, WHO HAS 
BEEN IN BUSINESS FIFTY YEARS 


the strictly American-made product and the 
gradual increase again of the imported prod- 
uct. “What is the difference,” he asks, 
“whether a watch is made in this country 
or abroad, since the three most important 
parts of every American built watch, the 
mainspring, hairspring and jewels are all 
imported ?” 

When Mr. Myers went into the watch 
business most of the timepieces brought to 
him were of Swiss, French or English make. 
They were good watches, he says, while the 
earlier American made watches were not 
nearly as accurate as they since have become. 

Mr. Myers, a native of York county, 
learned the watch business during a three- 
year apprenticeship with Fred C. Stark, 
Hanover, Pa. When he went into business 
for himself here, he was the only watch- 
maker in town and he soon established a 
good trade, that from visitors to the famous 
Civil War battlefield being at times an im- 
portant feature of the business. He was 
treasurer of Adams county for a three-year 
term in 1899-1902. He is 68 years old and 
still active and interested in the affairs of 
the trade. 








Herbert Sturdy of J. F. Sturdy & Sons’ 
Co., Attleboro Falls, Mass., returned Satur- 
day, May 29, from a trip abroad. 
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Watchmakers Certified by the 


Horological Institute of America 

















JUNIOR WATCHMAKER GRADE 
Names and employers of candidates granted the certificate of “Junior Watch- 


maker” by the Horological Institute of Ame 
Candidate Employer 

Kendig H. Bare 

William Barr 

C. H. Berggren 


Henry J. Botten 
Elsworth L. Bowles 


Francis E. Burke Student 
Deane H. Cobb O. C. Cobb Co. 
Frank H. Coolidge Student 


. A. Darling 
aymond H. Clawson 
Maurice J. Downing 
Alpha D. Dudley 
Theodore W.. Fessler 
Kenneth E. Gardner 
R. Stanley Gibson 
E. G. Gildersleeve 
Edward Halsall 
Geo. A. Hamm 
J. F. Huffman 
L. G. Kampplain 
Martin L. Loebig 
Paul P. Maire, Jr. 
Paul P. Maire, Sr. 
Arthur G. Marien 
N. C. McCoy 
Michael Mignella 
Fred A. Ohlsen 
Parker M. Orne 
Harold H. Raymond 
Chas. A. Sheldon 
Clyde O. Smith 
D. D. Smith 
Robert Stolley 
Edgar Streetmyer 
Paul Zwick 


M. A. Noury 
Student 


Henely & Son 
S. Sturmer Co. 
Jackson Bros. 
Student 

R. J. Slagle 

R. J. Slagle 
Pugh Bros. 

R. J. Slagle 

R. J. Slagle 
Student 

S. V. Rigsby 
Not known 
Has own busine 
Student 

H. R. Chauncey 


Has own busine 
W. R. McCall 
Student 

H. Schmukler 


Ezra F. Bowman’s Sons 
Brock & Company 

H. E. Folkenson 

James M. Bolding 
Chas. E. Belmes & Co. 


Has own business 
Fred E. Hughart 


Wilson Drug Co. 
L. Beckman & Son 


Has own business 
The Art Jewelry Co. 


rica, on May 11, 1928. 


Address 


Lancaster, Pa. 

Los Angeles, Cal. 
Los Angeles, Cal. 
Moscow, Idaho 
Glasgow, Mont. 
Milford, Mass. 
Iowa Falls, Ia. 
Elgin, Ill. 

New York 
Hampton, Ia. 
Newport, N. H. 
Atkinson, Nebr. 
Peoria, Ill. 
Kendallville, Ind. 
Roanoke, Va. 
Oakland, Cal. 
Edmonton, Alberta, Can. 
Peoria Ill. 
Houston, Tex. 
Houston, Tex. 
Pittsburgh, Pa. 
Houston, Tex. 
Houston, Tex. 
Elgin, Ill. 

Cushing, Okla. 
Boundbrook, N. J. 
ss Marshall, Minn. 
Marblehead, Mass. 
Calgary, Alberta, Can. 
Phoeniz, Ariz. 
Wichita Falls, Tex. 
ss W. Somerville, Mass. 
Washington, D. C. 
Peoria, Ill. 
Brooklyn, N. Y. 


CERTIFIED WATCHMAKER GRADE 


Names and employers of candidates granted the certificate of “Certified Watch- 


maker” by the Horological Institute of Ame 


Candidate 


David B. Brandt 
Oscar W. Dreyer 
Chester, N. Fogg 

C. F. Geppert 
Herbert E. June 
Stanley E. Kessinger 
Chas. F. Mehl 

Frank G. Olin 

Wm. W. Parker 
Melvin D. Patterson 
Walter F. Roberts 
Sidney Smith 

Weld I. Smith 

V. E. van Hoesen 
Chester A. Young 


Employer 


Has own busine 
Trade Watchma 
Dickie & June 


R. F. Polack 
W. C. Newhall 
Gale Ford Co., 
W. H. Baxton 
H, E. Clay 
Not known 
Has own busine 
A. Graves Co. 


Abbott & Kendrick 


J. Pennington Jewelry Co. 


rica on May 11, 1926. 
Address 


N. Y. Standard Watch Wks. Jersey City, N. J. 
Has own business 


Long Beach, Cal. 
ss Weymouth, Mass. 
ker San Francisco, Cal. 
Danvers, Mass. 
Enid, Okla. 
York, Pa. 

Lynn, Mass. 
Norfolk, Va. 
Portland, Ore. 
Pittsfield, Me. 
Salt Lake, Utah 
ss Waltham, Mass. 
Memphis, Tenn. 
Hillsboro, Tex. 


Inc. 








Mrs. Rena Rosenthal, 520 Madison Ave., 
New York, returned recently on the Levzia- 
than from a buying trip to the art centers 
of France, Germany, Austria and Switzer- 
land. From France, Mrs. Rosenthal has 
brought many unique and charming creations 
ranging from inexpensive novelties to more 
costly objets d’art. In Germany, Austria 
and Switzerland she found some unusual 
conceptions in craftsmanship which are 
sure to delight lovers of the modern and 
the beautiful. 


The directors of the Cincinnati Club, to- 
gether with the Building Committee and for- 
mer directors, who served when George J. 
Gruen was club president, were the guests 
of Mr. Gruen at a dinner at the Gruen 
Watch Co., McMillan St., on the evening of 
May 19. They made an inspection of the 
plant and the beautiful grounds at 4 Pp. M. 
The dinner was served at 6:30 p. mM. Fol- 
lowing the dinner, the regular monthly meet- 
ing of the club directors was held, and 
various committee reports submitted. 
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HOLDS ANNUAL MEETING 





Sansom Street Business Men’s Association 
Elects Officers and Transacts Other Busi- 
ness at Meeting in Philadelphia 


PHILADELPHIA, Pa., June 1—In one of its 
best-attended annual meetings, the Sansom 
Street Business Men’s Association, of which 
90 per cent. of the membership is composed 
of jewelers or affiliated trades, decided upon 
a general forward movement, with objectives 
of enlisting every jeweler in the district in 
the ranks and of cleaning the “street” of 
features which are considered objectionable 
to the best interests of the business. Michael 
Ballen, diamond dealer, was elected president 
by a unanimous vote and has the backing of 
a strong board of directors, who will work 
with him for the above objectives. Another 
decision of the association is to participate 
more actively in civic matters. 

The meeting and dinner, the 15th of the 
kind, was held at the Benjamin Franklin 
Hotel, and after discussing a fine menu the 
business end of the affair was taken up. 
With Mr. Ballen was elected the following: 
Vice-president, Charles Diesinger ; secretary, 
J. F. Neill (re-elected) ; treasurer, J. B. 
Bechtel; directors, A. Reed McIntire, W. 
D. Keating, M. Bogandof, Harry Gordon, 
Arthur Hagstoz, Julius Windner, E. S. 
Pelling, Harry E. Davis, David Atlas, J. M. 
J. Costello and Max E. Gordon. 

Speaking at the dinner were H. Eugene 
Heine, Chief Assistant City Solicitor; D. L. 
Anderson, David Salomon, William J. Bal- 
len and David J. Ryan, cashier of the Na- 
tional Bank of Commerce. J. F. Neill of- 
ficiated as toastmaster, as he has at mostly 
all the dinners of the association. Thirteen 
new members were admitted and a campaign 
mapped out to at least double the member- 
ship before the next annual meeting. This 
has received a good start, as Secretary Neill 
on the day after the dinner received applica- 
tions from six jewelers on the “street”? with- 
out any solicitation. 

Sunday opening of the Sesqui-Centennial 
Exposition was one of the principal topics 
of discussion and a resolution favoring it 
was adopted. This will be sent to the Cham- 
ber of Commerce, the Sesqui management 
and other business bodies here, with a re- 
quest for co-operation. The question of the 
usual all-day Saturday closing throughout 
the Summer was discussed, but much senti- 
ment was expressed against it on the ground 
1... with millions of visitors to the city dur- 
ing the Sesqui it was unfair to the jewelers 
to ask them to close all day, leaving only 
five business days in the week during July 
and August. No action was taken on the 
matter. 

Uniform decorations for Sansom St. dur- 
ing the Sesqui was also discussed, and it was 
voted to use the standardized plan of the 
American Legion, with the result that the 
“street” will be a blaze of American and 
Sesqui colors all along its length. 

War was declared on the fakirs and “curb- 
stone peddlers” who have infested the “street” 
and have by no means improved its standing 
in the eves of those who do business with 
the legitimate establishments on it. A com- 
mittee, headed by M. E. Gordon, was ap- 
pointed to “clean up” the “street” and work 
to that end has already been begun and will 
be pushed. 
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THE GIFT TO HER FIANCE 
THE 


STAR SAPPHIRE RING 








The bestowal of a Gift upon her betrothed 
is a charming custom that breathes the roman- 
tic spirit of the engagement period. 


The Star Sapphire ring is suggested as being 
a particularly suitable gift for this occasion. 
It is a man’s piece of jewelry. 








LOUIS N. MARX 


Gems of Fascination 


36 West 47th St. NEW YORK 
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R. I. SCHOOL OF DESIGN 





Diplomas, Certificates, Medals and Prizes 
Awarded to Students—Work of Jewelry 
and Silversmithing Department 
Attracts Much Attention 
PRovIDENCE, R.- I., May 29.—The award- 
ing of diplomas, certificates, medals, prizes 
and scholarships to students in the depart- 
ment of jewelry and silversmithing held an 
important place Wednesday evening in the 
exercises that marked the close of the 48th 
year of school work of the Rhode Island 
School of Design, the graduating ceremonies 
taking place before an audience which filled 

Memorial Hall to capacity. 

Although the attendance in the jewelry 
and silversmithing department has not been 
so large as in some recent years, because 
of the continued depression in the jewelry 
and silversmithing industries, the high stand- 
ard of work that has always characterized 
the department has been maintained and the 
results have been highly satisfactory. 

In February last the resignation of 
Augustus F. Rose, who had been director 
of the jewelry department since its inception 
25 years previously, became effective when 
he assumed charge of the vocational training 
department in the public school system of 
Providence. He was succeeded by Antonio 
Cirino, who had been an‘ assistant to Mr. 
Rose for a number of years, and as he con- 
tinued in the main the policies that prevailed 
under Mr. Rose the work of the year was 
not materially affected by the change of the 
mid-year. 

Upon the whole the year has been a suc- 
cessful one with the jewelry department, as 
was shown by the excellent examples of de- 
signs and creations in jewelry and silver- 
smithing, and the several co-ordinate trades 
represented in the 47th annual exhibition of 
the work of the students of the school. The 
walls of Memorial Hall and numerous tem- 
porary alcoves were lined with hundreds of 
examples of highly varied productions cre- 
ated under the direction of the instructors of 
the school. Among these the representations 
from the jewelry and silversmithing depart- 
ment were conspicuous from their style, 
originality and diversity, the work showing 
well developed skill and competent training. 

Albert D. Mead, vice-president of Brown 
University, in giving the graduation address, 
declared that the essential characteristics of 
the Rhode Island School of Design are ex- 
traordinarily well symbolized by its peculiar 
location, while the grouping of the buildings 
of the institution add to the symbolism, the 
more utilitarian being on Main St., while 
on the other side, on Benefit St., is the new 
museum with its treasures of the fine arts. 

Discussing the question whether the pur- 
pose of the educational program of the school 
is more properly cultural or vocational, Dr. 
Mead declared that these alternatives are 
artificial, unjustified and even mischievous. 
“Fine arts and applied arts are not sepa- 
rated, but combined in the Rhode Island 
School of Design,” he said. “The purpose 
of the School of Design is to extract the 
essence of the artistic culture of the past, to 
expose the public to its influence through 
the agency of the museum, to inject into it 
the students who later go out into the com- 
munity to create, not only works of art, but 
art in works.” 
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In opening the exercises with a brief ad- 
dress Mrs. Gus.avy Radeke, president of the 
school, reviewed the significant and new de- 
velopments of the past year. She pointed 
out that the last of the Government rehabili- 
tation students—former service men in the 
World War—are graduating this’ year. 

She announced the establishment of the 
Samuel M. Magid prizes for engraving as 
a memorial to Benjamin Hadley Danks of 
New York city, which, the past year, be- 
came an annual feature in connection with 
the awards for excellence of work in the 
engraving section. She called attention to 
the fact that the New England Manufactur- 
ing Jewelers’ and Silversmiths’ Association 
had continued to show its interest in the 
School of Design and the work of its stu- 
dents by furnishing seven medals and a 
scholarship, as it has for a number of years 
past. . 

Mrs. Radeke presented the diplomas and 
certificates to the entire graduating class, 
but called upon Ralph K. Stone, president 
of the New England Manufacturing Jewel- 


ers’ and Silversmiths’ Association, to present ° 


the medals and scholarships to the students 
in the jewelry department. After referring 
to the interest which the association he rep- 
resents has taken for a number of years in 
the School of Design and telling of the 
origin of the annual medals offered and what 
they signify he presented to each of the re- 
cipients the award they had earned as fol- 
lows: 

Diplomas—Madelon Alberta Bartlett. 

Certificates—Egisto Cini, Charles Munroe, 
Ferdinando Orsaia, Lucien Daniel Sermon, 
and August I. Thebault. 

Jewelry design—Medal, Amelia E. Brad- 
ley; honorable mention, Madelon A. Bart- 
lett. 

Jewelry making—Medal, Madelon A. 
Bartlett ; honorable mention, Serena A. (Gow. 

Tool making—Medal, Reginald W. Bag- 
ley; first honorable mention, John W. Col- 
lier, Jr.; second honorable mention, Morris 
Filler. 

Hub and die cutting—Medal, Frederick A. 
Thierfelder ; first honorable mention, Charles 
B. Healy; second honorable mention, Carl 
Reider. 

Silverware design—Medal, Orlando Rec- 
chia; first honorable mention, Edward Lord; 


second. honorable mention, Rudolph J. 
Durand. 
Silver engraving—Medal, Stanton R. 


Fife; first honorable mention, James Mc- 
Mahon. 

Modeling—Medal, Edward F. McAlice; 
first honorable mention, Anthony Waller; 
second honorable mention, Frederick A. 
Thierfelder. 

Scholarship—Miss Serena A. Gow; first 
honorable mention, David Scott. 

Providence Keramic Club  scholarship— 
Francis J. Hanley. 

Medal given by Herpes Bros., Newark, 
N. J.—Madelon A. Bartlett. 

Samuel Magid prizes for engraving, in 
memory of Benjamin Hadley Danks—First 
price, James F. McMahon; second prize, 
Stanton R. Fife; honorable mention, Charles 
W. DeGrasse. 


WILLIAM C. GREENE CO. PRIZES 


On the previous Wednesday morning the 
jewelry and silversmithing department as- 
sembly room was the scene of an interesting 
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special exercise on the occasion of the pres- 
entation of the six medals—three silver and 
three bronze—given each year by the Wil- 
liam C. Greene Co., manufacturing jewelers 
of this city, to the students in the vocational 
classes in this department who produce the 
best work and at the same time show the 
most advancement in their work. These 
prizes are awarded to boys who are in the 
“part-time” classes, working alternate weeks 
in the shop and in the schoo] department, 
devoting themselves exclusively to jewelry 
tool making. 

The Wm. C. Greene Co. for several years 
has given similar prizes to the jewelry de- 
partment of the school for presentation to 
the pupils for various work, but last Septem- 
ber, when the part time vocational class 
system was established, Edgar M. Docherty, 
of the firm, after a conference with Augustus 
F. Rose, then director of the department, 
decided that the prizes this year should be 
given for vocational training students in the 
tool making classes, and this plan was car- 
ried out, creating considerable interest in 
that special section. 


At the informal exercises last week 
Wednesday there were present besides 
Anthony Cirino, Mr. Rose’s successor as 
director, and two assistants in the depart- 
ment, William A. Heath and Clifton Smith, 
Mr. Docherty and Theodore A. Droz, presi- 
dent and treasurer, of Ernst H. Lohrmann 
Co., hub and die cutters, who has manifested 
an especial interest in this course. Remarks 
were made by the different. ones, and the 
medals were presented to the following: 

Drawing—First, Joseph Lancieri; second, 
Charles A. Stone. 

Modeling—First, Marvin. Droz; second, 
Eugene Checca. 

Hub and die cutting. and tool .making— 
First, Marvin Droz; second, Leonard 
Stewart. 











The annual picnic of the Gruen Guild 
Bowling League, held on May 15 on the spa- 
cious ground of the Lyric Club at Twight- 
wee, O., located on the Little Miami river, is 
now a day of memory and not easily for- 
gotten by those in attendance. This is the 
big event of the year and its features are 
bigger than a three-ring circus. A dull mo- 
ment is unknown, every minute there is 
something doing. Leaving Time Hill at 1 
p. M. the caravan of 25 automobiles, headed 
by Grand Marshal “Doc” Haerr, chairman 
of the Picnic Committee, started on its 20- 
mile drive for the Lyric Club grounds. Ar- 
riving at destination about 2 p. M., the first 
thing of importance on the program was re- 
freshments and a light luncheon, after which 
the day’s festivities took place. A number 
of athletic events were followed by a banquet 
at 6:30 p. m.. The banquet over, Chairman 
Haerr called upon the president of the ath- 
letic association, F. H. (Dutch) Benner, the 
originator of the bowling league and athletics 
of all nature at Time Hill. Mr. Benner re- 
viewed briefly the five years history of the 
league and how it had grown from a four- 
team league to one of six, showing the great 
interest for bowling among the Guild mem- 
bers. The names of those receiving prizes 
were then read off by the president. The 
Gruen Guild Trophy was won by the Gold 
team, captained by Fred Ebel, assisted by J. 
Schwaegerle, Benzinger, Flint and Frueau. 
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Time is the Essence in This Drive 








First Part of Funds of the National Jewelers Publicity Association Must Be 
Completed in Thirty Days if Work is to Be Started in Time to Aid the 
Trade in 1926—But $125,000 Lacking to Reach Initial Quota 

















Newark, N. J., May 28.—The trend of 
the present-day style of women’s wear, 
which so seriously has affected our industry, 
is being given consideration by the French 
Government, .as evidenced by the reports 
sent by wireless to the New York Times, 


which carries an article in its issue of 
May 28. 
The importance of this matter 1s 


evidenced by a luncheon attended by the 
Minister of Commerce, the American Con- 
sul-General and the President of the 
American Chamber of Commerce, corre- 
spondents of American and British news- 
papers and leaders in style industries of 
France. The movement was _ officially 
started to combat the simplicity in modes, 
and the reasons for the effort were imme- 
diate, as thousands of the working people 
were involved and the actual life of certain 
lines of activity was practically at stake. 

This situation, in so far as our industry 
in this country goes, has been ever in the 
minds of the officers of the National 
Jewelers Publicity Association. The manu- 
facturer, the wholesaler, the importer and 
the retailer are reminded that only by the 
uninterrupted flow of our merchandise can 
our industry hope to continue. A large per- 
centage of our factories are operating on 
short time and have been for some period 
and many of our skilled workmen are 
taking up other lines of endeavor, abandon- 
ing the benches for other’ work, owing to 
the uncertainty of steady employment. 

Many leaders in our industry have re- 
peatedly and forcibly expressed their views 
of the need to change these conditions. 
Unfortunately, many of the manufacturers, 
wholesalers and importers and some retailers 
have not been brought out of their state of 
apathy and indifference to the immediate 
needs of our business. 

“Frankly speaking,” said John Drake, “the 
remaining part of the minimum set for our 
national advertising programme, amounting 
to $125,000, must be raised within the next 
30 days, so as to insure not alone the start- 
ing of the national advertising in Septem- 
ber issues, but to insure the preservation of 
the business for 1926 and the succeeding 
years. It cannot be emphasized too strongly 
that national advertising will produce and 
has produced a steady flow of business for 
other industries, and when it is realized 
that the retailers of the country have sub- 
scribed to the Publicity Fund more than 
half of the total amount pledged to date, 
what answer can the manufacturer or the 
wholesaler or the importer give to his 
customers who are asking his co-operation 
and have backed their request by their own 
subscriptions to a far greater extent than 
any other branch of the industry. 

“It is now up to the manufacturer, the 
wholesaler, the importer, who has not per- 
formed his duty to those to whom he ex- 
pects to sell his merchandise, to make his 
contribution in helping to teach the public 


the way back to the jewelry store. Every 
day that the manufacturer, wholesaler, im- 
porter delays co-operating with the retailer 
in making publicity possible, makes it just 
that much more difficult and puts off for a 
longer period the turning of the tide back 
to jewelry store merchandise. Has the 
manufacturer, wholesaler and importer given 
consideration to the number of those in their 
own branch of our industry who have been 
forced into liquidation or bankruptcy, and 
also the retailers who have passed out of 
existence? Has consideration been given to 
the fact, with the retailers gradually being 
eliminated, as to where the merchandise is 
to be marketed ? 

“Are we justified and is it policy to open 
up new channels of distribution when we 
already have channels available which simply 
need the stimulation of advertising that will 
bring the public back to the jewelry store? 

“Remember your subscription today will 
bring others tomorrow.” 








“JEWELERS’ WEEK” 





Philadelphia Members of the Trade Prepar- 
ing to Entertain Delegates to Conven- 
tions of Three Associations 

PHILADELPHIA, Pa., June 1.—More than 
3,000 jewelers from all over the United States 
are expected here during “Jewelers’ Week,” 
August 8-14, when three conventions of the 
trade are scheduled to be held with head- 
quarters in the Bellevue-Stratford Hotel. 
These gatherings will be those of the Na- 
tional Wholesale Jewelers’ Association, the 
A. N. R. J. A., and the Pennsylvania Retail 
Jewelers’ Association. 

Members of the committee of local jewel- 
ers who are busy making arrangements for 
the entertainment of their visiting brethren, 
report increasing interest among members 
of the trade here over the three gatherings, 
and say they have every reason to expect 
that the local trade will arrange a program 
of entertainment and instruction that will 
send the visitors home with the feeling that 
Philadelphia jewelers are not only hospitabie 
but up to the minute as hosts. A meeting 
of the local committees has been called for 
this week, when reports will be made on 
the response to the call for funds to finance 
the entertainment and to map out further 
details of the entertainment schedule. 

One suggestion the committee is to con- 
sider is the drafting of the wives and daugh- 
ters of every local jeweler to act as a com- 
mittee of entertainment for the wives and 
daughters of the visitors. For shem will be 
arranged a delightful series of shoppinz 
tours, visits to historic places in and about 
the city and a program of lunches, dinners 
and outings, not to speak of visits to the 
Sesqui-Centennial Exposition, that will 
make their visit just as enjoyable as that of 
the men folk. 

While no detailed program for the men 
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has been worked out as yet, it is expected 
that practically all the business sessions of 
all three conventions will be held in the fore- 
noons ,giving the delegates the afternoons 
and evenings free for entertainment, Sesqui 
visits, etc. There will be plenty of enter- 
tainment, much of it being furnished by the 
great Sesqui program features, including 
mammoth concerts, sails on the Delaware 
river and other events that will keep every- 
one well entertained. A one-day trip to At- 
lantic City is also on the tentative program. 

Also there will be exhibitions at the Belle- 
vue by manufacturing and wholesale jewel- 
ers that are certain to interest the delegates 
and their friends. In many cases it has been 
learned the delegates are planning to bring 
with them friends in the jewelry business su 
that there will be far more than the 3,000 
officially expected. 








REPORTS LOSS OF JEWELRY 





Salesman for Biltmore Watch Case Co., 
New York, Robbed While on Train De- 
tween Trenton, N. J. and New York 

A torn and empty grip found in a tene- 
ment house in the negro section of Newark, 
N. J., is the only clew the police have to 
the theft on Friday, May 21, of a bag con- 
taining $60,000 worth of diamond mounted 
jewelry belonging to the Biltmore Watch 
Case Co., 40 John St., New York. The 
bag is reported to have been stolen some- 
where between Trenton, N. J., and the 
Pennsylvania Railroad Station in New 
York, while Samuel Gophrener, salesman 
for the concern, was asleep. A _ reporter 
for THE JEWELERS’ CIRCULAR was informed 
that the concern’s loss is only partly covered 
by insurance. 

Although the robbery was committed 
more than 10 days ago, it was not made 
known until last Wednesday. On that day, 
a reporter for THe JEWELERS’ CIRCULAR 
saw Mr. Gophrener, who stated that he had 
been in Philadelphia all day calling on the 
trade in that city with diamond mounted 
jewelry made by his concern. He was sup- 
posed to go direct from Philadelphia to 
Pittsburgh but as his niece was being mar- 
ried on Saturday, he decided to return to 
New York and attend the wedding ceremony 
and then leave Sunday morning. 

The salesman told the reporter that his 
train left Philadelphia at 8 o’clock on Fri- 
day night and that he was seated in the 
smoking car with his sample case of 
jewelry beside him. After the train left 
Trenton, Mr. Gophrener stated that he fell 
asleep either throught weariness or from 
some drug which he may have inhaled un- 
consciously, He did not recall any suspicious 
actions on the part of, his seat companion or 
anyone nearby but is almost certain that 
someone must have followed him in Phila- 
delphia and boarded the same train coming 
to New York. When the train reached the 
Pennsylvania Depot in New York, the sales- 
man was roused from his sleep and then 
discovered that his bag was missing. He 
immediately reported the loss to the railroad 
and some time later the bag, torn open and 
rifled, was found in a hallway of a tenement 
house in Newark in a section where negroes 
reside. This is the only clew the police 
have to work on. 


















THE JEWELERS’ CIRCULAR 


SAPPHIRES ~ EMERAL 














DS? 





June 2, 1926 




















ALL SIZES. EMERALD CUTand SQUARE CUT 
CALIBRE; Upward to 5 carats for single stone <0 


FANCY SHAPES cut to order from the rough; 


4: ra RU BIES AND FANCY CUT DIAMONDS S 


pNRY GREE 


527 FIFTH AVE. NEW YORK 


hesi ist | t 












ln porter 
mah 


of Precious 


_J O* EF@ Ba re 






















EMERALDS ORIENTAL and 
RUBIES All sizes and shapes, 1 millimeter and larger SAPPHIRES 


of 





YOKELSON-COOPER 


INC. 
106 Fulton St. 
New York 


lam Can? FUL 


Wil: ERALL | 


























always on hand for 
every purpose. 


finest quality, 

















Gems 


522 Fifth Avenue 





Rubies Star Rubies 
Emeralds Star Sapphires 
Sapphires Cats-Eyes 
Lapis-lazuli 


LUCIAN M. ZELL 


Orient 







New York 











THE. BUYERS’ DIRECTORY 


Jewelers’ Circular, 11 John St., New York 



















June 2, 1926 


A NEW GEM IN NEW YORK 





Dr. Paul F. Kerr* Tells of Properties of 
New Blue Stone Resembling 
the Sapphire 


Several dealers in New York city have 
recently secured samples of an unusual blue 
gem which has proved very puzzling. It is 
as deeply colored as the sapphire and of ap- 
proximately the same hue although when 
held in one direction the stone assumes a 
decidedly greenish cast. In Minas Geaeres, 
Brazil, where the stone is found, it is often 
passed through the trade as a sapphire. The 
hardness, however, is decidedly inferior to 
that of the above stone, being about 6 ac- 
cording to Moh’s Scale, while the sapphire 
has a hardness of 9. 

The gem is reported to occur in good sized 
lumps of beautifully transparent and prac- 
tically flawless blue material. Up to the 
present time, however, no such lumps have 
been secured in this country and only a 
small amount has been available for exam- 
ination. The small amount available has 
limited the character of the allowable tests, 
accurate chemical work being out of the 
question without destroying the only samples 
on hand. Sufficiently extensive tests have 
been made on the stone, however, to show 
that it is evidently a new gem. In ad- 
dition, further work it is believed will prob- 
ably establish the fact that it is a new 
mineral. 

In speaking of this gem to which he had 
given considerable study Dr. Paul F. Kerr, 
Instructor in Mineralogy at Columbia Uni- 
versity and a specialist in the study of 
precious stones, said: 

“The following properties of the gem are 
known at the present time. It shows strong 
dichroism the colors varying markedly in 
three different directions from deep blue to 
colorless to greenish-blue. The strength of 
the dichroism compares favorably with that 
of tourmaline one of the most strongly 
dichroic of all gems. The hardness is 6, 
about equal to that of feldspar, a fact which 
will probably keep this stone from becoming 
a precious stone. The indices of refraction 
vary between 1.615 and 1.625. The above 
two figures were determined with an allow- 
able error of .003. The stone is biaxial with 
a large optic angle and the optical character 
is negative. The double refraction is mod- 
erate, about .01. The direction showing the 
greatest index of refraction produces the 
deep blue color in the stone. Crystals of 
the gem have not yet been secured, all speci- 
mens examined having been massive or 
partly cut by lapidaries, but judging from 
the character of the dispersion of the inter- 
ference figure the. gem is probably orthor- 
hombic in crystallization. The specific grav- 
ity is about 3.1. 


“The properties listed above fit no gem 
described by Bauer in his classic test on gem 
stones nor do they seem to fit any previously 
described mineral. The latter conclusion 
will have to be confirmed when sufficient 
material for chemical work can be secured. 
The properties listed, however, are suf- 
ficiently definite to warrant the statement 
that we now have a new gem, and as a new 
gem, it should be properly named. It seems 
to the author that in naming this stone at- 


__. 


"Instructor in Mineralogy, Columbia University. 
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tention should be called to the work of a 
man most keenly interested in minerals and 
the associations in which they are found. It 
is therefore proposed to name the gem 
Berkeyite in honor of Dr. Charles P. Berkey 
of Columbia University whose geologic 
work both in America and Asia has added 
greatly to the knowledge of natural science. 

“The above announcement is only a prelim- 
inary statement to caution jewelers and par- 
ticularly lapidaries to be on the lookout for 
this new stone which is coming from Brazil. 
More detailed work is soon to be conducted 
and it is hoped that a complete description 
will be available in a few months.” 








J. M. Ritter, Wholesale Pearl Dealer of 
Chicago Offers Twenty Percent 
Settlement 


Cuicaco, May 29.—J. M. Ritter, whole- 
sale pearl dealer, with offices in the Colum- 
bus Memorial building, has placed his af- 
fairs in the hands of Goldman, Allshouse & 
Healy. Mr. Ritter is financially embarrassed 
and will not be able to meet maturing obliga- 
tions. 

The debtor furnished the following state- 
ment of assets and liabilities: Furniture, 
fixtures and equipment, $800; merchandise 
cost, $3,305.39; accounts receivable (good), 
$3,611.40, making a total of $7,716.79 assets. 
The liabilities are $23,000. 

Mr. Ritter has made an effort to raise the 
money for the creditors, but has not been 
successful. He desires to remain in business 
and desires a solution of his difficulties, so 
has presented his affairs to his creditors for 
consideration. The only proposition that he 
can submit, he says, is a request for a settle- 
ment on a basis of 20 per cent., payable as 
follows: five per cent. endorsed notes, due 
Sept. 10, 1926, and three unendorsed notes 
of five per cent. each, due Jan. 10, 1927; 
April 10, 1927, and July 10, 1927. 

The debtor advises that if the creditors 
are unwilling to accept the above settlement, 
there will be no alternative but to resort to 
bankruptcy proceedings. There are only 17 
creditors, and the debtor claims to have done 
considerable business with most of them. 
In bankruptcy the estate will probably pay 
creditors not over five per cent. 








The First Watchmaker in Persia 





2 the “Travels” of Jean Baptiste 
Tavernier, the famous French dealer in 
precious stones who brought the emeralds of 
Peru to Paris and traded them there for the 
rubies of Burmah, he describes the arrival 
and reception of the first watchmaker to 
visit Persia. Tavernier says: 

“The khans or governors of provinces in 
Persia are civil to strangers, especially to 
those that they like or that show them any- 
thing of curiosity. 

“The first time that I went into Persia, I 
took a young watchmaker with me, and, 
coming to Erivan, I carried him to the khan 
who was then governor. It was at a time 
when watches were very rare in Persia, and 
the khan, understanding what trade the 
young man was of, told us he was the first 
watchmaker that ever had been in Persia. 
Thereupon he brought the young man a 
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watch to mend, and, that he might have the 
pleasure of seeing him work, he lodged us in 
a chamber next his own.”—C. M. F. 








LOOKOUT FOR THEM 


Gang of Sneak Thieves Get Diamonds 
Valued at $12,000 from Baltimore 
Concern 
BaLtimore, Md., May 29.—Diamonds val- 
uded at $12,000 mounted in ladies’ platinum 
rings of the finest quality were filched from 
a cabinet room in the store of the A. H. 
Fetting Manufacturing Jewelry Co., 213 N. 
Liberty St., Wednesday by two clever sneak 
thieves, who, according to Detective Captain 
Charles H. Burns, are members of a national 
gang. The operations of this gang, Captain 
Burns said, include the switching of checks 
on jewelers’ trunks in railroad baggage 
rooms. Private detectives are co-operating 
with the police in an effort to round up 
members of the gang, but clues obtained on 
the day of the robbery had proved virtually 

worthless. : 

Jewelers in many cities have been warned 
against the operations of members of the 
gang. Captain Burns declared that he has 
every reason to believe that they will try 
their tricks on jewelers throughout the 
country. Therefore, police say, it is im- 
portant that jewelers, and especially those 
who have special cabinet rooms for the ex- 
amination of diamonds, be on the lookout 
for the thieves. The two thieves who visited 
the Fetting company were described as fol- 
lows: No. 1, 30 to 35 years, five feet 11 
inches, medium complexion, dark brown 
hair, pleasant talker, 175 pounds. 

No. 2, about 30, five feet eight inches, 145 
pounds, medium build, black hair and dark 
complexion. 

The scheme that the thieves worked at 
Fetting’s was as follows: At 11 a. M. one 
of the men entered the store and engaged 
Lawrence Krieger, salesman, in conversa- 
tion, expressing the desire to buy a diamond 
ring for about $300. He was taken to an 
examination booth containing cabinets of 
precious stones. A tray of stones was re- 
moved from the cabinet and placed before 
the prospective customer. The thief was 
undecided, stating that he would return later 
and bring his business partner. 

An hour later the two entered the store 
and the examination of rings began anew. 
During the visit the salesman returned a 
tray of rings to an adjoining booth, leaving 
one of the men sitting in the cabinet room 
while No. 1 walked behind the salesman, in- 
forming him that he had better bring his 
wife so that she could select the ring she 
desired. Both men left the store. Half an 
hour later, when the salesman was making 
an examination of the cabinet in the booth, 
where the man had been left sitting he dis- 
covered that a tray containing 36 rings was 
missing. 

Detectives were called to the store. Visits 
to railroad stations and hotels failed to cause 
discovery of the thieves. Police believe that 
both men made their escape in an automo- 
bile in which confederates were waiting near 
the Fetting store. 











Linden G. Leavitt, Lodi, Cal., has sold out 
to H. A. Hulegard: 
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WATCH IMPORTS AND EXPORTS 
Statistics of Shipments to and from This 
Country During March Made Public 
by Department of Commerce 


WASHINGTON, D. C., May 27.—According 
to the figures just released by the Bureau of 
Foreign and Domestic Commerce, the value 
of the watches and movements imported dur- 
ing the month of March was $697,900. The 
value of the cases, dials and parts imported 
during the same time was $96,680 and that 
of the jewels for clocks, watches and other 
purposes, $169,486. How _ thoroughly 
Switzerland dominated the market may be 
seen from the fact that from this country 
we imported watches and movements valued 
at $665,618, cases and dials of $90,384 and 
watch and clock jewels of $148,894. 

During the same month, we exported 
watches valued at $117,537 and parts of 
watches valued at $46,786. Of the watches, 
the value of those without jewels amounted 
to $73,181 and those with jewels, $44,356. 
Our largest customers for cheap watches 
were Australia and Canada, the first country 
taking watches worth $17,060, the second, 
shipments of $16,946, and the third, $16,261. 
Strange to say our largest customer for 
watches with jewels was British South 
Africa to which we sent shipments valued at 
$20,705. 

As usual the largest customer for parts of 
watches was Canada, which absorbed about 
three quarters of the imports of the month, 
taking shipments of $33,265. 

The full list of countries and the amounts 
sent to each is given by the department as 
follows : 











THE JEWELERS’ CIRCULAR 69 
Imports of Watches During March 
Imports 
Fm = ——— a a - —_ —— 
Watches Cases, Jewels for 
and Dials and Watches, Clocks, 
Watch Mow ements Parts of Meters or Compasses 
— Watches, n.e.s. ——-———- 

Countries Number Value Value Number Value 
EN Ds oa an earn ca lavolainwr ee deo Balaw-ek'e 68 $241 5 ited nae eater, 
MN ale Sl 5 oe wae sid pe Welate burg Meee waiw X/erere 3,268 8,427 $1,794 54,754 $3,343 
Cg Sing Rick rdewnscicceaS aces cewce 1,634 2,400 1,663 nwa en 
i EE CTT TOO 482 2.812 2,514 550,966 9,794 
PIN 9.5o oS waetuswhasgddins ceases wade wate 145 icin Kena 
UNM SF Gi 0 oT lw sc wscanerer dvs were amee Cale arene scameis 106 nlite aleve 
I oa eleoS, oie g sd enreiarawe gears 239,965 665,618 90,384 4,578,215 148,894 
REO NN ssi casks cckecessesecac - 22 55 118,145 7,455 
NENG Sonia aids 26 <sacirabaGoacbiawne nates 24 380 19 ‘estore ieee 

NE Sore tea tates ais aswsinwkdwmaaene 245,445 $679, 900 $96,680 5,302,074 $169,486 


Shipments from the United States to non-con- 
tiguous territories: 


Watches 

and Parts 
MD Seta ed bi ais akg Sah $525 
| EP ee eereer ee ae nee ae aS 5,863 
SM  MUENG Gals croccai nese eauee Gaauen 1,638 








Business Troubles 





It is reported that the Reed Jewelry Co., 
Tifton, Okla., is in bankruptcy. 

The Lowenstein Mfg. Co., Baltimore, Md., 
is offering 20 cents on the dollar. 

H. E. Copp, San Luis Obispo, Cal., has 
assigned for the benefit of creditors. 

Cole Bros., Whitier, Cal., have had their 
business attached for the benefit of creditors 
in the amount of $2,000. 

A voluntary petition in bankruptcy has 
been filed by Wm. J. Olson, Jamestown, 
N. Y. The assets are said to be $23,750 
with liabilities of $39,384. 








Domestic Made Exports 
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s i me 
Without Jewels With Jewels Parts of 
—--s* — Watches, 
Countries Number Value Number Value Value 
Seen err scr és ar ee $57 
Denmark and Faroe Islands............+. af 2 $50 imei 
owls au cieals ew breSbee ee eek Owe ds 24 307 
RR Grete ok Sigh Cee Saisie ta 6 Sale a ee 1 52 rer 
NT ee oles Sao eatin eile 1 $15 1 40 99 
ENE. Sak pce wsrclesiesaiesn secre seas saaie's eee sis err 80 
ee rer eer rere Tee spSark sakes 6 350 4,648 
IONS oy close ocd oes ca haw stews 20,300 16,261 a snaib's 1,583 
rr reas ro i we, Sula Sisiete eaten dew 21,246 17,960 22 313 33,265 
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DD Ca aca e seit peRnewes eed 54 80 1 40 80 
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Newfoundland and Labrador............-- 72 58 eaec 
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Re et ere ees Wadia ca hose Sieboars asda 13 223 
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Young Boys Were Diamond Experts 
in India 





HE famous traveler, Jean Baptiste 

Tavernier, a Frenchman who traded in 
precious stones in Turkey, Persia, India and 
other countries of the Orient in the seven- 
teenth century, left on record his impressions 
of those countries, the methods of dealing 
in diamonds, rubies, pearls, etc. In one of 
his “Travels” he tells how boys of 10 to 16 
traded in diamonds at the famous mines of 
Rialconda, India: 

“It is very pleasant,” says Tavernier, “to 
see the young children of the merchants and 
other people of the country, from the age 
of ten to fifteen or sixteen years, who 
seat themselves upon a tree, that lies in the 
void place of the town. 

“Every one of them has his diamond 
weights in a little bag hanging to one side, 
and on the other his purse, with five or six 
hundred pagods of gold in it. [The pagod 
or pagoda was an ancient coin of India 
worth about $1.80-$1.93.] There they sit, 
expecting when any person will come to sell 
them diamonds. 

“If any person brings them a stone, they 
put it into the hands of the eldest boy 
among them, who is, as it were, their chief; 
who looks upon it, and after that gives it to 
him that is next.to him; by which means it 
goes from hand to hand, till it returns to 
him again, none of the rest speaking one 
word. After that he demands the price, to 
buy it if possible; but if he buy it too dear, 
it is upon his own account. 

“In the evening, the children compute -_ 
they have laid out; then they look upon the 
stones, and separate them according to their 
water, their weight and clearness. Then 
they bring them to the great merchants, who 
have, generally, great parcels to match; and 
the profit is divided among the children 
equally; only the chief among them has a 
fourth in the hundred more than the rest. 
As young as they are, they so well under- 
stand the price of stones, that if one of them 
have bought any purchase, and is willing to 
lose one-half in a hundred, the other shall 
give him his money.”—C. M. F. 








F. L. Klunzinger, a well known jeweler 
of Mt. Pleasant, Mich. has bought the 
jewelry store of W. L. Hagadorn & Co., 
Sheboygan, Mich., and will continue the 
jewelry business at the same stand occupied 
by the Hagadorn Co. in the Odd Fellow 
block, located directly opposite from the 
Post Office. 
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14 karat white gold 
queen—10-size only. No. 
1207, 17-jewel $100; 
No. 1507, 19-jewel 
$725; No. 1407, 21- 


jewel $150. 








HE exquisite beauty of this latest model 10-size | 
Howard results from that ideal of craftsmanship 
and infinite attention to detail which will con- 

tinue to make Howard leadership secure. This new and 
entirely original Howard creation is particularly attrac- 
tive to the discriminating buyer. Initial shipments have 
been made to Howard jobbers. It will be an advantage 


to get in your order at once. 
THE KEYSTONE WATCH CASE CO. 


Established 1853 


RIVERSIDE, NEW JERSEY 


Ohe HOWARD Wate 
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California Retail Jewelers Charged With Conspiracy 











Grand Jury at Los Angeles Finds Indictments Against Twenty-one Firms and 
Individuals on Charge of Conspiracy and Violation of Anti-Trust 
Law—Government Charges That Formation of Eighteen Karat 
Club Was to Prevent Manufacturer Selling to “Price Cutters” 














Wasuincton, D. C., May 29.—The De- 
partment of Justice is officially advised that 
the Federal Grand Jury sitting in Los An- 
geles, Cal., has returned an indictment 
against eight corporations, one individual 
and one member of a partnership comprising 
the entire membership of the Eighteen Karat 
Club, and 10 officers of the corporate de- 
fendants and the secretary of the club, mak- 
ing 21 defendants in all. 

The indictment was returned under the 
Sherman Anti-trust Act. The defendants 
are engaged as retailers in the jewelry busi- 
ness on the Pacific Coast. The indictment 
charges a conspiracy to eliminate competition 
of the so-called “up-stairs jewelers” and 
other merchants not maintaining a certain 
standard of prices. It is alleged that the 
defendants have sought to intimidate manu- 
facturers from selling to the proscribed 
dealers by threatening to boycott them if 
they did. 

The indictment is the result of an investi- 
gation conducted by the Department last 
Winter. CC. Stanley Thompson, special as- 
sistant to the Attorney General, of the Anti- 
trust Division of the Department of Justice, 
presented the case in Los Angeles. 





Los ANGELES, Cal., May 29.—As a result 
of many months’ investigation by agents of 
the Department of Justice the Federal Grand 
Jury last yesterday returned indictments 
against 21 California jewelry firms and in- 
dividuals, including.many most prominent in 
the State. The defendants are charged with 
conspiracy in restraint of trade in violation 
of anti-trust law. 

In particular the government charges that 
all defendants organized the Eighteen Karat 
Club to boycott manufacturers and jobbers 
who sell to “upstairs” or other “cut-price” 
concerns. The object of the club, the gov- 
ernment contends was “to coerce and require 
all manufacturers, wholesalers and jobbers” 
of jewelry not to sell to price-cutters. It is 
charged 24 manufacturers were placed on a 
blacklist for selling certain houses. Firms 
and individuals named in the complaint are: 

Shreve, Treat & Eacret, of San Francisco, 
and Godfrey Eacret as president. 

Constant J. Auger of San Francisco. 

Shreve & Co. of San Francisco, and 
George Lewis as president and Joseph Hick- 
ingbotham as vice-president. 

Hirschman & Co. of San Francisco, and 
Marion C. Hirschman as president. 

Brock & Co. of this city, and George A. 
Brock as president. 

Montgomery Brothers, of this city, and 
James A. Montgomery as president, and 


G. W. Noack as one of the partners in the 
concern, and 

H. Morton Co., at Oakland, with Julius A. 
Young as president. 

The investigation of the charges brought 
by the government has been going on all 
over the country, and agents for months 
have been examining books and correspond- 
ence of eastern manufacturers with Cali- 
fornia firms. It is alleged that the older 
“down stairs” firms objected to the meth- 
ods of “upstairs houses” which they said cut 
prices because of their small overhead and 
upset the business with the public. It is 
claimed that the larger, legitimate jewelers 
objected to the manufacturers selling these 
competitors and attempted to bring pressure 
to bear on such firms as did so. This is said 
to be the foundation of the charge of “con- 
spiracy” and violation of the anti-trust laws. 








Death of Edson T. Cheever 

ProvipeNce, R. I., May 29.—Edson T. 
Cheever, for more than 30 years considered 
one of the most expert stone, diamond and 
pearl setters in the Providence jewelry in- 
dustry and prominently affiliated with the 
Masonic organizations, died Monday eve- 
ning, after an illness of a few hours, at his 
home, 70 Mary Ave., East Providence, in 
his 70th year. 

He was born at St. Anthony’s Falls, 
Minn., the son of George E. and Ann 


(Cheetham) Cheever, and was a direct de-_ 
scendant of Ezekiel Cheever,..the — 


who came to America in 1657, and who di 
in 1698, at the age of 94 years. After the 
death of his father, his mother removed ito 
North Providence in 1857, where he atten#ed 
the public schools. When 16 years of age 
he was apprenticed to one of the manufac- 
turing jewelers in that town to learn the 
trade, and after becoming a journeyman he 
developed such a faculty for stone setting 
that he continued that branch of the indus- 
try, and for many years had been consul- 
ered one of the most expert in the local in- 
dustry. 

Mr. Cheever lived at Pawtucket for sev- 
eral years, but was employed by the diamond 
firm of D. Wilcox & Co. in this city, with 
whom he was connected for more than 30 
years. Later he removed to this city, but a 
few years ago took up his home in East 
Providence. Ill-health compelled him to 
give up his work about six months ago, but 
he was not considered to be in any immedi- 
ate danger. 

He was a member of Orpheus Lodge of 
Masons, Providence Royal Arch Chapter. 
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NEW OFFICERS ELECTED 





East New York Retail Jewelers’ Association 
Select Leaders for the Ensuing Year 
at Meeting Held in Brooklyn 


New officers were elected at a meeting held 
recently by the East New York Retail 
Jewelers’ Association, Inc., at the organiza- 
tion’s meeting rooms, 1529 Pitkin Ave., 
Brooklyn. The meeting was exceptionally 
well attended, practically every member of 
the organization being present to cast his 
vote. 

Those selected to serve for the ensuing 
year include: President, S. Resnick; vice- 
president, M. Sherman; treasurer, Z. Beren- 
stein (re-elected) ; financial secretary, H. F. 
Feldman (re-elected), and recording secre- 
tary, Charles Herbstman. 

Mr. Resnick, who succeeds C. Newmart 
to the presidency, is a well known figure in 
the jewelry trade, particularly in the East 
New York section of Brooklyn. It was 
through his efforts primarily that the or- 
ganization came into existence. He is a 
firm believer in fraternalism and a promoter 
of the spirit of brotherhood. Mr. Resnick, 
it is expected, will continue the policies of 
retiring President Newman, who refused to 
run for re-election. Mr. Sherman, the 
newly elected vice-president, was one of the 
active members of the Board of Directors 
and is expected to be of great assistance to 
President Resnick. 

The newly elected officers will be installed 
at a ceremony to be held on Thursday eve- 
ning, June 10. The incoming president will 
appoint a board of trustees at a future 
meeting. 








Oregon Retail Jewelers’ Association to 
Divide State Into Four Districts 


PorTLanp, Ore., May 26.—The executive 
board of the Oregon Retail Jewelers’ As- 
sociation met Monday, May 24, with all 
members present but Miss Georgia Ekstrom, 
of Corvallis; F. W. Bertram, of Marsh- 
field; R. D. Warren, of Corvallis; F. M. 
French, Albany, and A. A. Keene, Salem, 
being the out-of-town members here for the 
meeting. It was decided to accept the in- 
vitation of Corvallis to meet there for the 
State convention next year, and the dates 
were set as May 2 and 3. 

It was also decided to divide the State 
into four districts, and to appoint three 
members of the Association in each of these 
sections to act as representatives, and to 
try to round up all the jewelers of their 
districts as members of the association, and 
to keep them interested in the work. Those 
asked to serve are: 

Portland district—F. A. Heitkemper, Felix 
Bloch, Carl J. Greve. 

Eastern Oregon—W. F. Boettcher, The 
Dalles; R. M. Sawtelle, Pendleton; Palmer 
Bros., Baker. 

Willamette Valley—Southern Oregon— 
F..M: French, Albany; A. A. Keene, Salem; 
:Bubar Bros, Roseburg. 


Providence Council of Royak* and * Selegt. , Coos” ‘Bay and other districts—F. W. 
Masters, St. John’’ Commati Rage ge oe efi tfam*Marshfield; Fred A. Glover, Kla- 
Templar and Palestine Temple ig agate Falls; Miss Georgia Ekstrom,, Agoria. 
Shrine; also of the New England ie Mt oP ce the convention,. very good logking 
Protection and of All- Saints Memorial new fetterheards have been gotterr out “by 
Church. He is survived by his widow. the Association. 


Chester Montgomery as vice-president. 
Donovan & Seamans Co. of this city; and 
] . James G. Donovan as president. 
{ J. Herbert. Hall Co. of Pasadena, and J. 
“Herbert Hall as-president. ~-~ 
) C. J. Noack Co. of Sacramento, and Carl 
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Kramer Brothers Found Guilty 





Members of Notorious Whittemore Jewelry Bandit Gang Convicted of Robbery 
in the First Degree as Second Offenders and Will Be S:ntenced 
June 11—Appeal May Be Taken 




















After deliberating for 18 hours a jury sit- 
ting in Part 3, Court of General Sessions, 
New York, returned a verdict last Saturday 
morning connecting Leon and Jake Kraemer, 
two members of the notorious Whittemore 
gang, of robbery in the first degree as second 
offenders. The defendants will be sentenced 
on June 11, but in the. meantime it is be- 
lieved the prisoners’ attorney will prepare 
motions for an appeal. 

The conviction of the Kraemer brothers is 
one of the most important in New York in 
many years. With Richard Reese Whitte- 
more, now awaiting execution in Baltimore 
for murder, and the Kraemer brothers facing 
40 years in prison, the gang which for 
months terrorized the New York jewelry 
trade has been broken up. Anthony Pala- 
dino and William Unkelbach, two other mem- 
bers of the band, are now awaiting sentence 
on their pleas of guilty, while Milton “Shuf- 
fles” Goldberg, the only other one of the gang 
who has decided to put his destiny in the 
hands of a jury, will probably go to trial 
within a’short time. The conviction of the 
Kraemers, however, may cause Goldberg to 
change his mind. 

While the Kraemer brothers had several 
indictments against them, it was on one 
charging them with being implicated in 
the hold-up and robbery of Folmer Prip’s 
jewelry shop, at 90 Nassau St., New York, 
on Dec. 23, 1925, that they were convicted 
last week. 

The defense built its case solely around 
an alibi. which had the Kraemer brothers in 
Philadelphia purchasing a parcel of real 
estate on the day the Prip robbery took 
place. Several witnesses were brought from 
Philadelphia in an effort to corroborate this 
alibi. The prosecution, however, relied upon 
the identification of the Kraemer brothers 
by Folmer Prip, Miss Pollock, a stenog- 
rapher in his office, and two workmen in his 
shop. Assistant District Attorney John A. 
MacDonell, on behalf of the government, in 
his summation to the jury charged that the 
alibi was a “frame-up,” remarking that the 
prisoners had admitted shortly after their ar- 
rest that they were in New York.on the day 
of the robbery, which was contrary to their 
testimony that they were closing a real 
estate transaction in Philadelphia on Dec. 23. 

A notarial book which the defense had in- 
troduced to show by an entry that the Krae- 
mer brothers were in Philadelphia on the 
day of the crime, was also attacked by As- 
sistant District Attorney MacDonell, who 
termed it as a “notorious” book. He charged 
that the book, which was badly worn, had 
been altered and that some of the pages had 
been restitched and that several of the en- 
tries did not follow in their proper order. 
This, he claimed, was done to “frame” an 
alibi. : 

The trial, which was held before Judge 
Koenig in Part 3 of the Court of General 
Sessions, had been in progress for several 
days and attracted a great deal of attention. 


Hyman Bushel, who represented the Krae- 
mer brothers, told the jury that he realized 
that he was fighting the menace of the hour, 
the “Whittemore thing.” He urged every 
juror to give his clients a square deal and 
disregard any opinions which they had 
formed. , 

Mr. Prip, his stenographer and two work- 
men recited in detail on the stand how the 
bandits had gone into the jewelry establish- 
ment on the evening of Dec. 23, and while 
two men overpowered Mr. Prip and _ his 
stenographer, the other two walked into the 
shop, where they covered seven workmen 
with guns. One of the men who went into 
the office and one of the pair who entered 
the workshop were identified as the Krae- 
mers by Mr. Prip and his employes. They 
also told how they had identified these two 
men after they had been arrested in the 
round-up of the Whittemore gang. Their 
identifications were attacked by Mr. Bushel, 
who attempted to show that the witnesses 
were not positive when they picked out these 
men. 

The prosecution also .called Anthony Pala- 
dino, who is awaiting sentence after pleading 
guilty to taking part in a number of rob- 
beries with the Whittemore gang. He im- 
plicated the Kraemer brothers in the Prip 
robbery, stating that he, Whittemore, Leon 
and Jake Kraemer had committed the hold- 
up. Milton Goldberg, alias “Shuffles,” alias 
“Joe Lang,” and a man known at Nat Wein- 
zimmer remained down stairs in the automo- 
bile, while the above-named four went to the 
Prip establishment, according to Paladino’s 
testimony. This witness was subjected to a 
severe cross-examination and at some length 
by Mr. Bushel. 

After the prosecution closed its case the 
defense called Jake Kraemer to the stand, 
who denied he had taken any part in the 
Prip hold-up. He claimed he was in Phila- 
delphia at the time the robbery took place, 
closing a deal for the purchase of a house in 
that city. When asked how he made his 
living, he claimed he was engaged in business 
as a bootlegger. 

Jake Kraemer on the stand testified that 
he and his brother Leon had gone to the 
home of Morris Weiner, builder of Philadel- 
phia on the day of the robbery, where he, 
“Jake,” paid $500 to Mr. Weiner as an op- 
tion on a house. Bernard Beerger, a notary 
public, he claimed, drew up the contract for 
the purchase of the house, this contract being 
signed at 4 p. M., which was about an hour 
before the Prip hold-up took place. 

Both Mr. Weiner and Mr. Beerger took 
the stand to corroborate Jake’s testimony 
about the alleged real estate transaction. 
Mr. Weiner produced a copy of a contract, 
the original of which the defense had put 
into the record. Each of these documents, it 
was pointed out, contained the signature of 
Jacob Kraemer. 

Joseph Mortillaro, who was arrested with 
Whittemore, but who the police have been 
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unable to connect with any of the crimes 
committed, testified for the defense that he 
and “Jake” Kraemer were handcuffed to- 
gether when three of Mr. Prip’s employes 
were brought to police headquarters, where 
they were shown the prisoners. The witness 
claimed they were unable to identify any- 
body, but after Jake and Leon were hand- 
cuffed together Mr. Prip’s employes were 
again brought in the inspector’s room, where 
they picked out the Kraemers. 

Milton “Shuffles” Goldberg was brought 
from the Tombs to testify for the Kraemers. 
Since his arrest, Goldberg has admitted his 
connection with a number of hold-ups com- 
mitted by the Whittemore gang, but has con- 
tinually refused to implicate any of his com- 
panions. In his testimony, he claimed that 
the Kraemer brothers did not take part in 
the Prip hold-up. He denied the testimony 
of Paladino, and claimed that Paladino had 
not gone up to the Prip establishment but 
had remained in the automobile at the en- 
trance to the building. Goldberg in further 
defending the Kraemers also denied the testi- 
mony of Paladino in which the latter stated 
that Nat Weinzimmer, who is still a fugitive, 
was the man who drove the bandit automo- 
bile. He testified that Weinzimmer had 
nothing to do with the robbery, but that. a 
young fellow whom he knew as Wagner; 
and about whom he could furnish no further 
information, and William Unkelbach, another 
member of the band, took paft in the 
robbery. 


Mr. Bushel in summing up for the defensé 
consumed about two hours on Friday morn- 
ing, while Mr. MacDonell’s summary was 
concluded in about an hour and 30 minutes. 
The charge to the jury by Judge Koenig 
was brief, and in it he urged that the jury- 
men weigh the evidence carefully and to as- 
certain whether the alibi set up by the de- 
fense is a true one. If so, they must acquit 
the defendants. 


The jury retired shortly after 4 o’clock, 
and when they failed to reach an agreement 
by 1 o'clock the following morning they 
were locked up for the night. On the fol- 
lowing morning the jury returned with its 
verdict shortly before noon. 


All during the trial, Richard C. Murphy, 
formerly assistant district attorney and now 
counsel for the Jewelers’ National Crime 
Committee, was in attendance. Mr. Murphy, 
before resigning his position in the district 
attorney’s office, conducted long and thor- 
ough investigations into the activities of the 
Whittemore gang, and it was in his office 
that the Kraemer’s and others were exam- 
ined. As a result, Mr. Murphy’s name was 
mentioned frequently throughout the trial, 
and much of the evidence he unearthed was 
introduced. 








A program of vocal and _ instrumental 
music was arranged recently for the opening 
of the Hagen-Newton, Inc. jewelry store at 
Fargo, N. Dak. Prof. A. J. Stephens, head 
of the Fargo Conservatory of Music ar- 
ranged for a trio from the conservatory to 
play. Vocal numbers were furnished by the 
ladies’ sextet of Moorhead, Walter Wright 
and Mrs. J. C. Dillon. The Hagen-Newton, 
Inc., succeeds the Hagen-Newton Co. which 
has been reorganized. The store was re- 
arranged and redecorated for the opening. 
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Announcement to the Trade 





We have purchased the entire stock of the C. Sydney Smith Co. of Providence, 
R. I., amounting to about fifty thousand ($50,000.00) dollars.. 

For over fifty years this concern had the reputation of making the finest 14 
karat jewelry in this country. 

It comprises 14 karat Waldemars, Necks, Sport and Key Chains, Masonic 
Charms, Knives, Link Buttons, etc. 

We consider it a chance of a lifetime to buy these fine goods at from 33 1/3 
to 50% discount. | 

The above stock will go on sale at our office on Tuesday, June 1, 1926 at 8:30 


D. C. PERCIVAL & CO., Inc. 


373 Washington St., Boston, Mass. 


P. S—At this time, we will put on sale solid gold and fine gold filled jewelry comprising 
brooches, bar pins, link buttons, scarf pins, bracelets, etc., which will be sold at 50%, one- 
half of the regular wholesale price. We feel sure it will pay you to look at and buy all you 
can at the bargain prices. Do not forget the date—June 1, 1926. 














JEWELERS’ BLOCK INSURANCE 


Help the Jewelers’ National Crime Committee in their work by giving them 
. useful information. (See example on page 105, Col. 3, of Jewelers’ Circular, 
Hints to dated May 5, 1926.) 


Jewelers 


No. 8 














* * * * * 


Do your share in stamping out crime. 
= *& * 








Carelessness increases the cost of your insurance. 

* * * * * 
A request to show goods to an unknown customer means no good to you— 
ignore it. 











* * * * x 


Your insurance broker or agent will gladly place your policy with us, as 
our experienced inspection service is at their disposal. 


COMMERCIAL UNION ASSURANCE CO., LTD. 
COMMERCIAL UNION FIRE INSURANCE CO. OF NEW YORK 
UNION ASSURANCE SOCIETY, LTD. 

PALATINE INSURANCE CO., LTD. 


THE CENTURY INSURANCE CoO., LTD. 


W. B. Brandt & Co., Inc. 


NEW YORK General Agents SAN FRANCISCO 
. 110 William Street “All Risks” Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 


THE HIGH STANDARD OF INSURANCE SERVICE 
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HOLD SPRING DINNER 


Members of Westchester County Jewelers 
Association Meet at Yonkers and Hear 
Interesting Addresses 





The regular Spring dinner and meeting of 
the Westchester County Retail Jewelers As- 
sociation was held at the Elks Club, 
Yonkers, N. Y., Thursday evening. Several 
intensely interesting talks were given by 
prominent members of the trade. 

The meeting opened with the singing of 
“America” followed by an address of wel- 
come by Albert Kamp, president of the 
association. Following the dinner, Mr. 
Kamp introduced Mayor James J. Walsh of 
Yonkers, a former jeweler and at the present 
time a member of the bar. The Mayor, in 
the course of his remarks said that judging 
from the real estate titles which the Yonkers 








ALBERT KAMP, PRESIDENT 


jewelers are taking at the present time that 
the greatest mistake he made was when he 
left the jewelry business for law. The 
Yonkers jewelers, according to the Mayor, 
own Yonkers and at times they favor the 
lawyers of the city by allowing them to ex- 
amine titles, but never to own them. 

The Mayor was followed by Emil W. 
Kohn, president of the Retail Jewelers Asso- 
ciation of Greater New York and vicinity. 
Mr. Kohn urged the jewelers to establish 
their business on a principle and once so 
established to adhere strictly to it. “ ‘Court- 
esy, service, quality and one price to all’ is 
the principle upon which my father estab- 
lished his business 65 years ago,” said Mr. 
Kohn. 

Charles A. Hammarstrom, organization 
counsel, Black, Starr & Frost, New York 
city was the last speaker on the program and 
his talk on “Merchandising Practices” 
proved very interesting and instructive. He 
urged the retail jeweler to study his present 
merchandising methods, his class of trade 
and the stock he carries. The spirit of or- 
ganization is responsible for the many ac- 
complishment in the jewelry: trade in the 
past few years and that the jewelry industry 
in being recognized at the present time is 
well known by the establishment of a School 
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at New York University, was also brought 
out by Mr. Hammarstrom. The day of “Let 
the buyer beware” is passed and the retail 
jeweler must protect his customer by honor 
and integrity, continued the speaker. Mr. 
Kohn and Mr. Hammarstrom expressed 
their appreciation at being present and 
thanked the officers for asking them to speak 
to the members of the County Association. 

A general discussion followed regarding 
trade ethics and practices which was en- 
joyed by all present. The next meeting will 
be held on Aug. 18 at Joseph Schwartz 
estate in Yonkers. This will be a clambake 
and field day and the activities will start at 
one o’clock in the afternoon and continue 
during the day and end with dancing in the 
evening. 

Mr. Schwartz was chairman of the ar- 
rangements committee and that his work was 
of the highest order is evidenced by the ex- 
pressions of appreciation received from the 
members at the close of the meeting. 








DECISION AFFIRMED 





Appellate Division of Supreme Court Sus- 
tains Trial Court’s Decision in Favor of 
David Belais and Against the 
Benj. Gross Co. 

The Appellate Division of the Supreme 
Court on Friday last, affirmed without an 
opinion the interlocutory judgement of Su- 
preme Court Justice O’Malley in favor of 
David Belais, Inc., and against the Ben- 
jamin Gross Co., Inc., directing the Gross 
company to account to the plaintiff for its 
acts in stamping rings made of its own 

white gold with the name “Belais.” 

The decision also affirms the ruling of the 
lower court that “plaintiff could have manu- 
factured and sold at least 20,000 ounces of 
white gold to defendant in addition to all 
other manufactures and sales of white gold 
by plaintiff, without any increased expense 
whatsoever to plaintiff except for the in- 
gredients entering into the composition of 
such white gold, the cost of which in- 
gredients to plaintiff was and would have 
been less than $16 per ounce of white gold. 
By reason of the facts aforesaid, plaintiff 
has been damaged at the rate of $6 an 
ounce for each ounce of white gold of de- 
fendant’s manufacture which defendant used 
in the manufacture and sale of such white 
gold rings and white gold ring mountings 
aforesaid during said period, in lieu of pur- 
chasing such white gold from plaintiff.” 

The case was argued before the Appellate 
Division by Herbert R. Limburg for the 
Belais company, and by Ira Skutch for the 
defendant. 

Mr. Skutch contended that the finding of 
the trial court that the plaintiff was entitled 
to damages at the rate of $6 per ounce of 
white gold used by the defendant “is er- 
roneous, both in fact and in law, even as- 
suming that the court had authority to 
determine this issue.” Mr. Skutch also ar- 
gued that “assuming that the quantity of 
rings misbranded was an issue presented to 
the court for determination, the findings in 
this respect are wholly unsupported by the 
evidence and must be reversed.” 

- The facts of the case .as brought out at 
previous hearings have already been pub- 
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lished in the columns of THE JEWELERS’ 
CIRCULAR. 

The Appellate Division in addition to af- 
firming the main judgment, also affirmed an 
order denying a motion by the defendant to 
resettle the judgment signed, on the ground 
that the court had signed it through error. 
The plaintiff asserted that the judgment, as 
it was proposed to be resettled, would have 
amounted to qa reversal of the court’s de- 
cision. Justice O’Malley denied the appli- 
cation on the ground that even if he were 
so disposed he had no power to do so. 








ROBBERS GET $6,000 





Representative of Chicago Jewelry House 
Reports That He Was Assaulted and His 
Grips Taken from His Automobile 

Cuicaco, May 28.—On Wednesday after- 
noon about 5:45 o’clock, Morris Platt, repre- 
sentative for A. Quint & Co., manufacturing 
and wholesale jewelers, 5 S. Wabash Ave., 
was held up and robbed of merchandise 
amounting to about $6,000. This firm car- 
ries no insurance on the loss. 

In his report to the police, Mr. Platt states 
he had been out all day visiting the trade in 
various parts of the northwest side of Chi- 
cago, but devoted the greater part of his 
time on Milwaukee Ave. About 5 o’clock 
he called at the store of E. Phillips, 1429 
Milwaukee Ave., and after displaying his 
goods, left in about half an hour. He drove 
his car to Evergreen Ave., and as he ap- 
proached Robey St. he noticed a large car 
in the back of him crowding him to the curb. 
Mr. Platt stopped the engine of his car and 
got out and noticed that the bumper of the 
large car was locked into the rear bumper 
of his car. 

A crowd gathered and several men stepped 
up and offered their assistance in getting the 
car righted. When the car was fixed, the 
crowd dispersed, and Mr. Platt got into his 
car. He was struck across the head and 
pushed over the wheel of the car, his grips 


were taken and the bandits made their escape. 








GET VALUABLE LOOT 





Watchman in Newark Refining Plant Over- 
powered by Ten Bandits Who Take 
$7,000 in Cash, Non-negotiable Se- 
curities and Precious Metal 

Newark, N. J., May 26.—The watchman 
employed in the factory of Emil Snyder, Inc., 
referee, 298 South St., was bound and gagged 
early Monday morning by 10 cracksmen, who 
later escaped with about $7,000 in cash, $20,- 
000 in non-negotiable securities, 1,000 grains 
of pure silver nitrate and a quantity of pre- 
cious metal. The men secured the loot from 
the safe. 

The robbery was discovered when employes 
arrived to find Dominick Cicchione, the 
watchman, lying on the floor, blindfolded, 
bound and gagged. He told them his dog 
Pete had barked soon after midnight and he 
had gone to the rear of the building to see 
what. had aroused the animal. 

He opened the door and was seized by six 
men, who jumped on him, tied him up and 
threw him to the floor. He heard them ad- 
mit four others and heard them prowling 
through the building during the night. 
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Robert I. Durfee and F. Ushel Devoll 
have been summoned for duty on the Federai 
grand jury. 

Mr. and Mrs. William L. Mauran spent 
the past week in New York, staying at the 
Ambassador Hotel. 

The Title Guarantee Co. of Rhode Island 
has discharged a mortgage for $4,000 against 
property of Newton A. Wing. 

Clarence J. Roehr, of the Bassett Jeweiry 
Co., is making a stay at the company’s Chi- 
cago headquarters for a few days. 

Mr. and Mrs. Martin S. Fanning sailed 
Sunday from Boston on the steamship Fran- 
conia for a two months’ stay in Europe. 

Frank Kelley was in New York and vicin- 
ity the past week in the interests of the 
Manufacturing Jewelers’ Poard of Trade. 

Mr. and Mrs. Frank W. Matteson, who 
have been away on a two weeks’ fishing trip 
to Indianrock, Maine, returned on Thursday. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity last week on re- 
visional work. 

Harry H. Miller, manufacturers’ repre- 
sentative with offices in Chicago, has been 
appointed as the middle western representa- 
tive of the A. B. Mfg. Co., this city. 

Charles H. Fuller, of the George H. Ful- 
ler & Son Co., Pawtucket, and Mrs. Fuller, 
who have been at Chicago for a 10 days’ 
visit, have returned home, making the trip 
by automobile. 

Edward I. Mulchahey, who has been super- 
intendent with the C. Sydney Smith Co. for 
a number of years, is now associated with 
his son, Earl R. Mulchahey, in the engine 
turning business. 

George S. Sawyer, of the Improved Seam- 
less Wire Co. of this city, and of the Electric 
Chain Co. of Attleboro, has had his 50-foot 
trunk cabin power cruiser Roamer over- 
hauled and made ready for the season’s cruis- 
ing. 

In an inventory of the estate of the late 
J. M. Steere, filed with the Municipal Court, 
this city, the past week, 10 shares of Gorham 
Mfg. Co. 7s preferred were listed at $810, 
and 10 shares of the company’s trust certif- 
cates at $225. 

The counter suits of the T. W. Lind Co. 
against the Nu Fastener Co., and of the Nu 
Fastener Co. against the T. W. Lind Co., 
that were on the calendar of the Superior 
Court last week for jury trial, were passed 
for reassignment. 

Joseph H. Lancor, Walter Lederer and 
Theodore B. Pierce were members of the 
committee of the Exchange Club of Provi- 
dence that arranged the $2,000 budget to be 
devoted entirely to work among the crippled 
children of this city. 

Hiram D. Murray and Fred B. Thurber 
were elected members of the executive com- 
mittee of the British Empire Club at the an- 
nual meeting last week. Among the mem- 
bers of other committees were E. Merle 
Bixby and Art Hadley. 

Julius A. Saacke was elected secretary of 
Battery A, One Hundred and Third Field 
Artillery Veteran Association, at- the annual | 
meeting held last Monday night, and Col. 
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Harold R. Barker was elected chairman of 
the executive committee. 

Albert N. Davis has withdrawn from the 
manufacturing jewelry concern of Rabino- 
witz & Davis, 137 Chestnut St., and is now 
associated with the D. & S. Co., 158 Pine St. 
Jacob S. Rabinowitz will continue the busi- 
ness as the Rabinowitz Mig. Co. 

Herbert J. Rodin, who has been with 
Quinn & Co., Inc., 179 Weybosset St., has 
severed his connection with that concern 
and with his brother, Robert, has opened a 
retail jewelry store at 145 Washington St. 
under the firm style of Rodin & Rodin. 

Members of the committee for the recep- 
tion and entertainment cf Chaim Nachman 
Bialik, the famous Jewish poet, critic and 
writer, last week included Mr. and Mrs. 
Archibald Silverman, Samuel M. Magid, 
Bernard Goldowsky, Mr. and Mrs. Jacob 
Ernstof, Charles Silverman and Samuel H. 
Workman. 

Dover Craft Co., Inc., to be located in 
this city for the manufacture of curtain fix- 
tures, novelties, etc., has been granted a 
charter under the laws of Rhode Island with 
an authorized capital of 300 shares of com- 
mon stock without par. The incorporators 
are Archer L. Kent and George W. Dover, 
Jr., of Pawtucket, and George W. Dover of 
Providence. 

Among the jewelry buyers reported in 
this city during the past week were the fol- 
lowing: Claude Jacobs, of Rudolph Jacobs 
& Co., Cincinnati; Mr. Meyer, of Aaron 
Meyer & Co., Philadelphia; Mr. Seifert, of 
Albert & Seifert Co., Cincinnati; I. S. Laz- 
ard of Buenos Aires, South America; 
Charles P. Davies, of Butler Bros., New 
York city; Jacob Avidan and R. Hahn, of 
Lippman, Spier & Hahn, New York city; 
Messrs. Kime and Reynolds, of S. H. Kress 
& Co., New York city; Messrs. Felsenthal 
and Caro, of Benjamin Felsenthal & Co., 
Inc., New York city; Louis Block, of S. 
Kind & Sons, Philadelphia; Mr. Griffin, of 
Marshall Field & Co., Chicago. 

Two decrees have been entered in Superior 
Court by Presiding Justice Willard B. Tan- 
ner, authorizing Horace M. Peck, manager- 
secretary of the Manufacturing Jewelers’ 
Board of Trade, who is the permanent re- 
ceiver, to sell at private sale certain assets 
of the C. Sydney Smith Co., manufacturing 
jewelers at 95 Chestnut St. Mr. Peck was 
appointed receiver some time ago on petition 
of Abram G. Van Houton of New York, 
president of the concern, for the purpose of 
liquidating the business. By these decrees 
Mr. Peck is authorized to accept the offer 
of the D. C. Percival Co. of Boston for all 
the finished stock that was in the plant on 
May 14 at not less than $10,500 and an al- 
lowance is made to J. Arthur Clem of this 
city of three per cent., or $315, as a com- 
mission for procuring a purchaser for this 
stock. The acceptance of a second offer 
from Charles H. Sherman, of the H. D. 
Merritt Co. of North Attleboro, for all the 
machinery, tools, office supplies and unfin- 
ished stock in the plant on Feb. 15 and the 
good will for $7,000 was also authorized. 
Francis B. Keeney, of Swan, Keeney & 
Smith, appeared as couns] for the receiver. 








new jewelry store has 


Cc. C. Thomas’ 
Battle Creek, 


been opened at 34 Main St., 
Mich. 
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Miss Helen M. O¢clheim, daughter of 
Charles G. Oelheim, of Leininger-Oelheim, 
Inc., sang before the Rotary Club at its 


weekly luncheon last Thursday. Miss Oel- 
heim is a pupil at the Eastman Conservatory 
of Music at Rochester. 

A man who stole a diamond ring from the 
counter of Harry Sheinberg’s pawnshop, 141 
Broadway, on Friday last, is being sought by 
police. The thief asked to be shown some 
rings. He left without making a purchase, 
A few minutes after his departure the theft 
was discovered. 

William F. Ehmann, Elk St. jeweler, has 
followed Fred J. Dorn to Crystal Beach, the 
popular Canadian Summer resort. Mr. Dorn 
has been over at the Canadian shore since 
May 1. Frank Ehrenfried and the Striker 
Bros., Louis and Frank, will join the jewel- 
ers’ Summer colony later in June. 

Nat. Weisberg, proprietor of Fisher’s 
jewelry store at 251 Main St., will operate 
a second store at 365 Main St. under his own 
name and as a cash jewelry establishment. 
Announcement of the securing of the lease in 
the Bramson building location was made in 
this column last week. Mr. Weisberg is also 
proprietor of Fisher’s store in Rochester, ° 
which he opened last Spring. Weisberg’s 
new store will be opened about June 12, mod- 
ernly equipped throughout. 

With the approach of the wedding and 
graduation season, retail jewelers report a 
gradual improvement in business, though not 
as yet of sufficient volume to be termed 
brisk. A backward Spring, following a cold, 
disagreeable Winter, has put a severe crimp 
in Spring shopping. The navigation season 
from this port opened later this year than 
ever before and the shores of the lake were 
still heavily packed with ice on Decoration 
Day. Since the wind invariably blows from 
the lake, the warm sunny days, few in num- 
ber, have been tempered by a cold blast. In- 
dustrially the city is in a healthy state, with 
factories operating near capacity in almost 
every line, but the people who are employed 
in these shops have been trained to purchase 
on the instalment plan and have mortgaged 
their incomes far into the future. It is true 
that the credit jeweler has obtained a por- 
tion of income spent in this fashion, but au- 
tomobiles, radios and musical instruments 
have corraled by far the greater share. Nov- 
elties in all lines of watches and jewelry ap- 
pear to be in demand, particularly where the 
price is moderate, and the larger downtown 
stores report occasional sales of large dia- 
mond and platinum jewelry, which have 
helped compensate for many quiet days. 








The house of Lees & Saunders sweep 
smelters and refiners, Birmingham, England, 
has been converted into a limited liability 
company under the style of Lees & Sanders 
Limited, with a capital of £100,000. This 
alteration has been made with a view to 
strengthening the position of the firm in the 
event of the death of any of the partners and 
to enable the firm to deal more efficiently 
with its gradually extending foreign busi- 
ness. The management of the business will 
remain as it has been for the past 20 years. 

















- Announcement 
The BULOVA WATCH COMPANY 


Presents another 


FULL PAGE 
COLOR 
ADVERTISEMENT 
In 


THE SATURDAY 
EVENING POST 


June 26th Issue 
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ConQuEROR 
14 kt. white gold filled, handsomely 
engraved and inlaid with black en- 
amel; 17 jewel, radium dial $50.00 
18 kt. solid white gold $85.00 





SPARTAN 
14 kt. gold filled; 15 jewel; radium 
dial $25.00 
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SENATOR 
14 kt. gold filled,handsomely —— 
15 jewel; radium dial $35.00 
14 kt. solid gold; 17 jewel $75.00 
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O matter how small the 

movement, a watch has but 

one duty — one function to per- 

form: to tell time on time through- 

out the years. There must be no 
compromise with accuracy. 


This has ever been the guiding 
spirit of those craftsmen who 
make each BULOVA Watch. 
Decades of conscientious effort 
have developed the BULOVA 
movement until today it is a mar- 
vel of mechanical perfection. That 
is why the smallest BULOVA 
Watch made to grace a lady's 
3 wrist tells time as faithfully — as 
P 3} = truthfully—as a BULOVA made 
ry “4 for a gentleman's pocket. 
Handsomely.encased, exquisitely 
designed, BULOVA Watches vary 
in price from $25 to $2500. 
j They are identical in depend- 
; ability! 


BULOVA WATCH COMPANY 
Makers of fine watches 
Fifth Avenue New York 
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ROXANE 
18 kt. solid white gold; exquisitely 
hand carved; 6 diamonds and 12 sap- 
phires, set in platinum; 17 jewel 


$125.00 


Mims 





r 


eas tee 





EMPRESS 
14 kt. solid white gold, hand carved; 
4 set with 2 diamonds and 4 sapphires; 
15 jewel $49.50 
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GERALDINE 


14 kt. white gold filled, handsomely 
engraved; 15 jewel $40.00 
14 kt. solid gold ; 15 jewel $50.00 





Princine 
14 kt. gold filled; 15 jewel $28.50 


Veller. Jeu elCRS ~ ay Chisel Tle 


As appearing in the Saturday Evening Post, June 26th Issue 
































June 2, 1926 





Wesley C. Martin has gone to Europe 
for a vacation. He will visit Italy and 
other countries. 

The wholesale jewelers closed from 
Friday until after Memorial Day, in accord- 
ance with custom. 

The Thomas Long Co. has had on ex- 
hibition a collection of fine old watches. 
There were 10 timepieces, dating back to 
1700 and even earlier. The collection is to 
be sent to the Philadelphia Sesqui-Centen- 
nial for display. 

The Lenox Jewelry Co. is showing a 
model locomotive made for the Waltham 
Watch Co. to advertise the Vanguard watch 
and other timepieces. The engine is on rails 
and the wheels rotate though the locomotive 
is stationary. It has attracted a large crowd 
practically all day. 


The annual June outing of the Boston ~ 


Jewelers Club will be held Wednesday, June 
16, at the Atlantic House, Nantasket Beach, 
Mass. An innovation this year will be the 
introduction of competitive sport events, with 
prizes. These events will be open to both 
members and guests. 

The annual outing of the Boylston Street 
Association, to which several jewelers be- 
long, will be held June 9 at the Dedham 
Polo and Country Club. The members will 
leave Boston by automobile about noon and 
arrive at the club early in the afternoon. 
Golf will be included in the program, and 
in the evening, after dinner at the club, 
entertainment will be provided. 

Edward Cornetz has been sent to jail by 
the Superior Court until he shall comply 
with a previous order of the court to return 
a diamond ring to the Kay Jewelry Co. 
Cornetz, it was alleged, had not paid for the 
ring and refused the demands of the company 
that he either pay for it or return it. 
Cornetz was ordered by the court to return 
the ring. As he alighted from an auto- 
mobile at the North Station he was taken 
into custody and after a brief hearing 
adjudged in contempt of court. 

The police of Boston are searching for 
three men who, about 1.30 in the morning 
of May 28, hurled a brick through the plate 
glass window of the store owned by W. E. 
Mahoney, 33 St. James Ave., cleaned out 
the window of its contents of watches, 
clocks and other jewelry and then made 
their escape in a small touring car. A 
watchman in the vicinity heard the sound 
of breaking glass when the brick went 
through the window and investigated. He 
was just in time to see the men jump into 
the machine and disappear. The loss is 
estimated at $2,000. 

The S. B. S. Jewelry Co., of New York, 
was found guilty by a jury in the Federal 
Court, Boston, May 27, on a charge of 
sending inferior quality gold through the 
mails misbranded and was fined $250. Max 
Barad, president of the concern, was found 
not guilty on the same charge and was dis- 
charged. The fine was to be paid yesterday 
(June 1). The charge against the company 
is unique in this district. It arose under an 
act of Congress prohibiting the interstate 
shipment of misbranded metals. Mr. Barad 
explained that the rings in question might 
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have been of inferior gold for the reason 
that gold in the molten state is heavier than 
the alloy with which it is mixed and has a 
tendency to sink to the bottom of the retort, 
and that the goods might have been manu- 
factured from the top metal. 








Allentown, Pa. 





Melvin C. Bowman, jeweler and engraver, 
in the employ of Faust & Landes, was mar- 
ried on Tuesday, to Miss Lucille Shroy, of 
124 S. Decatur St., Strasburg, Pa. 

Louis W. Schattenstein, jeweler, who for- 
merly resided in the Schattenstein Apart- 
ments, 723 Walnut St., has moved into his 
handsome new residence at 130 N. 18th St. 

The Nathan Furniture Co., 319-323 Broad- 
way, Bethlehem, has added a credit jewelry 
department to its store, and is using large 
space in the newspapers to announée the 
fact. 

Community Shopping Day was observed 
in Allentown on Tuesday, and the usual 
crowds from the city and suburban districts 
visited the stores in the shopping section. 
‘Practically all the jewelers in the downtown 
section participated in this event, dressing 
their windows with merchandise at bargain 
prices, and advertising their offerings in the 
daily papers. 

Ellwood Feichtinger, manager of Brone’s 
jewelry store, 735 Hamilton St., lost his 
father by death last Friday. The father, 
Charles Feichtinger, was for many years a 
clock and watch repairer, and was a former 
resident of Sinking Spring. He died of 
complications at the residence of his son-in- 
law Charles Goodman, 306 Lancaster Ave., 
Shillington. Deceased was a native of Ger- 
many, where he learned his trade. He was 
exceptionally skilled in his line of work, 
and when it came to adjusting old clocks, 
he had few peers. Mr. Feichtinger had been 
in failing health for two and a half years, 
and was in his 75th year when he died. He 
was buried from the residence of his daugh- 
ter, Mrs. Francis Savage, Sinking Spring. 








Columbia, S. C. 


H. E. Russow, of the Russow Jewelry Co., 
and past president of the South Carolina Re- 
tail Jewelers’ Association, is planning to go 
to North Carolina this month for a short 
vacation. 

Columbia jewelers are advertising some- 
what extensively for gifts for the June 
brides. Their newspaper advertisements and 
their window displays are beacon lights to 
the bridegroom and the bride. 

The Lachicotte medal, given each year by 
P. H. Lachicotte, Columbia, S. C., jeweler, 
to the student at Columbia College making 
the best showing in one of the three music 
departments—violin, piano and voice—was 
won this year by Miss Virginia Ariail, so- 
prano, of Florence, S. C. The medal is one 
of the most coveted prizes among the stu- 
dents of Columbia College. 








John Frintz, Jr., who has been employed 
in the Chris Rassi jewelry shop, Morton, IIl., 
has taken over the business and is operating 
the shop. He recently graduated from the 
Bradley Polytechnical Institute. 








Albert W. Ridley, Lewiston, Me., has 
finished a course at the Bowman Technical 
School and gone to New York to take a 
position. 

Aaron Kingoff, formerly a watchmaker 
for S. Kurtz Zook, has gone to Danville, 
Va., to take a position in the store of his 
brothers, Kingoff Bros. 

William L. Lefever, with A. M. Thomas, 
Niagara Falls, N. Y., was a recent visitor 
in Lancaster. E. G. Hoover, jeweler, of 
Harrisburg, was also here recently. 

The J. F. Apple Co. furnished the medals 
and pins for a meet at Grand River Insti- 
tute, Austinburg, O., and also the awards 
given to the hockey team of Darlington 
Seminary, West Chester, Pa. 

H. E. Wolfert, head salesman in the Zook 
store, a member of Lancaster Commandery, 
Knights Templar, accompanied the com- 
mandery to York, Pa., and participated in 
the parade of the order there on May 25. 

A beautiful silver medal awarded the 
player qualifying score in the Memorial Day 
tournament at the Lancaster Country Club, 
was furnished by W. W. Appel & Son. The 
head bears a replica of the clubhouse. W. 
W. Appel and wife have returned from a 
trip to New York and Boston. 

Henry C. “Chick” Trommatter and Ralph 
Emerson, alias “George Smith,” arrested 
May 2 in Chester county for complicity in 
many robberies, including robberies of three 
jewelry stores in Lancaster country, were 
given a hearing last week in West Chester 
and remanded to jail for trial. Ten gold 
watches stolen from the store of Ezra F. 
Bowman’s Sons, Lancaster, were recovered 
from a negro, who stole them from the auto- 
mobile Trommatter and Emerson were in 
when arrested. 

Last week a fire occurred in the cellar of 
a building in which the Berkes Optical Co. 
has its establishment, and smoke occasioned 
a small loss to the company. Smoke also 
entered the establishment of Elmer Shertzer, 
in an adjoining building. The local jewelry 
stores seem to be in fire zones, yet escape. 
A fire occurred a couple of weeks ago in a 
building opposite Lichtenstein’s store, and 
only a short distance from W. W. Appel & 
Son, and a week later a fire occurred in a 
building only a few doors away from Smith 
& Bros. All were fortunate in escaping loss. 











Miss Doris E. Howe, for several years 
employed at the C. M. Robbins Co., was 
married recently to A. R. Pineo. 

Harry H. Miller, manufacturers’ repre- 
sentative with offices located in Chicago, has 
recently been appointed as the representative 
for the Ballou Mfg. Co. of this city in the 
middle west. 

The first full distance baseball game of 
the season by the Twilight League was 
played Friday evening between the Legion 
and Balfour Co. teams, the latter going down 
to defeat by a score of 7 to 3. 








THE JEWELERS’ CIRCULAR June 2, 1926 








TRUSTEE’S SALE 


By order of Louis Goldman, Trustee for the benefit of 
creditors we are offering to the jewelry trade at the follow- 
ing discounts the entire assets of 


SLADE, TENNEY and WEADLEY 


In Liquidation 


at 


27 East Monroe St., Chicago 


Inventory Value Over $275,000.00 


consisting of the finest and largest stock of diamonds, 
American and Swiss watches, mounted and unmounted 
diamonds, and jewelry, watch cases, clocks and silverware 
ever offered to the trade at less than jobber’s cost prices. 


American watches 20°, discount Mounted diamonds 25% discount 


Swiss watches 25% discount Jewelry of all kinds 30°%/, discount 
Watch cases 25% discount Clocks 20% discount 
Loose Diamonds 20°, discount Silverware 25%, discount 


This is your opportunity to purchase high grade jewelry at 
prices.never before offered to the trade. 


LOUIS GOLDMAN, Trustee for the benefit of creditors 
In The Matter Of 
Slade, Tenney & Weadley, in Liquidation 


Samuel L. Winternitz & Co. a. Michael Tauber & Company 


Liquidating Agents 
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Mary M. Hylton and Anna M. Dessell, 
trading as William R. Hylton, retail jewelry 
at 2230 Frankford Ave., have registered 
themselves in the Prothonotary’s office here. 

With an ambitious program of operating 
gift shops in conjunction with tea rooms, 
the “K D S Co.,” composed of William 
Kennard, Edward J. Dingley and Sylvia C. 
Sharkey, announces it will apply for a Penn- 
sylvahia charter on June 14. 

M.. Sickles & Sons have gladdened the 
hearts of their customers and friends by 
issuing an up-to-date automobile road..map 
of Philadelphia‘and vicinity in neat and com- 
pact form. It also contains a business street 
directory and historical and business notes 
concerning Philadelphia and a list of golf 
clubs: and courses in and about the city. 
Patrons and friends of the firm who have 
not received a map are asked to write for 
one. . 

The next meeting of the Behr Gordon 
Lodge, I. O. B. S., in which practically all 
the membership of 500 is jewelers, will be 
held June 8, when a class of 80 candidates 
will be initiated. President Max E. Gordon 
is determined not to stop until the member- 
ship reaches the 1,000 mark, all jewelers. 
The speaker on June 8 will be Congressman 
William S. Vare, nominated in the recent 
State primary as the Republican candidate 
for the United States Senate from Pennsyl- 
vania. 

No trace has been found by the police of 
the $6,000 worth of sample diamond mounted 
rings stolen from the auto of Adbert Stiner, 
salesman for the wholesale jewelry firm of 
Grossman, Richard & Hoffman at 1153 N. 
Front St. The affair has caused renewed 
apprehension among city salesmen for whole- 
sale firms and special precautions are being 
taken by their firms to safeguard them. Up 
to the Stiner robbery there had been a ces- 
sation for several weeks of this class of 
crimes and jewelers now fear others will be 
attempted. 

Business is beginning to pick up in both 
wholesale and retail lines and jewelers are 
more optimistic than for some time. One 
reason is the expectation that at least 30,- 
000,000 visitors will be here for the Sesqui- 
Centennial and that inevitably a good num- 
ber of them will buy gifts of jewelry to take 
home with them or send to their friends. 
Silverware demand is picking up with the 
advent of the June bridal season, while a 
good call is reported for graduation gifts. 
Diamonds of the highest grade are still 
scarce and the price high. 

Since the passage of the auction ordinance 
by the City Council there is a noticeable 
falling off in the number of fake auction 
rooms in the shopping districts, particularly 
on Market St., although no special effort has 
been made to enforce the law as yet by the 
police department. The latter has promised, 
however, to keep a watch on the auctioneers 
in the belief that many, unaware of the 
ordinance will flock here during the Sesqui. 
These gentry will be visited at once and told 
they must either comply with the ordinance 
or pack up and leave the city. 

Two men found acting suspiciously near 
the jewelry store of A. Vollmer, 144 W. 
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Girard. Ave, were arrested after.a_ chase 
by two policemen and held for a hearing. 
They gave the names of Anthony Mills and 
David Luper. Investigation revealed that an 
attempt had been made to force a door of 
the store and according to the police the 
prisoners had thrown away in their flight 
two “jimmies” and several other tools used 
by burglars. Both are about 25 years old 
and the police believe they are professionals 
who came here recently from Chicago. - 


A woman jeweler, Mrs. Frances C. Kamp, 
who succeeded to her late husband’s interests 
in the wholesale firm of S. R. Kamp & Co., 
in the Burd building, Chestnut and 9th Sts., 
was one of the victims swindled by Herman 
Krueger, who posed as “Lord Beaverbrook” 
and is under arrest here on the specific 
charge of obtaining jewelry and cash to the 
extent of $8,000 from Mrs. Kamp. This 
was in 1922, and Mrs. Kamp has since then 


_ been on “his trail,’ his arrest being due 


largely to her persistence. Kreuger made a 
practice of swindling women all over the 
country and more than a score of warrants 
are out against him. 


An attempt to rob for the third time the 
Palace jewelry store at 9th and Market Sts., 
was thwarted by the police in the capture 
of a.man giving the name of Leo McElwee, 
of Reedland, Pa., but whom the police be- 
lieve to be an old offender, while he was 
attempting to break into a vacant store next 
door to the jewelry establishment. He was 
shot'in the right leg by a detective who sur- 
prised him after he had broken a window in 
the vacant store. The detective assigned to 
watch the vicinity after the two jewelry 
store robberies, had arrested McElwee, who 
feigned intoxication, but ran. The detective 
fired and brought him down. He is a pris- 
oner in the Hannemann Hospital and the 
police have learned he is wanted in Reed- 
land for a series of store robberies in that 
town in which loot aggregating $1,000 was 
stolen. 


Samuel Aisenstein, of Aisenstein & Gor- 
don, was the recipient of a most pleasant 
surprise at the hands of some 110 of his 
friends, the great majority in the jewelry 
business, on the 25th anniversary of his mar- 
riage, when he was lured to the Benjamin 
Franklin Hotel and found a fine banquet 
awaiting him. Guests of honor, all non- 
jewelers, included Judge William E. Lewis, 
of the Municipal Court ; Jacob Netter, presi- 
dent of the National Bank of Commerce, the 
“jewelers’ bank”; Sol C. Krause, Grand 
Master of I. O. B. S.; Jacob Ginsberg, presi- 
dent of the Jewish World Publishing Co., 
and Dr. Benjamin L. Gordon. Following the 
elaborate menu, Mr. Aisenstein was the re- 
cipient of a handsome traveling bag, the 
presentation being made by Mr. Jacobi on 
behalf of the employes of the firm, while 
H. H. Cohen, for the committee in charge, 
presented him with a beautiful silver center - 
piece. Fine music by an orchestra and a 
vaudeville entertainment followed. Max E. 
Gordon presided at the dinner, which veteran 
jewelers said was one of the finest affairs in 
the history of the trade in this city and evi- 
denced the esteem in which Mr. Aisenstein is 
held by all who know him. 

Seventy-five members of the Chestnut 
Street Association were hosts Thursday 
night at a smoker and supper given. in 
honor of: the’ traffic officers of Chestnut 
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St. This.. affair was given at the Hotel 
Adelphia at 10 p. m. Sixty-three foot and 
mounted traffic officers assigned to duty on 
Chestnut St., from the Delaware to the 
Schuylkill Rivers, as well as Captains Fox 
and Wassing, of the Traffic Squad, -were 
present at the unusual affair. Mr. Ellwood 
B. Chapman, president of the Chestnut 
Street Association, stated: “The idea of this 
get-together meeting of the Chestnut St. 
merchants and traffic officers was first sug- 
gested a few weeks ago by Philip Kind, 
of S. Kind & Sons, a member of the board 
of directors of the Chestnut Street Asso- 
ciation. Every member of the Board felt 
that this was a splendid idea and we 
authorized Mr. Kind to proceed with the 
plan. He made all the arrangements..with 
the police department, presented the’ plan 
to the full membership of the association 
and completed all details for the affair which 
has been carried out with such splendid 
spirit by the guests and the hosts tonight.” 
During the supper an appropriate entértain- 
ment was provided. Mr. Chapman wel- 
comed the guests on behalf of the Chéstnut 
Street Association; Mr. Kind, as chairman, 
also spoke, calling the attention of the 
officers to the free automobile parking 
plan, recently inaugurated by the associa- 
tion as a means of solving the problem of 
congested traffic and he announced that the 
response from the members had been so 
generous that there was a balance of ap- 
proximately $100 over and above all ex- 
penses of the affair which would be donated 
to the Cooper Fund, being raised’ by the 
Olney Bank & Trust Co. for the ,.widow of 
the policeman killed in the recent hold-up. 











John M. Roberts, of the John M. Roberts 
& Son, Co., has been greatly benefited be- 
cause of his visit to Atlantic City. 

Most of the retail stores report that silver 
business is very good. Some large weddings 
have brought good trade to several places. 

David Weiss, of Grafner Bros., who was 
through the western section of this State 
and elsewhere for his house, finds a better 
sentiment. 

Some of Pittsburgh’s retail stores will 
begin observing early closing on Saturdays, 
sometime this month. Quite a few stores 
close at 1 P. M. 

Al J. DeRoy, of Jos. DeRoy & Sons, and 
Mrs. DeRoy, are back from Europe where 
Mr. DeRoy bought a lot of diamonds and 
other merchandise for the house. 

The Retail Credit Men’s Association of 
Pittsburgh has decided to send F. A. Caten, 
secretary of the organization to Los Angeles 
as the association’s official representative to 
the national convention, which meets there 
in August. 

Slow progress is being made in repairs to 
the Friend building.on Penn Ave., which is 
to be occupied by Friedman Bros. as a 
wholesale house. The concern was burned 
out recently and it is hoped to get into the 
building sometime this month. 








A jewelry .store has been opened at 
Waverly, O., by Henn & Henn. 
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E Americans are making a discovery. We are discovering 
a rich and lovely inheritance of truly American beauty. 


Back before the eighteen hundreds our forefathers built homes, 
fashioned furniture and wrought their silver in a style that is 
pretty much our own—a style that appeals to our sense of beauty 
and good taste as being most desirable and appropriate for our 
homes of today. 


In these inherited treasures we find a beauty of line, a fine sense 
of decoration and a sincerity of materials that is praiseworthy in 
its excellence. It is a style that expresses cultured good taste and 
intelligent interest in home decoration which American men and 
women are again evidencing, and as never before. 


Many of the fine old homes are still standing. The quaint old 
furniture can be purchased at a price. But the lovely old silver 
—that alas, is extremely scarce and outside the collections in our 
great museums very little remains in private ownership. 


Because of the absorbing interest in early American things and 
the demand for homes and house-furnishings in the Early Amer- 
ican style, we have created the new pattern illustrated on the 
opposite page—THE EARLY AMERICAN STYLE in Treasure 
Solid Silver. 


Going back to the very silver itself for its inspiration this new 
modern pattern—which embraces the delightful and distinctive 
features of the spoons made by our early silversmiths—provides 
the ideal design to meet this important demand for house-furnish- 
ings of early American traditions. 


Here then, is a pattern based upon a great wave of public interest, 
correct in the source of its inspiration and so superbly designed 
as to win enthusiastic admiration alone on its downright beauty. 


“The Early American Style” comes either plain or en- 
graved to suit individual tastes. Both styles are based on 
historic precedent. 


Ad ROGERS, LUNT & BOWLEN CoO. 
moran Silversmiths ~, Creators of Distinctive Tableware ~$2.. 
GREENFIELD™\ MASSACHUSETTS 


Ceasure Solid. Cilyer 


Y/000 Fin 
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You Can Always Go To 
This One _ | 


By Ernest V. Mapison 


From May until October is 
the convention season — when 
professional men, tradesmen, 
and manufacturers meet with 
others of their craft, interchange 
ideas and visit the exhibitors of 
products suited to their business 
use. 


The convention habit is a 
good one. It combines co-oper- 
ation and mind-nutrition into 
one pleasant vacational under- 
taking. 


Go to the convention—attend 
every one you can. You'll meet 
a bunch of the best fellows on 
earth and you'll get a wealth of 
good things from the sessions. 


But supplement your attend- 
ance with regular visits to the 


“all year” convention which 
Uncle Sam brings to your door. 


The “year round” convention 
for The Jewelry field is THE 
JEWELERS’ CIRCULAR. 


Its editorial pages give nutri- 
tion to your mind—the nutrition 
of subjects and news of your 


field. 


Its advertising pages exhibit 
the new and improved products 
for your business use. 


Start now. After attending 
the editorial or “convention” 
part of this issue, walk down the 
aisles of the advertising pages, 
looking at the manufacturers’ 
exhibits there. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street 


New York City 
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SOMEWHAT 
surprising situa- 
Bulk of tion is arising in the 

Publicity Fund = coftection of the 
$2,000,000 fund to put over the great pub- 
licity campaign in the jewelry trade that 
seeks to bring the public (and particularly 
the gift buyer) back to the jewelry store. 
The campaign had made great headway in 
most sections of the country and its imme- 
diate success had seemed assured until col- 
lections started in New York, since which 
time for many reasons the collection of the 
quota of the metropolis has been delayed and 
delayed until there is now danger that it 
may not be completed in time to start the 
work effectively for the retail jeweler to 
reap the benefit for his Fall and holiday 
business. 

Under contracts made between those in 
charge of the campaign and those who will 
conduct the publicity, as well as the con- 
tracts made with the subscribers to the fund, 
the real publicity work may not be started 
until a fund of $800,000 has been actually 
raised, the continuation of the raising of the 
fund to be then carried on as the work con- 
tinues. About $687,000 of the fund is 
already in hand it was both hoped and ex- 
pected that in the drive for subscriptions 
among the wholesalers, manufacturers and 
importers of New York, the collecting of the 
small amount necessary would be a matter 
of a very short time and the work begun 
at once, that the jewelry trade might get 
the benefit of it under present conditions 
when it is most needed. But, unfortunately, 
subscriptions are lagging and though there is 
no doubt that hundreds of firms have made 
up their mind to subscribe, and will do so 
eventually, their delay in sending in the 
amounts may have a serious effect to the end 
of postponing the work until it will be of no 
good to the jewelry trade until next year. 
Every day’s delay means loss of business 
that cannot be recovered. 


That the retailers of the country who have 
given this movement such strong and whole- 
hearted moral and financial support are upset 
at the condition can be readily understood 
and their surprise at the manufacturers, 
wholesalers and importers in hesitating about 
doing their share is but natural. This is the 
first time in the history of movements of 
this kind that the manufacturing and dis- 
tributing ends of the jewelry trade have not 
assumed the “lion’s share” of the burden. In 
fact, even the manufacturers, wholesalers 
and importers themselves have expressed 
great surprise at the analysis of the fund 
already received, made last week by President 
Brotherly of the American National Retail 
Jewelers’ Association, who, in an interview 
given to the trade press at the time when 
the subscriptions numbered in all 4,333, 
showed of this amount, the subscriptions 
from retailers amounted to 3,393, of the 
wholesalers, 283, of the manufacturers, 547 
and of the importers 110. 


But an eaually surprising condition ap- 


Retail Jewelers 
Have Subscribed 


.\peared when the amounts of the subscrip- 


' this 


tions were analyzed; it being generally -be- 
lieved that even now the subscriptions of 
those supplying the retailers coming from 
larger firms would necessarily make up in 
amount what they-lacked in number. But 
in no way proved to be the case. 
According to President Brotherly’s—analysis, 
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out of the $658,071 received up to that date, . 
the amount received from the retailers was 
much more than half, being $352,283, while 
the wholesalers had contributed $77,279, the 
manufacturers, $197,455 and the importers 
only $30,053. 

It is clear that the retailers have already 
done their share toward the raising of the 
fund and naturally find it difficult to under- 
stand the attitude of the other branches of 
the industry in holding back their subscrip- 
tions at such a critical time. 

The publication of these figures will no 
doubt come as a shock to many of our 
manufacturing and importing firms and will 
no doubt also be a surprise to many of the 
retailers, though the latter have realized for 
a long time that they were contributing 
largely to the movement, for it was the idea 
of those raising the fund to visit the great 
manufacturing and importing center of the 
east with a subscription list that would 
show that the retailers were behind the 
movement 100 per cent before those who 
supplied them were asked to make their con- 
tribution. 

The fund, up until last Monday, is re- 
ported to be $687,232.83. To have the work 
start in time to be able to collect dividends 
on it this year, it will be necessary, as Presi- 
dent Brotherly pointed out, to have the 
minimum of $800,000 subscribed not later 
than July 1. In other words, $112,767.17 must 
be collected from the New York importers 
and manufacturers within the next three or 
four weeks. If they do not respond, the 
jewelers of the country will not be in a posi- 
tion to meet the effective publicity cam- 
paigns of other industries that seek to get in 
on their gift business in time to augment 
or even protect their regular Christmas 
trade. 

This is the situation in a nutshell. 





Where the Senti- IN the past few 
ment Alone Should Weeks THE JEWEL- 
ERS’ CIRCULAR has 


Oe Sone given considerable pub- 


licity to the campaign by retailers and man- 
ufacturers to foster the idea of betrothal 
rings for men, and from reports already - 
received, it would seem that this very pretty 
sentiment has caught on with the public in 
many sections of the country and is show- 
ing a healthy development which has already 
meant more business to the jewelers in con- 
nection with the sale of men’s rings. The 
idea of men and women giving mutual be- 
trothal gifts in the way of an engagemient 
ring is not only one that has a pretty senti- 
ment behind it, but one that is founded !on 
an old world custom that goes back for 
years. In reviving this custom, the Ameri- 
can jeweler can make an appeal that will 
not only meet with little or no resist 

but will, in most cases, be warmly received, 
at least, as long as emphasis is laid only 
on the sentiment behind it and provided the 
commercial aspect is in no way stressed. 

Of course, the commercial aspect is the 
part that appeals both to the retailer and 
the manufacturer, but they should both 
realize that if they want to get the full 
advantages that will come from a genétal 
acceptance of this custom, they ,only | do 
themselves harm ‘by ‘sounding ‘the’ merch 
dising note connected with it or by giving 
‘prominence _to- whatey = a 
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that is behind it. For if this is made ap 
parent to the purchaser resistance at once 
develops. Also, any attempt by a single re- 
tailer or manufacturer to capitalize this 
sentiment for his personal benefit at the 
expense of a competitor will have a serious 
reaction on the whole movement. The re- 
tailer who seeks to bring customers to him- 
self alone, or to link the sentiment with any 
particular style or kind of ring which he 
may control in his district will simply hurt 
the movement and in the end, hurt the busi- 
ness of not only his competitors but of him- 
self. 

Therefore, in attempting to get publicity 
for men’s betrothal rings, the retailer should 
treat the subject as something that has been 
developed by the public—an old custom that 
has been revived and which is being accepted 
for the beauty of the sentiment behind it 
and this is the note that he should strike 
in his advertising, his circulars and sales 
propaganda as well as in the interviews 
which he may give out to his local papers 
or in the articles which he may get them 
to insert on the subject. 

As some of the manufacturers have well 
pointed out, the firm establishment of such 
a custom as this with the public at large, 
should tend to distribute the sales of men’s 
rings over the entire year rather than allow 
it to be bulked as it is now at the Christmas 
season. Furthermore, it is the opinion of 
many leading members of the industry that 
if the jewelers of the country were able to 
sell to one-quarter of the engaged women, 
rings to be given as a betrothal gift to their 
fiances, this would result in a volume of 
sales of men’s rings far beyond the total 
sales that are made today for other pur- 
poses. If this be true, as it no doubt is, the 
importance of developing the sentiment for 
betrothal rings for men should be apparent 
to every jeweler and he should be willing, 
therefore, to give the movement his whole- 
hearted support and do what he can to de- 
velop it in the way as indicated above, look- 
ing onlv to increased business to the jewelry 
trade as a whole, in which he will, of course, 
get his share. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 
London U.S. Gov't New York 

Date Official Assay Bars Official 
May Z5.....:. 2 67% 64% 

i ee 2048 67% 6434 

OE ocin 305 67% ——té‘<«t«‘CS 

a eee > 67% 65 

a . eee 30-75 673% 65 

a eee e Holiday Holiday 








Mrs. Roy Dickerson, wife of the noted 
Roy Dickerson, famous jewelry thief and 
bank robber, has been paroled from the Ala- 
bama State penitentiary at Spigner by Gov 
W. W. Brandon. Mrs. Dickerson was serv- 
ing a 10-year term for complicity in the 
robbery of the Phenix-Girard Bank, at 
Girard, Ala., in 1920. Roy Dickerson was 
sentenced to 25 years for this bank robbery, 
but escaped from Kilby prison, near Mont- 
gomery, about two years ago, and is still at 
large. Something over two years ago Dick- 
erson bound and gagged a New York dia- 
mond salesman in a hotel in New Orleans 
and stole over $80,000 worth of diamonds. 
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The Art Jewelry Shop has removed from 
105 W. 40th St., to 1 W. 47th St. 

Henri Mandelbaum, diamond importer, 71 
Nassau St., sailed last Saturday on the 
steamer Olympic on a purchasing trip to the 
European diamond markets. 

S. H. Friend and wife, of San Francisco, 
Cal., arrived in this city from Europe on 
Monday aboard the Hamburg. They are 
stopping at the Hotel Roosevelt. 

John B. Hutchinson of Hutchinson Bros., 
Shreveport, La., is in this city and while 
here will remain at the Hotel McAlpin. Mr. 
Hutchinson was a caller at the offices of THE 
JEWELERS’ CIRULAR. 

A meeting of the New York Jewelers’ 
Benevolent Association was scheduled to 
be held last night (Tuesday) in the 
Fraternity building, 67 W. 125th St. Sev- 
eral candidates for membership were to be 
initiated. 

Edward Gerardi, president and treasurer 
of the Zenith Watch Co., Inc., 64 W. 48th 
St. will sail for Europe next Saturday, 
June 5, on La France. Mr. Gerardi will be 
gone about five weeks, visiting the factory 
of the Zenith Watch Co. in Le Locle, 
Switzerland. 

Samuel Brandler, diamond dealer, 170 
Broadway, reports that the loss which he 
sustained recently, when he was held up and 
robbed, in a Chicago restaurant totals $74,000 
instead of $65,000 as previously reported. 
Mr. Brandler had been in Chicago from 
Monday until Tuesday evening before the 
robbery occurred. 

Next Saturday the members of the Maiden 
Lane Outing Club, accompanied by their 
guests will journey to Oakwoods Arms on 
Staten Island where they will enjoy the 
annual field day of the organization. The 
usual ball game will be played, followed by 
other athletic events. The day will be 
brought to a close with a shore dinner. 

Judge A. N. Hand signed an order in 
the United States District Court last 
Wednesday conferring a composition offer 
made to creditors by Goldman Bros. & Co., 
wholesale dealers in diamonds and jewelry, 
2 Maiden Lane. The settlement is on the 
basis of 15 cents on the dollar payable in 
four notes of 2% per cent. each maturing 
in three, six, nine and 12 months and four 
other notes of 1%4 per cent. each due in 15, 
18, 21 and 24 months. This firm was peti- 
tioned into bankruptcy on Feb. 18, last and 
on April 26 filed schedules listing liabilities 
at $81,789 as against assets of $39,500. 

A special meeting of the creditors of 
Charles Kivel and Joseph Kislinger doing 
business as Charles Kivel & Co., bankrupts 
will be held on June 10 at 1.30 P. M. at the 
office of Seaman Miller, referee in bank- 
ruptcy, 20 Vesey St., to consider an offer of 
$450 in compromise of a claim under a 


policy of insurance for $633.90 against the 


American Credit Indemnity Co. The cred- 
itors will be asked to authorize the destruc- 
tion of certain watch dials belonging to the 
estate and now in the custody of the United 
States Customs Service, and to transact such 
other business as may properly come before 
the meeting. 

The funeral of Joseph A. McAleenan, a 
well known pawnbroker of this city and 
Brooklyn, whose untimely death on Monday, 
May 24, was reported in these columns last 
week, was held on Tuesday with burial in 
Calvary Cemetery. Funeral services were 
held in the morning at his late city resi- 
dence, 410 Park Ave., followed by a solemn 
requiem mass at St. Patrick’s Cathedral. 
Mr. McAleenan was active in Catholic 
circles, being a member of the Knights of 
St. Gregory, a trustee of the Mission of the 
Immaculate Virgin, a member of the Catho- 
lic Club and other organizations. He was 
killed when he fell from the roof of his 
home in Center Moriches, L. I. 

Members of the Jewelers 24-Karat Club 
are looking forward to the great outing 
which as usual this year will be held again 
at Price’s Hotel, Pleasure Bay, N. J., on 
Tuesday, June 22. For 24 years the club’s 
outings have been notable in the trade as 
among the most delightful affairs of the 
Summer and the 25th outing it is promised 
will have the same original entertainment 
which has been characteristic of the affairs 
of the past. In fact, the committee have 
been at work for sometime to produce a 
unique program that will cause surprise and 
delight to even the most sophisticated 24 
karaters and in every way it is expected this 
will be a real 24 karat day. Members of the 
club who contemplate going should notify at 
once the chairman of the committee, Melville 
Untermeyer of Untermeyer-Robbins & Co., 
20 W. 47th St. 


The creditors of the Spiro Watch Case 
Co., Inc., now in bankruptcy, were notified 
last week that Alice H. Moran, trustee, has 
filed her verified final report, and the at- 
torneys for the trustee have also filed their 
petition for an allowance for their services 
and repayment of disbursements. A final 
meeting of the creditors will be held at the 
office of Peter B. Olney, referee in bank- 
ruptcy, 7 Dey St. on June 4, at 12 o’clock 
noon. At this time the report and account 
and petition will be considered and acted 
upon and the trustee will apply for a dis- 
charge from her trustee. The trustee asks 
to be allowed statutory commissions in the 
sum of $9.06, and her attorneys the sum of 
$25, plus $30 disbursements. The creditors 
were also informed that the trustee will sell 
to the highest bidder at this meeting all the 
remaining uncollected outstanding book ac- 
counts belonging to the bankrupt estate. Any 


other business which may properly come be- 
fore the meeting will also be transacted. 

An appraisal of the estate of John Wells, 
one of the best-known silversmiths and deal- 
ers in antique silver, who was a resident of 
England but maintained a store in New York 
for more than 25 years, was filed in Thurs- 
day last. For the purpose of showing that 
Mr. Wells was a resident of England, in 
spite of his long mercantile career in New 
York, and that only $611,708 of his property 
was taxable here, an affidavit was submitted 
by his attorney, Arthur Neville Stephens, of 
London, who said that Mr. Wells belonged 
to no church, club or organization in this 
country, but came here every Fall from Eng- 
land, made his home for a few months at 
the New Weston ‘Hotel and then went to 
Florida, returning to England in the Spring. 
Mr. Stephens said that Mr. Wells always 
adhered to his status of a British subject, 
and that he was a member of the English 
association known as the “Royal Warrant 
Holders’ Association,” confined to those 
holding appointments as purveyors to the 
English reigning sovereigns. Mr. Wells 
died July 31, 1922, in England. He left the 
bulk of his estate to his wife for life and 
that upon her death a large part of it was 
to be divided among English institutions. 
More than $500,000 went to King Edward 
VII Hospital. Mrs. Wells died Feb. 1, 1924, 
and her estate was also appraised. 


It was announced last week that Dreicer & 
Co., well-known jewelers, this city, had dis- 
posed of their lease on the five-story build- 
ing on the southwest corner of Fifth Ave. 
and 46th St. The lease was sold to a sub- 
sidiary of the Northern Pacific R.R. Co. It 
is expected that some time this week the 
Dreicer concern will announce its new loca- 
tion. At the time THe Jeweters’ CircULAR 
had gone to press, however, no information 
as to where the firm would move could be 
obtained. The jewelry concern, however, 
will not surrender its quarters until March, 
1927. It was reported that the Northern Pa- 
cific R.R. Co. will use the building now oc- 
cupied by the Dreicer concern as a ticket of- 
fice and tourist agency. The lease just dis- 
posed of by the Dreicer house has 21 years 
to run, and some reports have it that it had 
been sold for as high as $500,000. In 1906, 
Michael Dreicer took over this corner from 
the late John Jay White for a period of 42 
years. When the firm moves out, half of 
the term of this lease will have expired. 
This building is reported to be one of the 
finest individual business structures erected 
on a 25-foot plot in New York. It was de- 
signed by Warren & Wetmore, and Paris 
decorators did the interior work in Louis 
XIV style. Pease & Elliman were the 





(Continued on page 93) - 











THE JEWELERS’ 





June 2, 1926 


CIRCULAR 











Over One Hundred Years the Jewelers’ Bank 





CEN 


stent Na 


st and 
eehtled Pie over 


A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 


eed 


We Welcome New Business 


Main Office—149 Broadway 
Branches—Battery to the Bronx 





Twenty-five 
Million Dollars 


Resources Over a Quarter of a Billion Dollars 











THE STATE BANK 


376 Grand St. 
NEW YORK 





H. C. RICHARD, President 





Specializes in Accounts of 


Jewelers 
and 
Diamond Merchants 


Resources over $115,000,000 














1925-1926 Edition 





The Jewelers’ Circular 
Buyers’ Directory 


Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 








Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 














’ SAL- HYDE 5 


TRADE MARK RK REGISTERED U.& PATENT OFFICE U.S PATENT OFFICE. 


ELECTRO-PLATING SALTS 


Platinum, Gold, Silver, Copper and for Stripping 
“Sal-Hyde” is the only material giving a perfect WHITE 
PLATINUM COLOR AND WEAR to yellow, bright, green, white 
gold OR OTHER METALS: correct results under all conditions and 
temperatures AND IS NON-TARNISHABLE. 
81 Nassau Street 


Mrc. by THE W. GREEN ELECTRIC CO.,” New York 


























Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK- COLUMBIA TRUST. COMPANY 


| 81 Fulton Street, 


New York 



































June 2, 1926 





(Continued from page 91) 








brokers in the sale of the lease and the 
Dreicer interests were represented by the law 
firm of Coleman, Stern & Ellenwood. David 
Polk and Wardwell, Gardiner & Reed han- 
dled the legal details for the railway con- 
cern. 

The Schwarz jewelry store, 19 Palisade 
Ave., Yonkers, N. Y., has been greatly en- 
larged and renovated and Joseph Schwarz, 
proprietor, has taken his son into business 
with him. The business will be known now 
as J. Schwartz & Son. 

Morris Katz, of the Morris Katz Co., im- 
porters of diamonds, 68 Nassau St., will sail 
for Europe on the Leviathan, June 12. While 
abroad he will visit the diamond markets of 
Paris, Antwerp and Amsterdam for the pur- 
pose of purchasing both rough and polished 
diamonds. 

In calling a meeting of the executive 
committee of the National Jewelers’ Public- 
ity Association for Wednesday, June 16, at 
the Roosevelt Hotel, New York, P. J. 
Coffey, chairman of the Association, states 
that the prospects are that the fund-raising 
campaign for the minimum amount will be 
completed by July 1 and that it is important 
to have the appointment of the various com- 
mittees to carry out the programme at the 
earliest date possible so as to permit of the 
campaign starting with the September issues 
of the magazines. Nearly seven-eighths of 
the minimum amount required for this year’s 
campaign has already been paid by the sub- 
scribers and it is hoped that the balance will 
be paid before contracts are made. 

Through the efforts of Richard C. Murphy, 
counsel for the Jewelers’ National Crime 
Committee, Harry Becker, Irving Becker, 
Samuel Zerinsky and Samuel Weiss were 
held for the Grand Jury on Tuesday, May 25, 
by Magistrate Flood in the First District 
Magistrates’ Court. The defendants were 
charged with receiving five rings which it 
is claimed were stolen from Samuel Kandel, 
jeweler, 98 Essex St., on March 14 last, 
when the latter was robbed of $174,000 worth 
of jewelry by three men. Samuel Weiss, the 
last man to be arrested, told the detectives 
that he bought the five rings in front of the 
Bowery Exchange from a man whom he does 
not know, for $400. The rings are worth 
$900. Weiss took the witness stand in his 
own behalf before the magistrate and testi- 
fied that he bought the rings in question on 
or about March 6. Zerinsky also testified in 
his own behalf, and said that he had these 
rings some time during the first week of 
March. Magistrate Flood in holding these 
defendants said that if they had testified that 
they bought the rings after March 14, he 
would have dismissed the case, but he was 
constrained to hold them all for the fact that 


they testified that they had the rings before 
they were stolen and that when Becker was 
questioned he first denied having ‘the rings, 
then took the: officer to his place;of business, 
where they were found in his overalls which 
were hanging on the wall. Mr. Murphy told 
a JEWELERS”. CIRCULAR reporter that he ex- 
pects this holding to have a salutary effect 
on thése who purchase jewelry promiscu- 
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Paul Breen, an enameler, has taken space 
at 93 Green St. in the Richardson building. 

Word comes from Atlanta, Ga., that a 
youth giving his name as Harry Hobbs is 
held on a blanket charge of suspicion as a 
result of an alleged confession to police that 
he killed William Clark, a silverworker, of 
Hillside, N. J. The youth walked into a 
police station and said he was tired of being 
haunted by visions of the slaying. He said 
he came to Atlanta from La Grange, Ga., 
and that he had been wandering about the 
country since the killing, which he said oc- 
curred last Nov. 2. He told police he killed 
Clark when he believed the silversmith had 
discovered him and a friend in the Clark 
garage. Clark was the victim of a man who 
murdered him with a hammer. 

Two burglars smashed open the safe in 
the jewelry store of Sol Mishler, 3 Clark 
St., Paterson, early last Monday, but before 
they could remove the valuables, were 
frightened away by Patrolman Thomas 
Maloney. The men who had sawed a hole 
through the side of the frame structure in 
which the store is located, were seen remov- 
ing the tray of jewels by Maloney as he 
was passing the shop, Instructing a nearby 
taxi driver to notify Police Headquarters 
and summon additional patrolmen, Maloney 
fired through the plate glass door of the 
store, at the robbers. As the shots spattered 
about them the bandits ducked and escaped, 
leaving behind them the tray of jewelry, 
burglar tools and two pairs of gloves. It is 
not believed they took any jewelry with 
them. 








Atlanta, Ga. 


TRADE CONDITIONS 


The jewelry trade in Atlanta is still in the midst 
of the graduation present season, and: local jewel- 
ers estimate an increase of fully 10 per cent. in 
sales over last season. For the past five or six 
years there has been an average increase of about 
10 per cent. a year, partly due to the increased 
number of graduates from the high schools and 
colleges in Atlanta, but more due, jewelers believe, 
to the cumulative effect of pushing graduation 
gifts. As a result of steady advertising on the 
part of most of the Atlanta jewelers in advance 
of graduaticn, interest in the graduation present 
has steadily increased until now it is one of the 
most important ‘“‘sales seasons” for the trade. 
Everything from sterling silver pens and pencils to 
diamond bracelets is being sold by the various 
houses, and all are reporting good business. 








C. B. Littlepage, of Maier & Berkele, 
Inc., spent Saturday and Sunday in Chat- 
tanooga, Tenn., on a week-end vacation. 


R. A. Hayes, representing the Dueber- 
Hampden Watch Co., Canton, O., was a 
visitor in town during- the week, calling 
upon the local~trade. He reports business 
conditions as good throughout the southeast. 


Gifford R. Parks, for the past several 
years with R. L. Nagle, jeweler of “Little 
Five Points” in Inman Park, has resigned 
to embark in business for himself, it is re- 
ported. Mr. Parks will move to Tellahoma, 
Tenn., where he will shortly’ open a new and 
up-to-date jewelry store “under his own 


eis 
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H. A. Maier, Jr., son of H. A. Maier, of 
Maier & Berkele, Inc., of Atlanta, has just 
completed a three months’ course of training 
in New York city, and is now at Walling- 
ford, Conn., where he will probably spend 
another three months in special work. Some 
months ago young Mr. Maier went into 
training at an aviation camp. He secured a 
commission and remained for two months in 
the aviation service of the United States 
Army. Then, upon deciding to re-enter the 
retail jewelry field, Mr. Maier resigned from 
the service and spent several months taking 
the business training course offered by 
Macy’s department store in New York. It 
is probable that he will take up special 
courses of training in three or four leading 
jewelry houses before returning to Atlanta. 











E. W. Carruth is spending some time in 
Topeka, Kans., previous to starting his trip. 

A. L. Judis is now traveling the State of 
Alabama and expects to return to the city 
within the next few days. 

Louis Hausmann left last week for a three- 
week trip to New York to visit his daughters 
and grandchild, and while in the east will 
visit the markets. 

Max Frankel, credit manager of Coleman 
E. Adler, Canal St., was elected president of 
the New Orleans Retail Credit Men’s Asso- 
ciation at the annual meeting. 

T. S. Barber, of the Barr Jewelry Co., 
Meridian, Miss., paid a visit to New Orleans 
on a buying and pleasure trip and reports 
conditions in his section of Mississippi very 
good. 

The bill placed before the Louisiana legis- 
lature to authorize the disposition by private 
sale of goods, jewelry, watches, etc., left over 
six months for repairs, was defeated in the 
House by a few votes. 

Horace Simon, of the Hiller Jewelry Co., 
returned from his Spring trip and will not 
take to the road again before July 15. A. B. 
Hiller, of the same firm, is out on a short 
trip to Bogalusa, La. 

A party was held a short time ago aboard 
the yacht Tondelayo, owned by A. J. Krower, 
in behalf of his mother, Mrs. Leonard 
Krower, who expects to leave the city short- 
ly for New York, where she will spend the 
Summer months, accompanied by her grand- 
son. It is the custom of Mrs. Leonard 
Krower to spend the Winter months in New 
Orleans and Summer months in the east. 
O. J. Gomez, traveling representative of the 
firm of Leonard Krower & Son, expects to 
make a trip in behalf of the firm to Central 
American and other foreign ports. 

Real estate owned by the late Joseph 
Traverse, manufacturing jeweler of 725 
Common St., New Orleans, brought $166,000 
at public auction last week. Mr. Traverse, 
who died within the year, was a victim a 
short time before his death of a hold-up in 
which his clerk was robbed of over $35,000 
in gems. Most. of the gems were not his 
property, being left with him for resetting, 


_ repairs, etc., and it was said that, most,of.his 


property had to be mortgaged to make good 
the -losses, which cost him over’ $48,000 in 
settlements. ; 
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Minneapolis and St. Paul 





Tom Morris of Crookston, Minn., was a 
recent visitor in St. Paul. 

A Minneapolis salesman who recently re- 
turned from Duluth reports that R, W. 
Esterly of that town has returned from a 
buying trip in the east. 

F. F. Meyer, traveling for Thomas B. 
Wilson & Co.; wholesalers, Minneapolis, 
left May 24 on a trip to Wisconsin which 
will take about two weeks. 

Fred L. Hartwig, Oneida Community, 
Ltd., 505 Ryan building, St. Paul, left May 
24 on a month’s trip through northern Min- 
nesota, North Dakota and South Dakota. 

Lloyd S, Anderson, manager of the Git- 
telson Jewelry Co., 116 E. 7th St., St. Paul, 
planned a motor trip with his wife and 
friends to Camp Phares, Pine City, Minn., 
over the week-end of May 29. 

Irving Brask, traveling representative for 
Thomas B. Wilson & Co., Minneapolis 
wholesale jewelers, is calling on nearby 
towns on a trip of about a week. He also 
covers the Minneapolis territory. 

Jack Ruvelson of the wholesale jewelry 
firm of Phil G. Ruvelson, 606 Ryan build- 
ing, St. Paul, left May 24 on a trip through 
Iowa and Illinois which will keep him out 
of town about two or three weeks. 

F. A. Walters of the firm of Walters & 
Werner, manufacturing jewelers and dia- 
mond setters, 504 Ryan building, St. Paul, 
planned a week-end trip to Duluth, Minn., 
on May 29, for business and pleasure. 

F. E. Murphy, manager of the St. Paul 
office of Oneida Community, Ltd., 505 Ryan 
Bldg., which directs the business of the 
northwestern territory, returned May 21 
from a trip of a few days to Duluth, Minn, 

E. Brunat, retail jeweler, Loeb Arcade, 
Minneapolis, has made most of the changes 
in the contemplated re-decoration and re- 
furnishing of his store, and his friends in 
the trade are commenting upon its excellent 
appearance. 

Joe Boznu, Duluth, Minn., was recently in 
Minneapolis making preparations to open a 
new store on West Superior St., and with 
the one which he has been operating in that 
town he will, at least for the time being, 
have two stores. 

Roy E. Peterson, retail jeweler, 1715 E. 
Franklin Ave., Minneapolis, is building a 
Summer cottage on West Arm, Lake Min- 
netonka, where he expects to spend a large 
part of his time in the next few months. 
He has 50 feet of lake shore property which 
covers three-fourths of an acre. 

Charles Beard of the Charles Beard Co., 
Ryan building, St. Paul, says that reports 
from his travelling representatives indicate 
improving conditions in the northwest, and 
in view of the fact that most of the terri- 
tory covered by his firm has had rains in 
the last few days, that prospects for Fall 
business are exceptionally good. 

C. O. Fjerestad, traveling salesman for 
Thomas B. Wilson & Co., 100 N. 7th St., 
Minneapolis, left May 24 on a trip through 
the northwest which will require about two 
weeks. Mr, Fijerstad reports that the 
people of eastern South Dakota feel much 
better after the rains they recently had. He 
was in that territory on a previous trip. 

Ellis L. Gustafson, manager of the jewel- 
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ry department of C. M. Thomsen Co., 
wholesalers, 100 N. 7th St., Minneapolis, 
recently had an operation for appendicitis, 
and is still confined to the Swedish hospital, 
Minneapolis. He was taken sick May 23, 
and for a time was very ill, but is getting 
better. Mr. Gustafson was at his office on 
Saturday, May 22, and was apparently in 
good health. 

C. Leon Schloss on May 17 joined his 
father, Harry E. Schloss, in his business as 
wholesale jeweler, 554 Plymouth building, 
Minneapolis, and he will travel through the 
northwest. The younger Mr. Schloss was 
formerly connected with L’Aida Co., New 
York city, about two years, and then went 
into the paper novelty business at the 
Toronto, Canada, factory of the Dancyger 
Safety Pin Ticket Co. which is located at 
Cleveland. 

Ted Madsen, travelling for Rettig, Hess 
& Madsen and C. M. Thomsen Co., 100 N. 
7th St., Minneapolis, returned May 22 from 
a trip through northern Minnesota, Wiscon- 
sin, and a few towns in northern Michigan. 
He was gone about a month, and found bus- 
iness good except in the iron range country, 
where the mines are laying off many of 
their employes. This condition exists 
periodically, though, and may be expected 
at this time of year. 

Arthur Toensing on May 29 entered the 
employ of Lewis B. Griffith Co., manu- 
facturing jewelers, 614 Ryan building. He 
has been out of the jewelry business about 
a year. Mr. Toensing was an employee of 
George W. Wooley, St. Paul Manufacturing 
jeweler, about a year, and he worked for 
E. Schmalz & Son, St. Paul manufacturing 
jewelers, for a period of about seven and a 
half years. He previously had worked for 
Mr. Griffith during a period of about two 
years. 

Nelson & Nelson, manufacturing jewelers, 
are now settled in their new quarters at 
1324 W. Lake St. at Girard Ave., Min- 
neapolis, after moving from 231-236 Loeb 
Arcade, where they operated since 1914. 
They now have the entire second floor of 
the building, and occupy 2,000 square feet 
of floor space. The office and shop have 
modern equipment, and the company now 
has 30 employees. The shop is ventilated 
by a circular fan system, with special hoods 
arranged in the separate polishing and melt- 
ing room so as to remove fumes orignating 
there. Hugo Nelson is president and treas- 
urer; Emil Nelson, vice-president and secre- 
tary; Phil H. Emerick, general manager; 
and Clarence Emanuelson, supervisor of the 
repair department. The firm is represented 
by W. B. Marble, traveling out of Los 
Angeles and covering the Pacific Coast; 
Israel Lessing Sales Co., traveling out of 
Chicago and covering the central part of the 
country; and Phil G. Ruvelson, traveling 
out of St. Paul. 








The cases of Gage Hills and Thomas 
Casey, charged with burglary third degree 
and grand larceny, second degree, in connec- 
tion with thefts from Harry Stone’s jewelry 
store on Bleecker St., Utica, N. Y., were 
put over in the Utica City Court to June 10, 
at their request. Both are in jail. Alfred 
Rogers, held as a material witness, will have 
another hearing at the same time. 
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Notes from Indiana 





C. F. Hurt, who formerly was with the 
wholesale trade in Indianapolis, has taken a 
position in the sales force of the Windsor 
Jewelry Co., 135 S. Illinois St., Indian- 
apolis. 

George Helman, assessor of Vigo county, 
Ind., of which Terre Haute is the county 
seat, has completed his report on the taxables 
of the county, showing that the average 
amount of jewelry per family is $93.02. 
This figure is considered very high since 
the tendency is to forget the value of jewelry 
when the tax assessor comes around. In 
most counties of the State the figure will 
show much lower, demonstrating that resi- 
dents of that county either have a. better 
understanding of the value of jewelry or 
better memories as to what jewelry they 
possess. 

Announcement has been made that Mr. and 
Mrs. Will Keating of Terre Haute, Ind., 
have been named managers of the Olsen & 
Ebann jewelry store of that city, one of a 
chain of stores operated by the company. 
Mr. Keating is well known in Terre Haute 
and at one time was one of the managers of 
a theater there. Mrs. Keating has been 
with the jewelry company for the last three — 
years and has a wide following with the 
trade. Both have announced that there will 
be no change in the policy of the store and 
the only change will be an effort to improve 
service. 








The case of the man who registered as 
Arthur Huggins, 23, Atlas Hotel, Cleveland, 
O., when called in Court at Newport, Ky., 
on a charge of assault and battery, Satur- 
day, was continued to Wednesday. Hug- 
gins, it is alleged, was one of two men who 
invaded the home of Henry Benke, 45, 
jewelry salesman, 534 Columbia St. New- 
port, Friday, following a series of exciting 
episodes. A Newport policeman was 
slightly wounded and Benke suffered cuts 
and bruises of the head when hit with a 
blackjack. Two men knocked at the door 
of the Benke home Friday and it was 
answered by Mrs. Benke. She ushered them 
in and sent them upstairs where the jeweler 
was located and in a short time she heard 
violent commotion and heard her husband 
call for help. She obtained a revolver and 
fired while running toward the stairs which 
the invaders were descending. The man who 
escaped leaped from a side window and .got 
out of a side yard. The prisoner ran 
through the front door and was captured by 
a policeman. Benke pursued and fired two 
shots at the fleeing robbers, one of the 
bullets striking Patrolman John Mohn on 
the wrist. Benke told the police the men 
entered his place and wanted to buy a pair 
of dice. When he rolled the dice on the 
floor one of the invaders struck him over 
the head with a blackjack. The Newport 
police believe the invaders were under the 
impression that Benke had a large stock of 
diamonds in his personal possession and went 
to the place with the idea of robbing him. 
Benke is known to carry diamonds on his 
person and the probable purchase of the dice 
was evidently employed as a.. subterfuge. 
The prisoner refused to divulge the name of 
the robber who escaped and the former’s 
bond was fixed at $1,000, Saturday. 
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10K Filled Regular 
Gold, $60 


14K Filled Green or 
White Gold, $65 
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"Model 







T is with pleasure that we 
announce a new |6 size, 60 
hour, 6 position, 2! jewel Bunn 
Special railroad model—The 
Greatest Railroad Watch Value 
Ever Offered. 

The Bunn Special of today 
—similar to previous models of 
this movement is the pioneer 
and leader in the railroad watch 
field —a super timekeeper — 
having incorporated in its con- 
struction a motor barrel of spe- 
cial design with a mainspring sufficiently strong to run the watch for 60 hours 
on each winding—the most important improvement made in railroad watches 
in years. 

In addition to the many other features in the 60 hour Bunn Special the 
following advantages made possible by the long run will be of interest: 















Greater accuracy. 
Isochronal errors practically eliminated for the first 24 hour period. 
Accuracy of the watch in all of the six positions materially increased. 


Entirely eliminates the possibility of a watch running down through failure to 
wind after the first 24 hour period. However, the watch to maintain the highest 
efficiency should be wound regularly every 24 hours, the possibility of a railroad 
man forgetting to wind his watch two days in succession being very remote. 


In case the watch is allowed to run 48 hours without rewinding, it will still 
maintain the accuracy of the average railroad watch, and will continue to run for 
at least 12 hours. 

Breakage of mainsprings reduced to a minimum due to the very thin and light 
spring used. 

Every watch specially tested for long run and absolutely guaranteed to run 
60 hours. 


Greater confidence on part of the user and the general public from a standpoint 
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Standard forAl] — 


Railroad Service 
















The 60 Hour Bunn Special Has 9 Ad- 
justments—6 of which are for position, 
| for heat, | for cold, and | for isochronism. 
The minimum requirement of railroads 
maintaining time service is 5 position ad- 
justments—the 60 hour Bunn Special is 
adjusted to 6 positions—the additional ad- 
justment adding greatly to the efficiency, 
accuracy and uniformity of the timekeeping 
qualities of the watch. ns 


NO INCREASE IN PRICE 


The 60 hour Bunn Special may be had, either as a movement 
only at $50.00, for special casing or as a complete watch fitted in 14K filled green or white cases. at $65.00, or 
in 10K regular gold filled cases at $60.00. 

The special cases by Wadsworth were primarily designed and built to protect the fine movements within and are 
the result of their years cf experience in the making of fine watch cases. . 

Both styles of cases are fitted with screw backs and bezels, the metal used being much thicker than is usually found 
in standard 16 size cases. 

The bows are absolutely non-pull-out,while the large crown in connection with the pendant is so designed as to be 
entirely dust-proof. 

One of the principal advantages in purchasing a complete watch is the fact that the movement is 
fitted, timed and rated in its case at the factory, assuring the maximum accuracy as a complete watch. 





Cross Section 
Illustrating 
Construction of 
Pendant and 
Crown 





NON PULL—OUT BOW 
ABSOLUTELY .DUST PROOF 
RAISED SOLID GOLD JEWEL SETTINGS 
9 ADJUSTMENTS—6 POSITION — 1 HEAT 
—1COLD AND 1 ISOCHRONISM 
POSITIVE MICROMETRIC REGULATOR 
SPRING TEMPERED COMPENSATING 
BALANCE WITH SOLID GOLD SCREWS 

. DOUBLE ROLLER ESCAPEMENT— ENTIRE 
ESCAPEMENT CAP JEWELED 
STEEL ESCAPE WHEEL 


LARGE CROWN—EASY WINDING 

EXTRA HEAVY PENDANT: 

SAFETY RECOILING CLICK 

CONCAVED AND POLISHED 
WINDING WHEELS 

SAFETY CENTER PINION 

ILLINOIS SUPERIOR MOTOR BARREL 


21 SELECTED RUBY AND 
SAPPHIRE JEWELS 


GOLD TRAIN WHEELS 
SPECIAL QUALITY BREGUET HAIRSPRING 


GUARANTEE 
We desire to emphasize the fact that the reputation and years of experience of this company in 
the making of fine watches are fully behind this new model and we are pleased to recommend it as 
the highest grade 21 jewel railroad watch manufactured. 


ILLINOIS WATCH COMPANY 
SPRINGFIELD, ILLINOIS 
The 60-Hour Bunn Special Will Be Found in ‘the Stock of Reliable Jewelers Everywhere 
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Chicago Notes 





Ted Tracy, representing the Juergens & 
Andersen Co., returned recently from a busi- 
ness trip through the south, and reports 
conditions favorable. 

Oscar and Louis Heymann, of Oscar Hey- 
mann & Bros., New York city, spent the past 
week in Chicago visiting their trade, and 
renewing old acquaintances. 

June Manheimer, of Louis Manheimer & 
Son Co., accompanied by his wife, is spend- 
ing several weeks in the south resting and 
enjoying visits with friends. 

Ed Fry, of Ed Fry & Co., wholesale 
jewelers, is making a business trip through 
the State of Wisconsin. He expects to be 
gone for about three weeks. 

Fred Haller, Chicago manager for the 
Ostby & Barton Co., just completed a two 
weeks’ business trip through the south. He 
reports having had a favorable trip. 

M. G. Vanderhaeghen, representing the 
George H. Fuller & Son Co., left last week 
on a business trip through the Missouri 
valley. He will be gone for about three 
weeks. 

Hugho Hagen and Frank Barton, repre- 
senting Stein & Ellbogen Co., completed trips 
through their respective territories last week, 
and are spending some time at the home 
office replenishing their stocks. 

“Billy”. Thomas, manager of the Chicago 
office of Weigle & Rose Co., Inc., left last 
week on a business trip to Cleveland and 
other eastern points, and will call on the 
trade until the first part of next month. 

Mrs. L. C. Tallman, of Lowell C. Tall- 
man, retail jeweler of Ames, Ia., accom- 
panied by her mother, spent several days in 
Chicago during the past week, looking over 
the markets and visiting with old friends. 

Mrs. A. C. Becken, Sr., and her daughter, 
Miss Clara Becken, stopped off in Chicago 
last week for a few days to visit with Al 
Becken, Jr., on their way to Philadelphia, 
after spending several months on the Pacific 
Coast. 

Frank J. Ellas has purchased the retail 
jewelry business of William Steinherz, of 
2612 N. Clark St. Mr. Ellas, is a watch- 
maker by trade and formerly was con- 
nected with some of the larger retail stores 
of this city. 

Wilbur T. Kennedy, Mulholland Silver 
Co., Aurora, IIl., has moved his home from 
North Attleboro, Mass., to Chicago, where 
he is established on the north side of the city. 
Mr. Kennedy represents this firm through 
the middle west. 

David Moses, recently associated himself 
with Emil Braude & Sons, as their Chicago 
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and vicinity representative for optical goods, 
materials and _ supplies. Mr. Moses, 
formerly was connected with the United 
Optical Co. of this city. 

C. H. Anderson, representing Fulmer & 
Gibbons, of Philadelphia, was in Chicago 
during the past week calling on the trade. 
Mr. Anderson just completed a trip through 
the middle west and left Chicago to go to 
Milwaukee and the northwest. 

O. F. Samuelson, Frank J. Spellman and 
Charles A. Bartling, representing the Towle 
Mfg. Co., returned last week from their 
respective territories after completing favor- 
able business trips. They will remain at 
Chicago for a few weeks before leaving 
again. 

William Roman, diamond importer, of 22 
W. 48th St., New York, visited the trade 
in Chicago during the past week and left 
here for the trade in the middle west. Mr. 
Roman expects to sail for Amsterdam about 
the middle of June to look over the diamond 
markets. 

T. Finley Wylie, special diamond repre- 
sentative for C. H. Knights-Thearle Co., 
returned last week from an extended busi- 
ness trip through the west. This was Mr. 
Wylie’s first trip through this territory in 
10 years and his many friends were happy 
to see him. 

Among the representatives of diamond im- 
porters that visited the trade in Chicago dur- 
ing the past week were: Joe Rifkin, of 
Rifkin & Hart; Charles Evans, of Wm. 
Scheer, Inc.; Archie Graham, of R. G. Mon- 
roe & Co., and Charles Sommer, of Charles 
W. Sommer & Bros., all of New York city. 

Howard Hollander, who for the past 13 
years was connected with the Stein & EIl- 
bogen shop, recently resigned his position 
with that firm to enter into the business for 
himself. Mr. Hollander has purchased the 
diamond cutting business of Jacob Sampson, 
room 1017, Capitol building, 159 N. State St. 

C. G. Pendill, advertising and _ sales 
manager for the Towle Mfg. Co., accom- 
panied by Mrs. Pendill, spent a day in 
Chicago last week on their way to Milwau- 
kee, to attend the wedding of Mrs. Pendill’s 
sister. En route home, Mr. Pendill will 
stop at Chicago for a few days to visit 
their Chicago office. 

Wm. H. Isaacson, representing Deane 
Weinberg. &.Co., Inc., of New York city, 
diamond importers, is making a business trip 
through the northwest. This is Mr. Isaac- 
son’s initial trip for this firm through the 
territory. Mr. Isaacson travels out of this 
firm’s Chicago office which is located in the 
Columbus Memorial building. 

‘ G. O. O’Brien, chaser and ornamental 





engraver, has entered into business for him- 
self and is located in suite 1307, Columbus 
Memorial building. Mr. O’Brien has been 
associated with the trade in Chicago for the 
past six years, having been connected with 
the shop of Marshall Field & Co. for four 
years and with Peacock’s' for some time. 

Lars E. Larsen has opened a watch re- 
pairing business in suite 507 Columbus 
Memorial building. Mr. Larsen formerly 
was connected with the watch repair depart- 
ment of Lewy Bros. for many years. Dur- 
ing the time he was with Lewy Bros. Co., 
Mr. Larsen made many friends, and they are 
pleased to see him enter into business for 
himself. 

The Stein & Ellbogen Co. announces that Joe 
Carr, former representative for Slade, Ten- 
ney & Weadley, has been placed on its sales 
force, and will represent the concern through 
the middle western section of the country. 
It is also announced that William Little is 
associated with the concern and will repre- 
sent the house through Kansas, Nebraska 
and Oklahoma. Mr. Little is well known 
in this territory, having traveled it for 
Knaul-Cuthbert-Munn Jewelry Co., Inc. 
Kansas City, Mo. 

Marks Brothers, Inc., celebrated the grand 
opening of their new and enlarged store on 
Saturday of last week. They moved into 
the new quarters which are located on the 
southwest corner of Randolph and State 
Sts., during the week. Beautiful walnut 
fixtures have been installed as well as ele- 
gant lighting fixtures. They have considerable 
window display space and this is all paneled 
in walnut with French doors ‘s a background. 
The balcony of the store is occupied by the 
optical department which is in charge of 
Dr. S. Weiser. General offices are also on 
the balcony. 

In the suit brought by Mantel Bros. Co., 
diamond dealers, 31 N. State St., against 
Harry Kaplan, the jury rendered a verdict, 
May 20, for the plaintiff for the full 
amount. The Mantel Bros. Co. sued on a 
claim for $2,901.17 plus interest from 1924. 
Kaplan put in a counter claim to the effect 
that Mantel Bros. Co. owed him $400 in 
commissions on the sale of diamonds and 
that he had given them a note for the dif- 
ference which was due Nov. 15, 1926. The 
jury found that no commission was due and 
gave a verdict for the full amount of 
$2,943.48 when the case was tried before 
Judge McKinley. Kaplan paid the judg- 
ment May 24. 

Herman Gustafson, of H. D. Vognild, 
1564 Milwaukee Ave., left Chicago last 
Saturday for New York city, from which 
port he sailed on Monday for Europe. Mr. 
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Gustafson will spend 10 weeks abroad visit- 
ang friends and relatives at Norway, 
Sweden, Germany and other countries. 

George Zylstra, retail jeweler of 7045 S. 
Halsted St., has filed a voluntary petition in 
bankruptcy. He lists his assets at $2,374.- 
70, with liabilities at $4,267.24. 

Chauncey Smith, representing the Reed 
& Barton corporation, has completed a three 
weeks business trip through the northwest, 
and reports business there as favorable. 

Rube Cohen, of the George H. Cahoone 
‘Co., left Chicago last week on a business 
trip to the east and a visit to the home 
office at Providence. Mr. Cohen will be 
away for about two. weeks. 

“Bill” Buhl, of Buhl, Peer & Keefe, New 

York city, spent a week in Chicago visiting 
the trade, and has left here for Milwaukee 
and the northwest. From there he will visit 
the trade in the middlewest and work his 
way home. 
_ On Wednesday afternoon two hold up men 
entered the store of Dominick Volino, re- 
tailer, 2738 W. Chicago Ave. and after 
binding Mrs. Volino and placing her in a 
rear room ransacked the store and escaped 
with merchandise amounting to $750. 

Nat Stone, of Helbein-Stone Co., Inc., 
of New York city, accompanied by George 
Goldberg, their salesmanager, spent several 
days in Chicago during the past week visit- 
ing with “Jim” O’Grady, their local 
manager. They were on their way to the 
Pacific Coast. 

Among the retail jewelers visiting the 
markets in Chicago during the past week 
were: Jack Bittermann, of Bittermann 
Bros., Evansville, Ind.; Arthur Chapman, 
and wife of J. R. Chapman & Co., Osh- 
kosh, Wis.; Miss Halberg of Schock & 
Hallam, Marquette, Mich. 

Luther Harrington and Henley Adams, 
both colored, were sentenced last week by 
Judge Brothers, from one year to 10 years 
at the penitentiary at Joliet for robbing 
about 10 Chicago retail jewelers. Har- 
rington and Adams would in each case visit 
a jeweler and ask to be shown some 


watches. When the jeweler presented 
several watches they would grab them and 
escape. 


At the meeting of the creditors of John 
H. Nickell & Sons held this week, the fol- 
lowing creditors’ committee was appointed: 
Michael Atz, of Atz Bros., 29 E. Madison 
St.; M. Koopman, 108 N. State St., and 
M. A. Zolla, 29 E. Madison St. Efforts 
are now being made to sell or liquidate the 
business to the best advantage. In the 
event of any deficiency, John H. Nickell, 
Sr., has agreed to assume the deficit. This 
concern operates two retail stores, one at 
3317 N. Clark St., and the other at 7 S. 
Kedzie Ave. In order to properly protect 
creditors’ interest, a deed of trust has been 
executed by the debtors to Louis Goldman, 
of Goldman, Allshouse & Healy, for the 
benefit of all creditors. A complete inven- 
tory is being taken, and the trustee hopes 
to be able to submit favorable advices within 
the next week or 10 days. According to 
inventory taken on March 1, 1926, merchan- 
dise, at cost amounted to $15,000. Furni- 
ture and fixtures, at cost amounted to $15,- 
000; accounts and notes receivable were 
$4,500, making a total of $34,500 in assets. 
The liabilities were approximately $16,000, 
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this was for merchandise creditors and 
banks. The meeting was called at the re- 
quest of the debtors who had apparently be- 
come discouraged because of increasing 
draining loses sustained in the operating of 
the two stores. 











Harry Bernon is covering the southern 
portion of Ohio this week on a business trip. 

Moe Loeb, of the Deuber Hampden 
Watch Co., has resigned. He was vice- 
president under the former management. 

Sam Alliance is ‘holding an auction at his 
down town store in the Hotel Hollenden 
building, E. 6th St. and Superior Ave. The 
auctioneer is Sc] Bergman. 

Strawn & Bro. are assisting in the sale of 
poppies to raise funds for disabled war 
veterans and devoted one of their windows 
for this purpose last week. 

Charles Krauss, watchmaker to the trade, 
who has his shop in the Frederick building 
leaves on an extended trip to Germany. He 
will be accompanied by his wife. 

George Nelson is moving across the 
‘street on Hayden Ave., East Cleveland, into 
the Shaw Hayden Theatre building. His new 
quarters are both larger and more attrac- 
tive. 

Some of the trade have been solicited for 
contributions towards a fund for securing 
the passage of the bill now beiore Congress 
to abolish the cutting of prices on nationally 
advertised merchandise. 

A number of merchants on Prospect 
Ave. had the locks of their stores tampered 
with the past week and among them were 
the Newman Jewelry Co. The thieves were 
evidently frightened away before securing 
any loot. 

United States District Court has set the 
hearing of Arthur J. Madaros, doing busi- 
ness as Strauss & Co., for June 3, at which 
time the petition to dismiss the involuntary 
petition in bankruptcy filed against him 
“vill be heard. 

The 27th business birthday party of J. J. 
‘Flowers, of Woodland Ave., was a very 
successful affair despite the rainy weather. 
Crowds filled his store on Saturday night 
and overflowed onto the sidewalk and extra 
salespeople: had to be employed to care for 
the rush of business. 

There will be an executive meeting of 
the 24-Karat Club in the near future to 
pass upon the new recommendations of the 
Cleveland Better Business Bureau in relation 
to the advertising of jewelry. The Bureau 
has revised a number of the recommenda- 
tions and these have already met with the 
approval of some of the leading jewelers. 

The Cleveland Pla Dealer has_ sub- 
mitted drawings and copy for a full page 
advertisement and also for a follow up 
which is intended to be used in connection 
with the proposed advertising campaign to 
induce the public to buy jewelry in a 
jewelry store. Those of the trade who have 
seen the layout and copy are much im- 
pressed. Representatives of the paper will 
solicit the funds for the advertising which 
may run as long as a year. 

The Cowell & Hubbard Co. has one of 
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the most interesting window displays seen 
in Cleveland in a long time. It is called 
“the evolution of a silver pitcher.” The 
pitcher is shown in its varying stages of 
manufacture from the plain sheet of metal 
to the finished article. The hammers and 
tools used by the silversmith are also dis- 
played. A crowd of people have been con- 
stantly before the window ever since the 
exhibit was placed on display. 











Omaha, spent a few days in Sioux City on 
business last week. 

C. L. Waserman, Seward, Nebr., recently 
conducted an auction to reduce stock. John 
Morris was auctioneer. 

C. E. Reese, “Lucky Charlie,” has had 
one more turn of good luck to add to his 


chain of a million such lucky turns. Show- 
ing a $2,300 diamond to his friends while 
in a cigar store counter, he made a slip some 
way and lost the stone. He did not miss 
it until he got back to his store. A search 
around the cigar store revealed nothing. He 
inserted an advertisement in the local news- 
paper. A day or two later a baseball player 
came in bringing the stone. The ballplayer 
said he stepped on it in the cigar store. 

The Omaha and Council Bluffs Jewelers’ 
Guild is at present carrying on a campaign 
of cellective advertising in the three Omaha 
daily newspapers. The guild is using a 
five-inch double column advertisement in 
three Sunday papers every Sunday. The 
campaign is to continue during June. It 
will be discontinued in July and August, 
and taken up again in September to be car- 
ried on until Christmas. The Omaha and 
Council Bluffs jewelers both retail and 
wholesale, have subscribed to the fund for 
carrying on this advertising campaign. At 
the monthly meeting of the Guild in May, 
it was decided to stage a jewelers’ picnic 
at Krug Park in Omaha, some time in 
June, the date to be set later. The Guild 
has arranged for another radio program to 
be broadcast from KOIL at Council Bluffs, 
Ia., June 22 at 7 p. m. George Gerner, 
jeweler of Council Bluffs, Ia., will give a 
lecture on “Precious and Semi-Precious 
Stones.” The Guild at the May meeting 
continued its radio committee and appointed 
C. E. Reese, T. L. Combs, and H. L. 
Schoenman as a committee on special public- 
ity to push the idea of betrothal rings for 
men. On the advertising committee to work 
the Fall collective advertising program the 
Guild appointed Oscar Homan, Rudolph 
Hendrickson and Joseph P. Byrne. Secre- 
tary McDonald was instructed to write the 
congressmen and senators from Nebraska in 
behalf of the Guild asking them to support 
the Kelly-Bursun bill as soon as it is re- 
ported out of committee. This is the bill 
in congress which would give the manu- 
facturer the right to control retail prices of 
trade-marked and nationally-advertised mer- 
chandise. 








Cuske & Meyer are opening a new jewel- 
ry store at 59 Main St., Oshkosh, Wis. 


























J. R. Krone has opened a retail jewelry 
store on W. Water St. 

The jewelry business conducted by F. R. 
Chapman at Prairie du Sac, Wis., is being 
closed out. Much of the stock was disposed 
of at an auction which ended on June 1. 

Members of the Milwaukee Wholesale 
Jewelers’ Association which includes the 
manufacturing, wholesale, and supply houses, 
closed their offices on May 31 in celebration 
of Decoration Day. 

Mr. and Mrs. E. Wegener, Beaver Dam, 
Wis., visited in Milwaukee last week, and 
while in the city, Mr. Wegener who is a 
prominent jeweler in Beaver Dam called on 
the local wholesale jewelry houses. 

A new retail jewelry store was opened on 
June 2 on Church St., Wauwatosa, a suburb 
of Milwaukee by Joseph Eberle. Mr. Eberle 
was formerly associated with H. Ruenzel, 
also a retail jeweler in Wauwatosa. 

Miss Manecke, who is associated with her 
mother, Mrs. F. W. Manecke in the retail 
jewelry business at Wausau, Wis., visited 
the Milwaukee wholesale jewelry houses 
during the week and purchased new stocks. 

Arthur Kuesel, of Kuesel Bros. Co., 
was unable to attend the annual State con- 
vention of the Lions Club on May 24 and 
25 at La Crosse, as he had planned, due to 
the fact that he was called to Chicago on 
business during that time. 

Due to the pressure of work in the office, 
Gordon Warnke of the E. H. Warnke Co., 
manufacturing jeweler, has been forced to 
cancel two of his Spring trips through the 
territory. He will be unable to visit the 
trade in central Minnesota and in southern 
Iowa and Illinois. 

A. Gasch, who has operated a retail 
jewelry store at 1715 Fond du Lac Ave, 
for a number of years has moved his busi- 
ness to 27th St. near Burleigh St. Mr. 
Gasch is located in a new business block in 
that district and has a beautiful store with 
the best of appointments. 

George W. Fink who was formerly a 
partner in the firm of Fink-Boszhardt Co., 
wholesale jewelry house at Milwaukee, of 
which the Boszhardt-Possin Co. is now the 
successor, has left for California where he 
will spend some time in Los Angeles and 
other parts of the State. 

F. F. Whaley has announced the opening 
of a new trade shop in the Mathews build- 
ing, 3rd St. and Grand Ave. Mr. Whaley 
succeeds David Jackel in this location, and 
he will give instructions to those wishing 
to learn the watchmaking trade, and will 
also do trade work for the jewelers in 
Milwaukee and the State. 

A new store front is being installed in 
the jewelry store of the Zilmer Jewelry Co., 
Monroe, Wis. The interior of the building 
is being remodeled and several improvements 
made, and it is being painted and newly- 
decorated. When the work is finished, it 
will be one of the finest stores of its kind 
in that section of the State. ; 

Harold Preisler, of Milwaukee, was the 
defeated finalist in the second Wisconsin 
marble tournament and as runner-yp_re- 
ceived the gold watch, chain and knife do- 
nated by Klein & Co., jewelers. The marble 
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tournament was staged in the Milwaukee 
Elks’ clubhouse by the Milwaukee Journal 
to determine the State champion who will 
represent the State in the national tourney 
at Atlantic City. 

Among the Wisconsin retail jewelers who 
were in Milwaukee during the week to pur- 
chase goods from the wholesale and manu- 
facturing houses were: M,. L. Crane, 
Adams; J. J. Krail, Fond du Lac; F. E. 
Kuehl, Waukesha; M. Schneider, Burling- 
ton; George Armbruster, Cedarsburg; W. 
Amidon, Hartford; Mrs. R. Hille, Menom- 
onee Falls; H. Bayer, Whitewater; T. J. 
Shinners, West Bend; A. J. Boden, Clin- 
ton; W. H. Shaver, Mukwonago; L. Cohn, 
Racine; J. Brhely, Cudahy; and Mrs, Est- 
berg, of Estberg & Sons, Waukesha. 

Retail jewelers on the east side of the 
river in the downtown section of Milwaukee 
have decided to close their stores at 12.30 
o'clock on Saturdays during July and 
August. Among those who will co-operate 
are the Rank & Motteram Co.; Louis Esser 
Co.; Jones-Neverman, Inc.; William .H. 
Schwanke; and Alsted Kasten & Co. The 
Bunde & Upmeyer Co. on the west side of 
the river has signified its intention of closing 
at that time also. The jewelers in Mil- 
waukee have always been the first to pro- 
mote the free half-day during the Summer, 
and they are endeavoring to get all of the 
retail jewelers on the west side of the river 
to close their stores also. All of the re- 
tailers closed their stores on Decoration 
Day. 

Two retail jewelry stores in Milwaukee 
were visited by a burglar who used a 
padded brick to smash display windows in 
order to steal jewelry displayed in the win- 
dows. The work was done early Sunday 
morning, May 22, and so quietly was it done 
that not a person in the vicinity of either 
store could be found who heard the glass 
break or had seen the thief. The first 
broken window discovered was in the store 
of George W. Chatterton, Inc., 132 Grand 
Ave., in the heart of Milwaukee’s retail 
section. Jewelry valued at $100 was taken. 
The store of Edward H. Motl at 488 
Mitchell St., on the south side of Milwaukee 
was the second place to be robbed, and the 
thief secured $400 worth of jewelry at that 
place. 













velry Co., in the Arcade 
building, had a seventh anniversary sale all 
last week, in celebration of the founding of 
the business here that long ago. 

Local auctioneers sold the entire stock of 
jewelry, diamonds, watches and silverware, 
as well as fixtures and safe of the jewelry 
store of Jacob F. W. Simon, located at 212 
W. Main St., Collinsville, during the past 
week. 

The Hess & Culbertson Jewelry Co. has 
issued cards to its patrons announcing the 
showing of the famous collection of antique 
amber owned by Arthur Charaton, of Lon- 
don. This collection is reputed to be the 
finest in the world and will be on display 
for inspection for two weeks beginning 


-May 31. 


Word has been received here that a local 
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diamond broker, suspected of an Illinois 
burglary as well as under bond for a Wash- 
ington robbery, has surrendered to’ his bonds- 
men at Spokane, Wash. He voluntarily 
returned there, apparently to avoid being 
arrested here and taken to Springfield, IIl., 
to face the latest burglary charge against 
him, 

Leo Phegley, secretary of the Eisenstadt 
Mfg. Co., manufacturers and _ wholesale 
jewelers, in the Louderman building, has 
returned from a trip through a portion of 
the south. He was one of a party of 150 
business men, which toured points in Arkan- 
sas and Louisiana, on a “good-will” trade 
tour, managed by the Chamber of Com- 
merce. 

The Universal Jewelry Mig. Co., has 
been granted articles of incorporation by 
the Secretary of State of Missouri and will 
operate here. The capital stock of the new 
firm is placed at $4,000 fully paid and the 
incorporators named were David Hyman, 
Harry Bearman, Ann Hyman, Jennie Bear- 
man, and the object of the incorporation 
stated “to manufacture and sell all kinds of 
jewelry.” 

The will of the late Goodman King, for- 
mer president of the Mermod, Jaccard & 
King Jewelry Co., was filed here last week. 
The entire estate was left to his widow, 
Mrs. Mary Hopkins King, as he stated in 
the will he had given his son, Clarence 
Hopkins King, his proper portion of the 
estate, previously. The estate was said to 
consist largely of stock in the jewelry com- 
pany and the Scruggs-Vandervoort & 
Barney Co. The widow and son are named 
as the executors of the will. 

The Jewel Gift Shoppe, at 4713 Delmar 
boulevard, was held up one morning last 
week and its owner, Mrs. Julia O’Keefe, 
slugged into insensibility by two unidentified 
robbers. Three other women were in as 
ostensible customers and after the cus- 
tomers left, one bandit drew a gun and 
demanded her money and jewelry. She 
screamed but was beaten on the head with 
a revolver butt, after which they took sev- 
eral diamond rings valued at $900 and fled 
in a waiting automobile. The police ar- 
rested several well known police characters, 
and held them for identification, without 
successful results. 


The Lott Bros. Jewelry Co., wholesaler, 
with headquarters in the Equitable building, 
6th and Locust Sts., was the loser of a 
considerable amount of money and diamonds 
during the past week. A well dressed youth 
of 25 came in the office and asked to see 
some unset diamonds and John H. Lott, head 
of the firm showed him some choice stones. 
Suddenly the well dressed, would-be cus- 
tomer pocketed several of the stones and 
dashed out of the office, into the lobby of 
the building and thence to the street. He 
was pursued by Lott and his brother Her- 
man, but the thief made good his escape, 
although the Lott brothers on reaching the 
street, boarded a taxi and pursued him sev- 
eral city blocks, when he disappeared in the 
crowd. The chase was witnessed by a large 
crowd of shoppers, but the only clue was a 
hat left behind by the robber. An inven- 
tory showed that a number of unset dia- 
morids valued at $985 had been taken. The 
loss ‘suffered by the jewelry concern is 
covered by insurance. 
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W. H. Jones, Luths, Dorwand Haller 
Co., passed the week at Grand Rapids and 
other nearby towns. 

Reid Berkey, of the Charles A. Berkey 
Co., left this week for an extensive trip 
through the eastern States. 

Siro DeLorenzo, of DeLorenzo Bros., re- 
tail jewelers on Rivard St., has returned 
after more than a year passed in Italy. 

Garner Sly, of E. H. Pudrith & Co., has 
gone east on a buying trip. He will pass 
some time at Providence and New York 
city. 

M. Levett, who formerly was engaged in 
the retail jewelry business in Detroit, has 
returned from a prolonged trip to the Pacific 
Coast. 

Fred Binder, prominent in the Detroit 
jewelry industry for many years, died at his 
home in Detroit last week. He is survived 
by his widow. 

A. E. Winans, Chelsea, was a caller on the 
wholesale and manufacturing jewelers in 
Detroit last week buying merchandise for 
his Summer trade. 

Harry Pogue has returned again to his 
duties in Detroit after a trip to his old home 
in Indiana where he was summoned by the 
death of his mother. 

Jacob Rassner, of the Maiden Lane 
Jewelry Co., in the Metropolitan building, 
announces he is leaving this week for a trip 
through Illinois and other mid-western 
states. 

W. H. Horton, Flint, was in Detroit last 
week, making purchases for his Spring and 
Summer trade. He is optimistic regarding 
the retail jewelry business in his particular 
territory. 

Edward Roehm, manufacturing jeweler, at 
510 Liggett building, went to Kalamazoo the 
latter part of the week where he took part 
in the annual State conclave of Knights 
Templars. 


August Wagner, Monroe, visited the 
wholesale and manufacturing jewelers in 
Detroit last week, at the same time buy- 
ing merchandise for his Spring and Sum- 
mer trade. 

R. O. Hellers, retail jeweler on Grand 
River Ave., is planning to pass considerable 
time during the next few months at his 
Summer home on an inland lake north of 
Detroit. It is of easy access to his busi- 
ness by both motor car and trolley. 

George R. Loehr, of the Scribner & Loehr 
Co., wholesale jewelers at Cleveland, passed 
the week-end in Detroit making calls on his 
many old friends. Mr. Loehr, until about 
six months ago, was manager of the Detroit 
branch of the Scribner & Loehr Co. 

Stone’s, Inc., has recently been incor- 
porated at Jackson, Mich., with a capital 
stock of $10,000 for the purpose of engaging 
in a general retail jewelry business. The 
stockholders are Harry W. Himelhoch, 
Joseph Himelhoch and Max A. Stone, of 
Detroit. 

William Schanzlin, who has been in the 
retail. jewelry business at Fourteenth and 
Warren Aves. for a number of years, has 
sold out.to A. Padover, formerly with the 
Gold Credit Jewelry Store, on Broadway 
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Ave., Detroit. Mr. Schanzlin is planning, 
he states, to pass most of the Summer 
-months in a tour of Europe. 

Morris Friedberg, J. H. Ehrlich and 
Jesse Winsen, Detroit jewelers, have just 
brought to a successful close their duties as 
committeemen engaged in a campaign to 
raise the Detroit quota of $600,000 for the 
Jewish relief fund. Detroit jewelers of the 
Jewish faith have responded liberally to the 
appeals that have been made. 

W. F. Broer, from the home office of the 
W. F. Broer Co., Toledo, passed the week 
end at the Detroit branch of the same com- 
pany. Mr. Broer reports that the jewelry 
business in the entire Toledo territory is 
showing a decided improvement and he 
anticipates a much better run of business 
for every one than was expected a few 
weeks ago. 

After remaining dormant for a consider- 
able time, window smashers began work 
again last week by a raid on the retail 
jewelry establishment of E. R. Grant, 10312 
Mack Ave. Besides wrecking a costly plate 
glass window, they also made way with 12 
valuable watches. As in almost every other 
case they escaped and no trace of the 
property taken has been found. 

Fred Schaldenbrand has recently opened a 
jewelry shop in the lobby of the Dime Bank 
building. He calls it “The Jewelry Box.” 
Mr. Schaldenbrand, for a number of years, 
has also operated a pen shop directly across 
from his new jewelry establishment. For 
several years, before he engaged in business 
for himself, he was manager of the L. Black 
Co.’s store and again for a considerable 
period was with the Wright Kay & Co, 
retail jewelers on Woodward Ave. 

Albert Kamberg, of E. H. Pudrith & Co., 
passed Memorial Day in Chicago, as the 
guest of friends. H. S. Merry, also of the 
same company, broke in a new automobile 
by driving to Spring Lake for a holiday 
visit. Mr. Kamberg, as chairman of an 
Elk’s committee, took an active part in 
entertaining a large number of crippled 
children at a May day party on the after- 
noon of May 27. This is the seventh con- 
secutive year that Mr. Kamberg has had 
charge of these festivities. 

A negro on a recent night held up the 
jewelry store owned by Otto Simon, 1940 
Gratiot Ave., and succeeded in escaping with 
a diamond ring valued at $145. Immediately 
on entering the store the robber held up the 
proprietor’s son, grabbed the ring from a 
tray, and then dashed out the front door. A 
police cruising car had just come to a stop 
a short distance away while a railroad train 
was crossing. Two policemen seeing the 
fleeing negro took after him and a pistol 
fight followed in a near-by alley. No one 
was injured but the negro succeeded in 
getting away, and with him went the stolen 
diamond ring. 








The rack and snail striking mechanism for 
clocks was invented by Edward Barlow in 
1676. Barlow was then 37 years of age. In 
1686 he invented the repeating watch and ap- 
plied for a patent which was opposed by 
Daniel Quare, whose watch was judged the 
better of. the two.. Barlow. invented . the 
cylinder escapement which. was patented in 
1695, in connection with William Houghton 
and Thomas.Tomian.. He died in 1719. 
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Salt Lake City 


William Larsen, buyer for the Decker 
Jewelry Co., wholesale, is on a southern 
Utah trip. 

Miss Sadie Arnovitz of the Broadway 
Jewelry Co., was knocked down by an auto- 
mobile in Salt Lake City one day recently 
and was taken to a hospital for treatment. 

Mrs. Weiss, manager and owner of the 
Sugar House Jewelry Co. and wife of Mark 
E. Weiss, head of the Broadway Jewelry 
Co., was the winner in a catfishing contest 
recently. Mrs. Weiss was presented with a 
beautiful fly rod. 

The new store front and other improve- 
ments at the Daynes Jewelry Co., outlined 
in this column a short time ago, have been 
completed. Most of the jewelry stores on 
S. Main Street have had a new front during 
the past two years. 

The jewelers’ baseball league has been or- 
ganized for the season under the manage- 
ment of Mark E. Weiss who will lead the 
team as last year. The sensational success 
of 1925 when the jewelers carried everything 
before them looks as if it will be repeated 
this year, judging by present results. 

Burglars tried to break into the big 
Leyson-Pearsall jewelry store the other 
night, but appear to have been frightened 
away before actually effecting an entrance. 
The wood casing which holds an iron bar 
in place across the door and which protects 
the lock was smashed on one side. 

Wm. M. McConahay, proprietor of the 
McConahay jewelry store and president of 
the Utah State Retail Jewelers’ Association, 
has recovered sufficiently from his recent 
attack of pneumonia, which kept him in the 
hospital for a short time, to be able to come 
down to his store for a short time each day. 

A new auctioneers’ ordinance is being 
enacted in Ogden. It is proposed that the 
license fee for regular firms be $200 for 
three months, with a graduated scale up to 
$350 for one year. - Transient auctioneers 
would have to pay $25 a day, and no license 
would be given for a period of less than 10 
days. 

L. E. Hubbard of the Hubbard-Denn Co., 
is recovering from his recent illness and is 
now able to get up to the store for a short 
time. William T. Denn of this company 
left June 1 for the East where he will be a 
delegate to the Kiwanis Convention. 
Whilst away he will visit Canada, New 
York, Washington, etc., and will call upon 
a number of watch and jewelry factories. 











Winston-Salem, N. C. 


D. G. Underwood and W. Lesser have 
bought from S. Miller the store at 303 N. 
Main St. and will continue the business at 
the same location under the name of 
“Millers.” Mr. Underwood was with S. 
Miller as a watchmaker for several years 
while Mr. Lesser hails from Pottsville, 
Penna. 

Henry. Vogler of the W. T. Vogler & Son 
store spent a.day the past week in the moun- 
tains of Western Carolina making prepara- 
tions. for opening. his Summer home. W. T. 
Vogler, founder of the same store, continues 
confined at home where he has. been for 
some..time im declining health. . 














The Crowell Jewelry Co., Riverside, is 
holding an auction conducted by Sol A. 
DeLue of this city. 

W. C. Ruddick, formerly of Puente and 
recently of Los Angeles, has opened a new 
store in San Fernando. 

J. H. Crandall, San Bernardino, who has 
been suffering from ill health for some time, 
is retiring from business. 

Collins & Mundvell, Newport Beach, re- 
cently had a two-day auction conducted by 
Sidney Seeman, Los Angeles. 

Herbert W. Slaudt and James D. Bridges 
left Los Angeles May 22 for San Francisco, 
whence they sailed for Hawaii. 

Wallace Brown, of the G. G. Voege Co., 
is leaving for a vacation in Texas. He 
expects to be gone four weeks. 

Jack Niaman, W. 6th St., between Main 
and Spring Sts., has started an auction with 
Frank Lewis and Jack Rose as his auc- 
tioneers. 

Arthur Sinclair, representative of the 
James A. Apffel Co., is back from a trip 
to. Honolulu and reports having done a 
satisfactory business. 

Harry Roseboom, of the San Francisco 
‘office of A. I. Hall & Son, has come to 
Los Angeles and take: a position in the 
office of the branch here. 

E. P. Gardner, in charge of the watch de- 
partment of the G. G. Voege Co., is spend- 
ing every week-end on a trip to Big Bear 
Valley, where he is building a cabin. 

James Brady, Los Angeles auctioneer, 
having finished a successful auction sale for 
J. V. Carithers, Longview, Wash., is now 
conducting a sale for Tracer-Jager, Junction 
City, Ore. 

Charles R. Marshall, of the C. & E. 
Marshall Co., Chicago, who has been stop- 
ping here for some time, recently made a 
trip to San Francisco, after which he re- 
turned to this city. 

Bert Lewin, Lewin Bros. Co., Buffalo, 
N. Y., who has been spending the Winter 
in Los Angeles, intends to leave for the east 
early in June. He says, however, that he 
will be back before long. 

George H. Yeamans, 
International Silver Co., 
here with his wife and family for a vacation. 
It is his first trip to this coast. He will 
visit San Diego, the Yosemite, and other 
points of interest in California. 

The appointment of George Goldberg, 
well-known traveling man, to represent the 
Helbein-Stone Co. on the Pacific Coast west 
of Denver, has been announced here. Wm 
E. Phillips, with offices in the Title Guaran- 
tee building, is the Los Angeles representa- 
tive of the same concern. 

Louis Levin, Jewelers building, has com- 
pleted a new enlarged escapement model for 
exhibition purposes. Mr, Levin decided to 
make a motor trip to San Francisco during 
his brief vacation from Thursday until 
Tuesday, over the Memorial Day holiday. 
He was accompanied by his whole family. 

Wright, Campbell & Ginder, who were 
forced to have an auction to raise money to 
meet their obligations, did not obtain a 


treasurer of the 


sufficient amount to settle with their creditors: 


before they discontinued. The receiver 


has just arrived 
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therefore announced that the auction must 
be continued and a renewal of the auction 
was begun May 24, to be continued in- 
definitely. 

E. J. Smith, of the sales force of Brock & 
Co., has gone to Big Bear Lake on his 
annual fishing trip, expecting to be gone five 
weeks. This is the eighth year he has spent 
in this manner. Clarence H. Blake, of the 
same concern, also starts for Big Bear early 
in June. He, however, will remain only a 
week, when he will return to Los Angeles 
and start on a tour of several weeks through 
the north, intending to spend 10 days along 
the road to Seattle. After that he will go 
farther into the northern territory. 

C. F. Sischo, accompanied by Harry A. 
Phillips, one of his traveling representatives, 
has just returned from a five-weeks motor 
trip through Arizona, and as far east as 
Santa Fe, N. M. The trip was a very en- 
joyable one and included a visit to an Aztec 
village in New Mexico where archeological 
excavations are being made. He had un- 
usually pleasant weather, but three days 
being excessively warm. At one time he 
encountered snow in Colorado. He passed 
through five different States during his trip. 
His health was apparently much improved 
by the journey. 

Among the out-of-town jewelers visiting 
Los Angeles recently are the following: 
O. A. Dockham, Burbank; C. W. Clark, Van 
Nuys; Mrs. I. Macatee, Lankershim; G. W. 
Burzell, Sawtelle; Ross R. Day and E. T. 
Stoddard, Whittier; Barney Goodstein, San 
Bernardino; W. C. Guerth, Redlands; 
Howard Black, Riverside: George Bowers, 
Upland; C. W. Middleton, Pomona; T. S. 
Lailey, El Monte; M. A. Stalmer, Fuller- 
ton; E. M. Wilkinson, Pomona; L. E. 
Hendrickson, T. R. Canady, and John 
‘Parker, Huntington Beach; Mrs. Roy 
Croft, San Fernando; V. B. Redmond, Bur- 
bank. 

Jesse Measer, of the Berson-Measer 
Jewelry Co., has returned from his trip 
through the north. Mr. Berson and family 
have removed to Ocean Park for the Sum- 
Having returned recently from a tour 


mer. 
through southern California, Mr. Berson 
reports that a considerable number of 


jewelers in the smaller towns are consider- 
ing merchandising on the time-payment plan. 
He is devising a plan for a large advertis- 
ing campaign covering the installment of 
such systems as relating to successful keep- 
ing of accounts, collections, and so forth. 
They are preparing a circular for informa- 
tion relating to credit sales. 

Feagans & Co., who have been having an 
auction sale, encountered some trouble in 
getting the auction started. A protest against 
the sale, signed by a large number of 
jewelers, was presented to the police com- 
mission. The commission, whose president, 
I. Birnbaum, was formerly in the jewelry 
business, refused to grant a permit. Mr. 
Feagans and a local banker who holds some 
of the Feagans paper and demanded pay- 
ment, went before the board, accompanied 
by an attorney. When the board refused to 
grant a license, the attorney promptly de- 
clared that the auction would take place with 
or without the permit, and practically defied 
the department to send officers to stop the 
sale. The sale has proceeded, and so far as 
known there has been no attempt on the part 
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of the police to stop it. Apparently the com- 
mission is not confident of the constity- 
tionality of the law governing such sales. 











S. H. Friend and Mrs. Friend are return- 
ing from Europe and were expected in New 
York May 31. 

J. H. Spiro has left for Utah and sur- 
rounding territory. After calling on the 
trade there, he will go through the Pacific 
northwest. 

E. C. McKeen is visiting Portland, Seattle 
and Vancouver, B. C., in the interests of 
the Waltham Watch Co., for which he is 
Coast manager, 

William I. Robinson, who travels for 
Spitzel, Wallman & Gutwirth Bros.,; Ant- 
werp, has been visiting the San Francisco 
office of the firm. 

George Michopulos, Detor & Co., Hono- 
lulu, T. H., arrived in San Francisco on the 
President Pierce on May 19 and is making a 
stay of several weeks. 

Leon Van Vliet, who has been connected 
with the jewelry business in this city for a 
number of years, has opened an office of his 
own at 704 Market St. 

Just back from southern California, 
Louis Ostby said there is a wonderful de- 


mand for wedding rings there. He takes a 
hopeful view of the prospects for Fall 
business. 


Things are picking up in the Sacramento 
Valley, according to L. S. Myers, R. & L. 
Myers Co., who has just returned from that 
territory. Harry Harris, who travels for 
the firm has found things improving in the 
San Joaquin Valley. 

The jewelry and novelty store owned by 
Ben Morris at 129 Geary St., was recently 
broken into by burglars operating in the 
night. The theft was not discovered till 
Morris opened his store on the following 
morning. He reported that rings, watches 
and other articles valued at $2,000 had been 
stolen. Police say the burglars entered the 
place by prying open the door. 

Among the retail jewelers calling on the 
San Francisco trade are: F. W. Frisch, 
Healdsburg; Ernest Mueller, Eureka; 
George Dreiss of Charles Dreiss, Chico; 
Tom White of the A. White Co., Vallejo; 
J. G. Heermance, Modesto; William Dupen, 
Sacramento, Cal. Visiting jewelers from 
other states include Mrs. F. W. Bertram, 
wife of F. W. Bertram, jeweler of Marsh- 
field, Ore., and H. Ginsberg of Reno, Nev., 
accompanied by his wife and son. 

Steadily recovering his former excellent 
health, Max Schoemann, diamond broker, is 
now able to be at his office for two hours 
in the morning and two in the afternoon. 
One of the thugs who attacked and tried to 
rob Mr. Schoemann, some time ago, has 
been sentenced by Judge Lauderback to a 
term of from 1 to 14 years in the peniten- 
tiary at Folsom. He is Nelson D. Freed, 
alias “Jackey Glyman.” He was arrested 
in Houston, Tex., and brought back here for. 
trial, charged with assault with deadly 
weapons. 

Among the eastern manufacturers’ repre- 
sentatives calling on the trade are: S. 
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Wachenheimer of Wachenheimer Bros., Inc., 
Providence, R. I.; Alfred Moss, J. J. White 
Mfg. Co., Providence, R. I.; Ira Smith, 
manufacturers’ representative from Los 
Angeles; William E. Phillips, representative 
of L. Heller & Son, New York, and of R. F. 
Simmons Co., Attleboro, Mass.; Nelson 
McCormick, the Plainville Stock Co., ‘Plain- 
ville, Mass.; E. A. Moore, of R. F. Simmons 
Co., Attleboro, Mass.; W. H. Lowe, Bliss 
Bros. Co., Attleboro, Mass.; Philip Nathan, 
Strachtemberg & Frietz, manufacturing 
jewelers, Chicago. John E. Tettelow, repre- 
senting Parks Bros. and Rogers, Providence, 
R. I, and W. R. Brown, diamond merchant 
of New York, have just left. 











The Ritter Jewelry Co. of Riverside Ave., 
Spokane, is celebrating its 20th anniversary 
at present. 

A. N. Levy, Seattle jeweler has taken 
over the premises at 103-5 Occidental Ave. 
in the Korn block, Seattle, for a jewelry 
store. 


A number of friends came to the rescue 
of Phineus Saffron, Spokane pawnbroker 
held for shooting H. L. Rutter, banker of 
that city, and in various amounts made up 
the $10,000 bonds which released the pawn- 
broker from jail. The bondsment posted 
amounts from $1,500 to $2,500 jointly and 
severally so that Saffron could be liberated, 
to appear in court to face a charge of first 
degree assault, when the case is tried in the 
Fall. 

Burnett Bros., who have 11 stores along 
the Pacific Coast from Everett and Seattle 
to Hollywood, have created a new wedding 
ting which they have christened “love- 
long” after the poem and song “love me 
little—love me long.” The ring and name 
have been registered and copyrighted. It is 
fashioned in a variety of settings, prices 
ranging up to $225, depending upon the 
stones. The new type wedding ring is made 
of white gold, set with white diamonds. 
In preparation for the June bride the 
Seattle store stocked about $300,000 wort 
of gifts. , 








Pacific Coast Notes 





Robert E. Boyd, who recently moved from 
Chico, Cal., to Corning, Cal., has held a 
formal opening. 

Nathan Baranoy has published notice of 
the sale of his jewelry store, at 421 Broad- 
way, San Diego, Cal., to Loyis Berry. 

Smith, the jeweler of Dos Palos, Cal., is 
about to open in a new building of class A. 
construction, the work on which was 
financed by a real estate syndicate. It is a 
one-story building situated near the Liberty 
Bank in Dos Palos. 


F. C. Grover, who has operated a jewelry 
Store in Morton, Wash., since that com- 
munity first started, is holding an auction 
sale. He has stated that he is not going out 
of business, but he desires to make a turn- 
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over on the auction sale and to spend the 
cash in affording better service to his patrons. 

The 2-story building occupied by the 
Syman Jewelry Co., Tacoma, Wash., and the 
50-year lease have been purchased by a large 
department store which will demolish the 
structure and build for itself. Art Syman, 
proprietor of the Syman Jewelry Co., has 
taken a lease on a building at 929 Broad- 
way, two blocks from his former location, 
and is having it completely remodelled and 
redecorated. He stated that the new store 
will be a credit to Tacoma. 











J. Robinson, jeweler at Carlton, is in Port- 
land. 

The Aronson store, 341 Washington St., 
is selling out its entire stock of plated table 
ware. 

The F. Friedlander store, 310 Washington 
St., is putting on a large sale, including 
watches, silverware, clocks. etc.. in order to 
move some of its superfluous stock. 

Loraine Jacoby, daughter of M. Jacoby, 
326 Washington ‘St., was confirmed recently, 
and received many very beautiful gifts in 
recognition of the occasion. Her parents 
gave a large reception for her last Sunday 
afternoon. 


The art department of the Lincoln High 
School of this city is putting on this week 
a very creditable exhibit; large display cases 
show the jewelry and attractive pieces of 
copper and brass, as well as some very inter- 
esting examples of etched and pierced work. 
The jewelry made by the classes includes 
bracelets, silver rings set with semi-precious 
stones, signet rings, bar pins, cuff links, tie 
pins, brooches, and pendants. 

Portland jewelers are sorry to hear of the 
fact that both the manufacturing department 
and the retail store of A. F. Clauss have 
been taken over by the referee in bank- 
ruptcy. The failure of the retail store is 
attributed almost entirely to its location 
being a little off the main business section— 
it was one of the very attractive small 
jewelry stores of Portland. The manufac- 
turing department was located in the Mer- 
chants Trust building. Mr. Clauss has been 
in the jewelry business in Portland for many 
years. 

Louis Boris of Seattle, with Saul Davison, 
jeweler of that city, with Mrs. Phil Leston 
of Seattle and her small daughter, were 
driving toward Portland on the Pacific 
Highway recently. Near Salmon Creek, a 
short distance from Vancouver, Wash., Mr. 
Boris swerved his auto to the left to avoid 
striking some boys walking along the road, 
and struck a north-bound car. Mr. Davison 
was badly cut about the head and face, and 
lost much blood. Mrs. Leston suffered a 
broken leg, and Mr. Boris was bruised on 
the head. The injured were brought to St. 
Joseph’s hospital, Vancouver. 


The Portland jewelers, through the local 
Chamber of Commerce, are getting a good 
deal of publicity on jewelry in general, 
styles in jewelry, etc, by the medium of 
short “readers” in the local papers. The 
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latest one to appear sugests that Portland 
girls are utilizing the large watches carried 
by their grandfathers by having the works 
removed, and using the cases as vanities, so 
the bigger the watch the better, say they. 
Another fad, according to this article, is the 
taking out the mirrors in the vanity cases, 
and replacing them with photographs of their 
“sweeties.” 

The A. I. Hall & Son agency is installed 
in new quarters in the Spalding building. 
The visitor enters directly into the main dis- 
play room, which also houses the office; it is 
very spacious, and large display cases with 
glass fronts, set along the walls, show off the 
table ware, handsome clocks, and other 
articles to advantage. Smaller floor cases 
hold attractive toilet articles and other novel- 
ties. Behind the main room is a smatter 
room, where alarm clocks, inexpensive wall 
clocks, etc., may be viewed. Off this is a 
commodious stock room. Lance Smith, who 
is the manager, feels very well satisfied with 
the move from the Northwestern Bank 
building, for a number of years the head- 
quarters of this firm. 











TRADE CONDITIONS 


Ideal weather conditions prevailed during the 
closing part of May and this had a stimulating 
effect upon retail trade in all lines and retail 
jewelers say that their trade was quite satisfactory. 
They received a good deal of work because cf the 
various school commencements held in this part of 
the State. General business conditions are some- 
what better now than they were a month or so 
ago and both retail and wholesale jewelers believe 
that their trade for the Summer and Fall months 
will be very good. 





Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., was in Evansville a few days ago 
on a business mission. 

Charles Hebner, of the Hebner Jewelry 
Co., Boonville, Ind., was a recent business 
visitor in Evansville and reports that there 
has been some improvement in the trade 
conditions in his section during the past few 
weeks, 

Charles F. Artes, Jr., of the Charles F. 
Artes Co., Inc., retail jeweler, was at In- 
dianapolis last week attending the Republi- 
can State convention as a delegate. Mr. 
Artes has been active in local politics for a 
number of years. 


Phil Raphael, of Raphael Bros., whole- 
sale and retail jewelers of Upper Ist St., 
here, is back from Huntington, Ind., where 
he attended the State convention of the 
Travelers Protective Association, being one 
of the delegates from Post J., of this city. 
Mr. Raphael is one of the most active mem- 
bers of Post J. 








The Cardy Jewelry Co. has engaged in the 
jewelry business at 20314 S. Washington 
Ave., Lansing, Mich. The proprietors are 
R. L. Cardy and E. Callow. Mr. Cardy has 
been with the Morgan jewelry store for the 
past three years, and before that time had 
a store of his own at Portland, Mich. Mr. 
Callow has been with the Morgan and Allan 
jewelry companies for the past three years. 





Ee oa <a Ra a NST 








104 THE JEWELERS’ CIRCULAR June 2, 1926 





Established 1864 


Western Tray & Case Company 
427-429 Plum Street Cincinnati, O. 


We are manufacturers of all 
kinds of: Trays and Cases 
used for both Wholesaler 
and Retailer. Our long ex- 
perience enables us to sup- 
ply all the needs of the Jew- 


eler in this line. 





No. 702 
Size 1434x814 


Holds 18 Gents Strap Watches 
Made in any color Velvet. 











reer WESIRAY 


PRODUCTS 
Cincinnati, Onic. 





Write for Catalogue 





No. 2 

Made in Three Sizes 

1134x11% holds 14 Gents Strap Watches 
114%4x 7% * 8 

11%4x 5% “ Bron 


Please state color of wood and velvet when ordering 
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It’s Made Right 


eon 
as 




















The C.G. BRAXMAR CO. 


242 W. 55th St., New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 











Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 


mumber of customers. 
Our facilities for manufacturing and designing are at 


your service. 
Write for Emblematic or Badge Catalog 

















ae) Pastor Stop 
Watch Only 


$7 50 


Fifth-second, unbreakable crys- 
tal, guaranteed. Thousands of 


Sportsmen and Boy Scouts 
Use Them 


THE STERLING 
WATCH CO., Inc. 


Manufacturer 
15 East 26th Street 
New York, N. Y. 











2 DIAMONDS 4/100 each 


SAFET BE 


6598 to Retail 
$15.00 
Full cut Diamond. , 5 
Any Raised Gold A 
interchangeable (py 

— 






East. ‘tie, 
Rebecca, Shrine, 


Reg. Trade Mark pane 
Tice, et Ire Ma ae write Gol ae 
Solid Gold 14 Kt. White Gold 
BUFFALO JEWELRY MFG. CO. Top Genuine Hope Ruby. 
“The Mail Order House” : 
$01 Washington St. Buffalo, N. Y. 





90% of the Business Men that fail come from the ranks of the Non-advertiser. 


Play Safe and 
Advertise. Write for our Free Cut Service. 


A L L P RO F I 2 DIAMONDS 4/100 each 
NO STOCK TO CARRY 


Carry one initial ring as sample 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 

6132 on hand at all times $25.00 

in every size Retail , 
Also in White Gold Incrusting: © This 3 Be. Priw Sint 

Di lay Emble Cards f win-. 

don in oud dle wes ele ddiaan. a & B mM = 17 eth 

CAN ALSO BE HAD IN FREE oe © 08 odie nd ee 


BLACK ONYX, aerA2, WRITE FOR WHOLESALE PRICE 
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Roland Noterman, of Joseph Noterman & 
Co., was to leave the city on the night of 
Decoration Day for a tour of the south. 
George Detmering, of the same firm, is ex- 
pected in at the end of the week. 

Peck, Selmeier & Peck, diamond importers 
and manufacturing jewelers are moving from 
their location at 123-125 E. 4th St., where 
they have been located for the last 22 years, 
to their new location on the 10th floor in the 
new Reakirt building at 128 E. 6th St. 

Charles T. Nehf, father of “Art” Nehf, 
National League pitcher, who was bought 
from the Giants by Cincinnati, was enter- 
tained by the Noterman company last week. 
The elder Nehf is a retired jeweler of 
Terra Haute, Ind. 

H. M. Hubbard, jeweler of Lexington, 
Ky., visited the offices of Frohman & Co. 
while he was in Covington attending the 
annual State conclave of Knights Templar, 
last week. He was accompanied by his 
daughter Dorothy. 

The American Swiss Watch & Supply 
Co., recently organized, is doing business as 
importers and jobbers of Swiss watches and 
watch material in room 601, Greenwood 
building, and is making a_ specialty of 
furnishing the trade with material for all 
makes of Swiss watches. 


After being located on East 4th St. for 
a number of years, Peck, Selmeier & Peck, 
will soon be in a new ‘location. The firm 
leased a suite of offices at 1001-02 Reakirt 
building, 128 E. 6th St. from the Seton 
Realty Co., for a period of five years at a 
total rental of $8,600 and will move in as 
rapidly as possible. It is a manufacturing 
and wholesale jewelry establishment. 

The Spencer Diamonds took another scalp 
Sunday when they beat Mt. Orab, 13 to 2, 
with their second string pitcher. The dia- 
mond nine hit the ball hard and Stanley 
Rakel ‘subbing for Carl Ackermann fanned 
16 and was never in danger. Ackermann 
was recently seized with illness but is re- 
covering. The Spencer team advanced into 
the Class A group of Amateur Baseball 
League this year. 

Several innovations will be introduced at 
the annual outing of the Cincinnati Whole- 
sale Jewelers’ and Manufacturers’ Associa- 
tion, to be held at White Villa, Ky., Tues- 
day, June 8. The outing committee of which 
Clarence Loeb is chairman, will eliminate 
one or two features that had been found at 
former outings and will devote more time 
and money to other interesting events. The 
local association will go to their outing in 
the form of a motorcade starting from the 
Cincinnati Club at 8th and Race Sts. 

John A. Gerwe, president of Frohman & 
Co., attended the dinner that was tendered 
Charles Rickel, jeweler of Cynthiana, Ky., at 
the Harrison Hotel, in Cynthiana this week. 
Rickel is probably the oldest native jeweler 
in this part of the country and despite his 91 
years he remains active at his watch bench 
in Cynthiana. Rickel is the only living 
charter member of Cynthiana Commandery, 
No. 16, Knights Templar, which was organ- 
ized July 10, 1872. He served as Eminent 
Commander of the body in 1886 and is the 
only one left~ of those’ who received the 
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charter. Incidently he has been in the 
jewelry business for 65 years and can be 
found daily at his bench in the shop in the 
Kentucky city. The dinner that was ten- 
dered him was in celebration of his long 
service to the Knights Templar and also as 
a birthday event. It so happened that Mr. 
Gerwe was in Cynthiana at the time and he 
became one of the guests of the occasion. 

A vast research into the problem of re- 
covering all gold lost in factory waste is 
being made by Archibald Johnston, a former 
student in the Engineering College, Uni- 
versity of Cincinnati. In his study of how 
to make complete recovery of all gold wasted 
by manufacturing jewelers the student 
asserts it can be saved through the use of 
one of two processes. He claims that the 
present method of recovering the gold from 
factory sweepings by permitting it to sink 
in settling tanks is wasteful as only a small 
percentage is recovered through this method. 
He conducted a series of experiments with 
factory waste waters and found that prac- 
tically all of the gold was being carried off 
in a very fine suspension as comparatively 
little of it had gone into the solution. 
Johnston says he found that the metal could 
best be removed by allowing the solution to 
filter through a series of fine mesh cloths 
while another method was that of “applied 
flotation” which separates the metal by 
means of chemicals. Fine particles of gold 
lost in the atmosphere during the process of 
polishing are recovered by means of a “pre- 
cipitator,” which attracts the particles by 
means of an electric charge. No method 
has been found for making a complete re- 
covery of the gold which gets into the hands 
and clothes of workmen, he said. 











TRADE CONDITIONS 


May business has been quite fair in Louisville 
and June prespects are said to be quite bright. Gen- 
eral indications point to a very good year. Dia- 
monds and watches have been in better than normal 
demand, while silverware is holding its own. Plat- 
inum and white gold continue in demand. 





A negro entered the jewelry shop of 
George Plinke, 513 East Jefferson St., on 
May 20, snatched a $35 watch, and quickly 
escaped in the traffic. 

G. F. Geiger, head of G. F. Geiger & Son, 
local retailers, reported that his son, William 
Geiger, a member of the firm, is well again, 
and back in Louisville after a year or more 
spent in Carolina. 

Vic Lorch, Market St., retailer, had a box 
party at the Kentucky Derby, on May 15. 
Among his guests were Mr. and Mrs. A. 
Rosenbloom, Pittsburg; Mrs. Harry Gran 
and Mrs. Dan Lorch. 

Brainerd Lemon, of Lemon & Son, Louis- 
ville, and Mrs. Lemon, sailed on May 15, for 
a few weeks in England and southern 
Europe, on one of Mr. Lemon’s regular trips 
abroad for antique jewelry, etc. 

William Kendrick’s Sons are going right 
ahead with plans for their new store on 4th 
St. near Broadway, which will be occupied 
by Aug. 1. C. L. S. Read remarked that 
the new store was not quite as large as the 


old one;-which, however, has always had a_ 
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lot of surplus space that wasn’t really needed. 

Two negroes recently entered the jewelry 
shop of Mrs. F. Primm, 1006 W. Market 
St., snatched four watches and ran, while she 
was serving a customer. It was reported 
that they escaped in a car bearing a North 
Carolina license number. 

C. M. Bryant, formerly of Harrodsburg, 
Ky., now secretary of Lemon & Son, Louis- 
ville; and Vic Lorch, Louisville jewelers, are 
among those who have announced that there 
houses will donate silver cups to the Har- 
rodsburg Fair Association, for trophies in 
the coming Summer fair. 

Mitchell T. Roth, Lewis & Mitchell and 
David Roth’s Sons; Raymond Tafel, R. G. 
Tafel & Son Co., and Al Irion, Matt Irion 
& Sons, all jewelers, are. members of com- 
mittees of the Market Street Merchants’ 
Association, named for co-operation in con- 
nection with several local movements. 

Among recent visitors to Louisville were 
Fred L. Bach, T. G. Hawkes & Co. 
Corning, N. Y.; George W. Beardsley, Kohn 
& Co., Newark; W. T. Graham, Gorham 
Co., Chicago; Jul Schuman, William 
Kinscherf Co., New York; Mr. Hardin, 
C. & E. Marshall Co., Chicago; J. A. Gran- 
bery, J. Austin Granbery Co. Newark; 
James A. Downes, Heidell & Trow Co., 
Newark; C. T. E. Smith, Reed & Barton, 
Taunton, Mass.; Paul A. Hollweg, Wolf- 
sheim & Sachs, Inc, New York; Miss 
Klipper, Klipper Co., New York; Charles 
D. DeForest, Frank M. Whiting & Co, 
North Attleboro; Ross S. Atwood, Gorham 
Co., Chicago; Mr. Chapman, Frank W. 
Smith Co., Gardner, Mass.; G. O. Penn, 
Wm. Scheer, Inc., New York; R. V. Nye, 
International Silver Co., Wallingford; A. 
E. Motterman, International, Wallingford; 
C. T. Dougherty, Charles T. Dougherty 
Co., New York; Herman Marks, Albert 
Borgzinner & Co., New York; W. R. Boyd, 
Binder Bros., New York, and N. S. Valk, 
N. H. White & Co., New York. 








Foreign Notes 





The Bureau of Foreign and Domestic 
Commerce has published a notice to the ef- 
fect that a concern in Port au Prince, Haiti, 
is in the market for gold-filled jewelry. For 
further information write the Bureau at 
Washington, D. C., or any of its branches 
and refer to File No. 20024. 

* * * 


A concern in Barcelona, Spain, is in the 
market for jewelry, button and links, and 
listed under File No. 20062 by the Bureau of 
Foreign and Domestic Commerce. Inquiries 
sent to the Bureau at Washington, D. C., or 
any of its branches will receive detailed 
information if reference is made to this file. 

* * * 


That there is nothing much wrong with 
the diamond industry is instanced in the rate 
of dividend just announced by the Premier 
(Transvaal) Diamond Mining Co., which is 
controlled by the De Beers Consolidated 
company whose dividend is due in June. The 
Premier’s dividend is at the rate of 300 per 
cent.—7s. 6d. per 2s. 6d. deferred share. A 
year ago the dividend was 200 per cent., this 
year’s increase thus being substantial. As 
regards De Beers the market_is expecting 


—a--{5s: dividend against 10s. a year-ago. ~: 
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Remember that all marriages do not take place in June. 


In spite of the fact that in most minds June and weddings are 
twins, only 11% of those married select June; 8% select July, 
8% August, 9% September and 9% October, and so on. 
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Every month is really a big wedding month and none should be 
neglected in the gift appeal. 


In June we make a strong appeal to magazine readers to give 
fountain pens as gifts. This appeal will carry on throughout the 
coming months. Take advantage of it. 

It’s just as easy to sell a $10 to $50 pen and pencil set as it is 
to sell a scarf pin or a silver dish. 





Suggest fountain pen and pencil sets for best man and ushers. 
No gift could be more suitable. 


Of course if you want the gift to give the greatest pleasure it will 














" be a 
{ Waterman’s (da) Fountain Pen 








Examine a Waterman’s catalog now. You will see numerous 


pp Sttid Gold styles you will be glad to offer at prices all will be glad to pay. 


Pen and Pencil ° . 
$75.00. Will be glad to send you a catalog if you have not one on hand. 


L. E. Waterman Company 
191 Broadway, New York 


CHICAGO BOSTON SAN FRANCISCO MONTREAL 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 


JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 

















nection with their business. 











Selling Suggestions Keyed to the Call of the 


Outdoor Season 


Written Expressly for The Jewelers’ Circular 




















. the opening of the season for out- 

door sports the interests and in part 
the occupations and amusements of many 
people are changed. Successful advertising 
needs to be adapted to the ruling interests 
of its readers. It appeals the better for 
carrying a seasonable flavor or atmosphere. 

When people are thinking in terms of fire- 
side occupations, radio entertainment, read- 
ing and cards, the writer of jewelry store 
advertisements must take that fact into con- 
sideration. When they begin to think in 
terms of outdoor sports, the change should 
be noted by the advertiser, whether he is go- 
ing to advertise merchandise adapted to out- 
decor sports uses or not. 

Personally I am an enthusiastic grouse 
hunter. During the grouse season anything 
in print, whether advertisement or story, gets 
my attention if it indicates that it is about 
hunting, or if it carries a headline that makes 
reference to hunting. But when the season 
closes and my interests have turned to radio, 
it is a radio heading that catches my eye and 
I pass up the advertisement that is still 
couched in hunting terms. 

Just now American people are out on 
the highways, in the fields and on the streams 
in greater numbers than ever before, and 
where their activities are, there their interest 
will be. The jeweler’s customers and pro- 
spective customers will be thinking in terms 
of outdeor sports, and the jeweler, if his ad- 
vertising is to have a maximum of appeal, 
needs to take cognizance of that fact and 
profit by it. 

The jeweler’s stock does not comprise any 
great proportion of items that belong pe- 
culiarly to sports, though many items have 
a sports application. But he can’t make an 
appeal by indirect use of sports. For exam- 
ple, when the fishing season opens in the 
section about a town, a jeweler in that town 
can give his window a timely touch by mak- 
ing up a display with a fishing scene or set- 
ting. A large pan or other container with 
water running into and out of it, made to 
imitate a stream or pond, with pebbles in 
the bottom, a few gold fish in it, or minnows 


from a stream, with banks of green and a 
sign, “No Fishin’ Aloud,” can be made the 
nucleus for a display that will attract the 
attention of fishermen in particular and 
others in general. It will stamp the jeweler 
as a “live wire,” and it will halt pretty near- 
ly everyone who looks that way. The dis- 
play of merchandise will be incidental and 
may be almost any sort of goods, but pref- 
erably should be things in which fishermen 
are interested. 

Early plants and flowers attract attention 
in the window if brought in from the coun- 
try and shown before people have had op- 
portunity to get out and see them for them- 
selves; wildflowers, pussy willows, baby 
chicks; such things halt the passing public 
early in Spring. 

One jeweler attracted attention to his win- 
dow display by the very simple and easy plan 
of covering the background with highway 
and railroad maps in April and putting in 
their midst the sign, “Where are you going 
this Summer?” It was the same jeweler 
who, during the touring season, attracted 
the attention of tourists by means of a large 
road map on the window background, with a 
card, “Ask us about the roads.” This sea- 
son he plans to erect at the edge of town 
a bulletin board, a small one, which shall 
say to travelers, “Road Information Gladly 
Given at Hacket’s Jewelry Store.” 

The mailing list should be checked, or in 
some mannet classified so the jeweler can 
mail circulars or form letters to any class 
he wants to reach. This makes it possible 
to send to automobile owners a letter couched 
in language applicable to them, while to 
others known to be fishermen the letter may 
be given the touch that will make it appeal 
to them strongly. Here, for example, is a 
letter fitted to send to motorists and cal- 
culated te arouse their interest, though it 
would be out of place if sent to a person not 
the owner of a car. 


Dear Sir :—You are not more inter- 
ested in the appearance of your auto- 
mobile and in the way the engine 


works than a housewife is in the sil- 
verware she uses for her dinner table. 

There is a great satisfaction in hav- 
ing a smooth-working engine, and 
there is great satisfaction in having 
beautiful table silver. 

Perhaps there is someone at home 
whom you would like to please with 
an addition to the family silver. 

We are showing this week some of 
the most attractive patterns in ; 
silver. A handsome tray with 26 
pieces of your favorite pattern; tray 
and all, ——. 

We have a great variety of very 
fine silverplate in beautiful designs, 
lifelong in its durability. Priced 
specially. 

The next time you are out in your 
car, stop and let us show you these 
goods. You will not be urged to buy. 
We want you to see the goods, be- 
cause if you do, some day you will 
feel like buying. 

Yours cordially, 
GREENE & FREDERICKS. 


So much for an advertisement to motorists 
without offering them anything connected 
with motoring. Here is another letter that 
bases its appeal on certain items of special 
interest to the class it reaches: 


Dear Sir :—What is more important 
to you as a motorist than time? 

You must know what time it is as 
you drive along. You must know 
whether you are making good time or 
not, how much longer before you must 
get there, how long it takes to drive 
certain roads. 

Your speedometer may tell you how 
fast you are going at any given time, 
but that will not tell how long it is 
going to take to drive a given distance. 

You have a dash clock, but you 
know how dash clocks work. Not so 
good. By fits and starts. Inaccurate 
and uncertain. Too much vibration 
for them to give you accurate time. 
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THAT SCHOOL-DAY FRIEND. Not if pleasant memories are kept alive with 


_ tokens that serve as lasting reminders of de- 
ae eT Tee SEWER el lightful Alma Mater days. 


YOU PERPETUATE IT Your jeweler is headquarters for such en- 


during reminders—for “Gifts That Last” 
like the sentiment they commemorate. 


Arana m— 


They need not be expensive gifts. But 
they should be durable and serviceable, like 
friendship itself. 


| (emer month more than a hundred thou- 
sand boys and girls will graduate from 
the colleges and universities of America. 
For four years, these boys and girls have 
lived in a world of their own, forming friend- 
ships as close and true as life can develop. 


Whatever you would say to him or her, at 
the parting of treasured school-day comrade- 


ships, should be said for a lifetime. 
To these friendships, Commencement Day 


often means the “parting of the way” an « nate ie the jeweler’s stock—with 

the interruption of sympathetic ties which pial 

later years may never supplant. E | ( l N 
But need the parting mean the end of these 


THE WATCH WORD FOR ELEGANCE AND EFFICIENCY 








friendships? 
NAME ADDRESS 
se 
Send for the TINy TREASURE BOOK, a delightful little brochure of Gift Facts s Elgin National Watch Company, Dept. 5, Elgin, III. 


This advertisement appeared in 4 colors in The Saturday Evening Post, May 22nd issue 
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Storekeeping Department 





And you don’t take out the dash 
clock and put it in your pocket when 
you leave the car. 

You need a timepiece on your wrist 
where you can see it easily and where 
you know it is reliable. 

Don’t start on a trip of any distance 
without a real watch right where you 
can pick up the time at a glance. A 
watch in your pocket isn’t the same. 
Just when you want it, it may be hard 
to reach. 

Let us show you what we mean by 
a real watch for motorists. Prices 
vary and we can please you with price 
as well as with quality. 

Stop in and look them over. It 
won’t cost you a cent to see what is 
what in motoring watches. 

Yours cordially, 
GREENE & FREDERICKS. 





Here are two letters similarly adapted 


be sent to fishermen: 


Dear Sir :—You like to have every- 
thing just right in your fishing equip- 
ment, don’t you? You take a pride in 
being well outfitted when you go 
fishing. 

How about it when the fish you 
catch are served at home? Especially 
how about it if you have some friends 
in for a fish dinner? 

Have you seen to it that your home 
is as well equipped to serve the fish 
as you were equipped to catch them? 

Your wife takes as much pride in 
the dinner table silver as you take in 
fishing tackle and it is just as impor- 
tant, perhaps it’s more important, that 
she shall have all the silverware she 
needs to make a company dinner a 
success. 

Just the little matter of fish forks. 
When you are getting fishing tackle 
next time, think about the fish forks 
and drop in and get something of that 
sort for the dinner table. 

You will enjoy better inviting your 
friends to eat your fish if it can be 
served just right, with all the things 
to go with it. 

The only trouble is that, if you 
spend money for table silver in the 
same degree you spend it for fishing 
tackle, the family will want you to 
go fishing every day. 

Yours cordially, 
GREENE & FREDERICKS. 


Dear Sir:—You don’t expect to 
wear much jewelry when you go fish- 
ing. 

There is one thing you do need, 
however, that we have to offer. That 
is a wrist watch. 

You can’t go fishing without taking 
along a timepiece. 

You don’t want one that will slip 
out of your pocket into the water. 
You don’t want a chain that will catch 
on a twig or a barbed wire fence and 
jerk your watch out of your pocket 
and perhaps ruin it. 

You want a watch on your wrist 


to 
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where it will be safe and convenient 
and easily seen. 

You may not want to buy an ex- 
pensive watch for fishing trips, but 
you want one you can rely upon to 
keep accurate time. 

We can sell you a strap watch with 
luminous dial for as little as $—. But 
we believe you will be better satisfied 
to get a watch for which you pay more 
money, perhaps $—, because then you 
will have something worth while, ser- 
viceable at all times and carrying a 
20 years guarantee. 

It will not cost you anything to see 
what we have and we believe you will 
want to buy. 

Yours cordially, 
GREENE & FREDERICKS. 


The following letter forms are planned 
to be adapted to use in mailing to a list 
supposed to comprise all the men you know 
are interested in sports of any kind as 
participants : 
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use and that will not be lost from 
your pocket. That means a Blank 
fountain pen with a clip cap or a 
Blank pencil with a security clip to 
hold it. You want something of the 
sort for scores and other records and 
memoranda. 

Or possibly you ought to have spe- 
cial spectacles for athletics, something 
secure and safe. Maybe you require 
colored glass goggles of one sort or 
another. These eye protections are 
important. Many a sportsman has 
fallen off his game for lack of proper 
spectacles. 

Or do you want something in the 
way of insignia of your favorite sport 
or favorite club, something like a lapel 
button or watch charm or ring or 
sleeve links? We have pretty nearly 
everything in this line and can have 
anything unusual made up special. 

If you, as a sportsman, need any- 
thing in our line, you may be sure of 


Dear Sir:—Do you ever feel, when 
you are paying the bills for some sport- 
ing event, a game of golf, a fishing 
trip, an evening at billiards or at 
cards, that you ought to do a little 
something for friend wife to make up 
for the extra money you have just 
spent on your own amusement? 

We have had men come in and tell} 
us they felt that way and wanted to 
get a little present to take to some- 
body at home. 

This is a general letter to all sports- 
men and you, as one of the recipients, 
may or may not be married, but it is 
likely that someone shares your in- 
come with you and you may feel that 
you. want to be a good sport and 
equalize matters when you have had 
a good time of your own. 

We can point the right way to 
doing just that. 

It is our business to help men to 
choose the right gifts for women. 

Come in and tell us what you have 
in mind as a suitable purchase. If 
you have no particular thing in mind, 
let us help you to think up the right 
thing. 

It may be personal jewelry or dress 
accessories. It may be silverware for 
the home, such as table silver. It may 
be toilet or dressing table silver arti- 
cles. It may be a watch or a travel- 
ing or a bedroom clock. There is no 
limit to the variety of suitable gift 
objects. 

Think it over and see if the idea 
does appeal to you as a sportsmanlike 
one. 

Yours cordially, 
GREENE & FREDERICKS. 


Dear Sir :—As a sportsman you are 
interested in being properly equipped 
for whatever sport you enjoy and take 
part in. 

It may be that you need a good 
wrist watch as a part of your outfit. 

Of it may be that a stop watch is 
important to you. We can sell you a 
reliable stop watch for $.. 

Perhaps you want to carry a pen or 
pencil that will always be ready for 





finding us prepared to supply it. 
Yours cordially, 
GREENE & FREDERICKS. 





Cleaning Rings 





6¢ BRING in Your Ring. We Will Clean | 
It Free.” Such is the introduction 
to its jewelry service which is being used | 
by a northwest jewelry store to build up - 
business and widen its acquaintance in the 
city among prospective buyers of jewelry. 

People who might hesitate to entrust 2 
valuable watch to the new store would not 
have the same hesitancy to entrusting a ring, 
with its simplicity of structure and no parts 
to get out of order, as a much lesser skill 
is required in the cleaning process. 

When such a service as cleaning a ring is 
offered to the public, the jeweler naturally 
hopes to find a response on the part of many 
persons to view the articles on display and 
the appealing manner in which he has laid 
out the interior of his store. 

This service of cleaning a ring is not 
merely a service as such; nor is it only the 
advertisement which is portrayed in so many 
words of the announcement. There is a 
deeper advertising value in it than that. 
This advertisement, like any other, must be 
supported by sound merchandising principles. 

Support of this service is only effective 
when the store is worth seeing. No matter 
how thoroughly the ring is cleaned, and how 
well pleased the prospective customer may be 
with the kindness of the jeweler in restoring 
the brilliance of her diamond by the removal 
of dust and grime which has collected in tiny 
particles about the setting, the advertising 
value of this service is lost unless the store 
is worth the advertisement, and the jewelry 
merchandise is displayed in an intriguing 
manner, so that the prospect may become a 
definite buyer of some article for sale— 
C. M. L. 








Hostess: These old andirons came from 
our ancestral manor in Wales. I believe 
they belonged to my great-great-grandfather, 
Lord— 

Guest: And the coal hod—I suppose that 
it is a more recent memento.—California 
Pelican. 
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MASTERPIECES of the ART of CLOCKMAKING 


Bronze Metal Tambour Clock 





Just a few examples of the extensive 
line of 8-day, High-grade, World 
Renowned, Chelsea Clocks. 

Cost more than others, 

BUT 


The Value is there. 


On sale by Highest-class Jewelers 


CHELSEA CLOCK CO. 
(Established 1897) 


10 STATE STREET BOSTON, MASS. Louis XVI Clock 


Bronze Metal Cases 
GIFTS THAT LAST— 
CAN BE HANDED DOWN AS HEIRLOOMS 
Banjo Clock 


ccstiiy Sonmites METAL CASES FINISHED TO ORDER AS DESIRED 


ett BELL MANTEL 
BOUDOIR 
BANJO DESK, AUTO & 
WALL AEROPLANE 





Yacht Wheel Ship’s Bell Clock Clock and Barometer Desk Set “Commander” Ship’s Bell Clock 
(Also Without Base) (Also Clock Sold Separately) 
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Selling More Gifts That Last for 
Graduations and Weddings 
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Liege are two great events in life when 
one turns instinctively to the jeweler 
for gifts worthy of the occasion—gradua- 
tion-time and wedding-time. 

Even the poorest parents save and save 
long in advance of the graduation day that 
they may buy a gift befitting—a lasting gift 
—a gift expressive of pride and love. Peo- 
ple of means have already found the jeweler 
the best gift-counseler, and without hesita- 
tion seek the jewelry store as the logical 
place to buy the beautiful gift desired for 
graduation. 

Without exception, all jewelers apparently 
consider a watch the most ideal gift for 
graduates, as it is featured as a leader in 
both advertising and displays. Since the 
idea is so universal, the only helpful sug- 
gestion on the subject is the manner of the 
individual jeweler’s presentation of this 
standard gift. For instance, here are two 
entirely different looking advertisements— 
both excellent, both featuring watches. 
Brock & Co., of Los Angeles, writes: 


For Son or Daughter at Graduation 


Winning the diploma is thus far the 
biggest thing they have yet achieved. 
You can give it no finer recognition 
than by the gift of a watch, which will 
serve your boy or girl a lifetime. 
Dainty bracelet watches for girls— 
strong, modish, serviceable watches 
for boys—you will find an ample as- 
sortment of the world’s finest makes 
in our Watch Department. 


Herbert Hall & Co.’s advertisement is at- 
tractive, with illustration of diploma, whose 
ribbons trail downward, making an irregular 
border line beside the descriptive comments 
of the various kinds of watches and the 
prices. 


GRADUATION — WATCH SPECIALS 


A Watch—the ideal graduation gift and 
at a price that is certainly attractive and a 
real money saver. 


FOR THE GIRL GRADUATE 
FOR THE BOY GRADUATE 


These two headings are followed with de- 
scriptions of three models for each, at spe- 
cial reduction prices, called “graduation 
specials.” 

The closing comment states that “Every 
timepiece bears the Hall-mark guarantee, 
which is your assurance of satisfaction.” 

A very neat advertisement appeared in the 
South Pasadena paper, in which A. Dicks, 
the local jeweler, expressed this reason for 
selecting jewelry upon the occasion of grad- 
uation. The “ad” reads: 


Compliments to Graduates 
Jewelry 


The very fineness, the richness, the 
power and the lastingness of jewelry 


are symbolic of the strides toward 
success and the attainments of the 
graduate. Give them jewelry for its 
sentimental value! 


He then suggests fountain pens, pearls and 
watches as suitable gifts. Two graduation 
scenes add to the interest of the advertise- 
ment. 

A Los Angeles jeweler directed a very in- 
telligent message to parents in this manner: 


Just Like You! 


Remember the thrill of Graduation 
Day, when that hard-earned, beautiful 
diploma was handed to you before a 
vast applauding audience? 

Remember the other great thrill and 
joy when you received that coveted 


WATCH—that exquisite BRACE- 
LET—that lovely STRING OF 
PEARLS—that splendid FOUN- 


TAIN PEN? There were no gifts 
quite so highly prized as these won- 
derful gifts from “Mother and Dad.” 
Let those memories guide you in the 
selection of gifts for YOUR youthful 
loved ones. They’ll respond with the 
same thrill as you. 

Make your choice where choosing is 
easy—from the extensive displays of 
graduation gifts of 
Whether it is graduation from gram- 
mar school, high school, or college, 
we have scores of things to please 
young hearts. 


I like that advertisement, but there is a 
certain factor in gift giving for graduation 
that seems to be overlooked. This present 
generation of young people seldom wait un- 
til graduation for watches! Not long ago 
I heard a group of mothers discussing this 
very thing—What can we give for a worthy 
graduation gift when our boys and girls al- 
ready possess expensive, excellent wrist 
watches which they considered necessary 
items by the time they entered high school 
or soon after? There were the usual com- 
ments about the amazing youths of today, 
who seemed to anticipate autos or diamonds 
for graduation as gifts capable of arousing 
any special enthusiasm! So don’t confine 
your suggestions to watches or the presents 
that used to thrill the older generation. 
What do these rather blasé youngsters want, 
then? 

For boys, suggest gifts that anticipate the 
needs of the future. They will follow grad- 
uation and vacation, either with college or 
business. What, then, have you in your 
store that will be suitable for either of these 
plans that you may be sure are foremost in 
the minds of these graduates? Why not 
fitted traveling cases, billfolds, gold pencils, 
more expensive type of fountain pens, mani- 
cure sets, handsome brushes and toilet sets, 
a ship model, unusual book-ends, a silver- 
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framed photo of Mother and Dad, a beauti- 
ful inspiration motto or verse suitable for 
office or college room, a ring set with his 
birthstone, or the gem of June, the month 
of graduation, appropriate jewelry for dress- 
suit occasions, which may now be more fre- 
quent events in his life. 

For girls, suggest pearls, diamonds and 
bracelets; and girls never have too many 
dainty bags, so feature silver and gold mesh- 
bags; dainty vanity cases; manicure sets for 
personal charm; exquisite perfume contain- 
ers, powder containers and toiletware; ex- 
pensive stationery; pencil and pen sets; 
necklaces and costume jewelry; and, of 
course, “My Book of Memories,” without 
which her graduation would not be com- 
plete! 

If flower containers are logical gifts for 
aster and Mother’s Day, they are certainly 
needed, also at graduation-time, when the 
pretty girl graduates receive bouquet after 
bouquet of exquisite blossoms from the 
friends who express congratulations by ‘“Say- 
ing It With Flowers.” No ordinary house- 
hold vase should serve for these special 
floral tributes, but some silver vase or basket 
from the jeweler’s stock. Lots of gift seek- 
ers will welcome this hint from you. The 
flowers will soon perish, but the vase re- 
mains as a constant reminder of the “Flow- 
ers of Graduation Day” and the friend or 
relative who proved so wise and thoughtful 
a giver. 

Do you use photos of real graduation 
scenes in your window displays? The grad- 
uation exercises are now so frequently held 
out of doors that it is a simple matter to 
obtain a picture of graduations in your com- 
munity, and these are always objects of in- 
terest. An easily arranged display needs 
only a number of diplomas tied with ribbons 
of the school colors of your vicinity, and 
attached to each diploma some suitable gift. 
Then a poster to state: 

THEY GO NICELY TOGETHER! 
No trivial, commonplace gift should 
accompany a DIPLOMA! “GIFTS 
THAT LAST”’—GIFTS OF JEW- 
ELRY—Unguestionably “go hand in 
hand” with GRADUATION DIPLO- 
MAS. 

Do you make it your business to find out 
early the students who will graduate, and 
send a booklet of suggestions or an effective 
letter to the parents, telling them perhaps 
that you have assembled a charming group 
of graduation gifts—gifts to delight the 
heart of the graduate, and make choosing a 
simple affair for the bewildered elders who 
are wondering “what to give”? Then pre- 
sent separate lists for gifts for girl gradu- 
ates, gifts for boy graduates, and also lists 
of suitable gifts arranged according to 
prices. 

And when the graduation exercises are 
over let your window displays and advertis- 
ing feature special-priced stationery for the 
graduates’ natural courtesy of “thank-you 
notes,” placing with the boxes of distinctive 
stationery and note paper such gifts as a 
watch, a strand of pearls, fountain pens and 
pencils, etc. Little cards should state: You 
will want to thank the giver for your watch; 
express your appreciation of that fountain 
pen on appropriate paper like this; pearls— 
a gift that calls for an especially lovely 
thank-you note! 
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TIMEKEEPING 


SERVICE 





The Addressed Mailing Box 
Keep a supply on hand 
Free on request. Write today 


How to Take Care of a Customer 
with an Ingersoll for Repair 


NE of your customers comes to 
you with an Ingersoll that he has 
dropped and that needs repair. 


It is natural that he come to you because 
he bought the watch from you and be- 
cause he knows that you will take care 
of him. 


With the cost of repairing in your own 
store way up, and more repair work than 
you have time to do, you don’t want to 
make the repair yourself, and still you 
want to make your customer pleased that 
he does business with you. 


Simply give him an Ingersoll addressed 
mailing box (illustrated above) and tell 
him that if he will put his watch in it, 
and send parcel post insured, it will go to 
the best equipped service department in 


the country, a service department where 
repairs are made promptly and at nominal 
cost. He will receive the watch back, de- 
livered at his own front door, almost as 
quickly as you could repair, test and de- 
liver to him yourself. Tell him to be sure 
to PRINT his own name and address on 
the package; also tell him that to save 
bookkeeping expense, etc., it will be sent 


to him C. O. D. 


Thus you are relieved of all trouble and 
annoyance in handling repairs, and still 
you have done your customer a favor and 
made him think more of you and your 
store. He will think of you again — pleas- 
antly— when he sees how quickly the 
watch is returned to him and how small 
the cost. Write today for a supply of 
the boxes. 


INGERSOLL WATCH CO., Inc. 


360 Fremont Street 
San Francisco, Cal. 


215 W. Randolph St. 
Chicago, IIl. 


SERVICE DEPARTMENT: Waterbury, Conn. 


30 Irving Place 
New York, N.Y. 
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Problems of the Credit Jeweler 





Address Delivered by A. N. Slavick Before tie 
Recent Conventicn of the California Gold and 
Silversmiths’ Association Held in 
Los Angeles, Calif. 


ue details of the operation of a credit 

jewelry store are in a way but vaguely 
understood by the average jeweler. The 
general impression prevails that in order to 
change over from cash to partial payments 
all that is necessary is to announce this fact 
to the public. The difference in the mode of 
business as conducted by a cash store and 
the credit store has to be considered. In the 
cash store the customer comes, chooses the 
article, pays for it, and the transaction is 
closed. In the credit store, however, once 
the customer has chosen the article he de- 
sires, the transaction has merely begun. 
Here is where an entire and separate organ- 
ization must be built up to cope with the 
credit problems—in fact, one mighf term it a 
business within a business. 

This organization is made up of three 
units: the credit, the collection, and the 
auditing departments. 

The credit and collection departments are 
very closely aligned and must work in con- 
stant unison. Formerly they have operated 
as one, but it is now considered much better 
to have each independent of the other—the 
reason for which will be explained later. 

Now I will briefly outline the duties and 
problems of each department separately :— 

(1) Consider the credit department. 

Credit is based on three fundamental prin- 
cipals,— 

Ability to pay. 

Intent to pay. 

Responsibility in case of unwillingness to 
pay. 

Granting that a large percentage of the 
people are honest whose intentions are good, 
most of them are incapable of judging their 
ability to pay. Their first thought is—Oh 
Yes, I can easily spare two dollars or 
five dollars every week as the case may be, 
but they do not take into consideration that 
so much out of their salary must go for rent, 
board, etc., and that they are now indebted 
to several other firms to pay various amounts 
each week. 

To grant a line of credit to an applicant 
beyond his ability to pay and expect him to 
meet his payments promptly is ridiculous, 
therefore the credit man must be the judge 
of this as well as his intentions of paying, 
and his responsibility if unwilling. 

This decision is based from a_ verified 
statement each customer is required to give 
and by the references he furnishes. This 
statement is often very difficult to complete. 
It requires tact and diplomacy as every 
question is valuable, not only for the purpose 
of granting credit, but for the assistance of 
the collection man later on in case the cus- 
tomer disappears. 

The credit man must be one of sympathy 
and understanding, and it is here that the 
separation of the credit and collection de- 
partments has become most necessary. 

The collection man, working on long past 
due accounts and skips, soon becomes so 
hardened that he can not see the good in 
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anyone, and is therefore biased in either 
passing on credit or granting a suspension 
of payment to an old customer who has 
encountered unusual circumstances which 
prevent him from meeting his payments. 
The collection manager must necessarily 
be forceful and resourceful, for it is the 
knowledge of his efficiency and the efficiency 
of his department that the credit man has 
in mind when granting credit. He must 
have both brains and backbone, and be a 
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An Inviting Hotel Jewelry Shop 





GPREADING its imported gems from the 

shores of the Seven Seas, the Olympic 
Gem Shop intrigues the interest and the 
fancy of the lady hotel guests of the new 
Olympic Hotel, the four million dollar struc- 
ture housing the elite visitors to Seattle, 
Wash. Located directly in the lobby of the 
hotel, the lobby entrance being viewed in ac- 
companying photograph, the Gem Shop is 


= 
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WINNING DISPLAY OF THE OLYMPIC GEM SHOP, SEATTLE, WASH. 


human dynamo, having the tenacity of a 
bull dog, never giving up hope, for his work 
is never ended. Many cunning artifices and 
subterfuges are used to locate lost debtors 
and bring them to a settlement. 

I could consume a great deal of time re- 
lating some of the obstacles a collection man 
is confronted with, but we now pass on to 
the auditing. 

This department is naturally a clerical 
one, but its personnel must be trained to 
the greatest efficiency. Quick and accurate 
posting of payments made, and merchandise 
charged; card index systems of closed ac- 





(Continued on page 129) 


one of the most attractive shops to cater to 
the up-to-the-minute hotel guest. 

Only articles of the most refinement and 
exquisite taste are shown, rare gems, and 
little gifts and trinkets which have an exotic 
charm. These are set out so as to arouse 
the interest of persons of discriminating 
taste. The lady proprietors are both cul- 
tured travelers who have visited Europe ex- 
tensively and know the foreign markets for 
such articles as they secure to appeal to 
feminine charm and taste—C. M. L. 








Klein & Deeney have opened a jewelry 
business at 398 Wabasha St., St. Paul, Minn. 
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What a Jeweler Can 
Journal Advertising 


Profit-building Helps for the Man Who Sees and Reads 


Get 
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Trade 


from 














(Continued from Issue of May 19) 


A PART from the advantages to be de- 
rived from an advertising standpoint in 
a study of manufacturers’ offerings in trade 
journals, which we have been considering 





Lemonade or Iced Tea? 


Every family serves cold drinks at 
this time of year. 

With some families iced tea is a 
daily drink at mealtimes, while guests, 
particularly evening visitors, are given 
lemonade and fruit punches. 

Do you want a silver pitcher or 
flagon for such occasions? Or would 
you prefer handsome glass service? 

We can supply just the thing needed 
in whatever style you prefer. 

Beautiful service adds fifty per cent 
to the pleasure your cold drinks give, 
and make the giving a greater satisfac- 
tion to you. 

Let us show you the handsome equip- 
ment we have. 
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almost entirely, there is the somewhat more 
important advantage in buying and mer- 
chandising which the keen retail jeweler 
should consider. Of course a jeweler gets 


The Boy with a Watch 


The boy with a watch is a boy 
who has assumed some responsibility. 
He is a boy who wants to know the 
time because he sees that it is worth 
while to be on time. 

It helps to put the sense of respon- 
sibility upon a boy to start him carry- 
ing a watch. 

Any boy old enough to know why 
he goes to school is old enough to 
carry a watch, and the sooner a boy 
learns responsibility, the better. 

Fathers ought to think of watches 
for boys as something more than 
timekeeping toys, given the boys be- 
cause they tease for them. 

Give your boy a watch when he 
starts for school next week and en- 
courage him to live up to its respon- 





sibility. 
You will find that he will learn 
promptness and many other good 


qualities with the help of a watch. 
We can sell you a school watch 
for very little money. ; 
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a manufacturer’s or jobber’s best offer when 
the traveling salesman calls, but his calls 
are infrequent. On the other hand, the 
enterprising jewelry manufacturer or job- 
ber is constantly offering new wares, new 
policies, new merchandising ideas through 
the trade journal that visits the retailer 
every week. 

If there is an important new product; a 
change in selling policy; a special offer or 
other important fact he wants to communi- 
cate at once to the jeweler, the manufacturer 





Those Hot Weather 
Drinks 


Out on the back porch or on the front 
porch, in the yard, garden, or terrace, 
on the automobile picnic or on the all- 
day drive, there is always the need for 
cooling drinks. 

The vacuum bottle has made it easy 
to carry these things with you. We can 
supply you with vacuum bottles such as 
you need. 

For home service of drinks, see what 
pretty pitchers and glasses we have, 
with shakers for mixing, with long- 
handled spoons for stirring, with strain- 
ers, with everything you need. 

And for serving ice cream and ices to 
the party on the porch, you want suit- 
able spoons. 

Half of the interest and attractive- 
ness of the service of such cooling 
things is comprised in the beauty of the 
accessories—the silver and the glass and 
the china. 

We can equip you perfectly in these 
directions. 

It is no more trouble to make the 
service of cooling drinks to friends a 
real social event, and it produces an 
effect far beyond that of merely hand- 
ing around some glasses. 


BELKNAP’s JEWELRY STORE. 
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or jobber announces it in his trade journal. 

Too many jewelers fall into “buying 
habits” that cost them a great deal of money 
during the course of the year. They have 


been used to buying from Jones & Co. be-' 


cause they are honest and reliable, and their 
merchandise is of unquestioned quality. So 
they just continue buying from that concern 
without giving real consideration to the 


offerings of other reliable, reputable and en- 


terprising manufacturers or jobbers. It is 
extremely hard for a traveling salesman, 


representing a competing line, to “break in” 
with this class of jewelers. They do not 
give the salesman sufficient audience to 
allow him to point out all the advantages 
his company offers. So they continue in 





Your Gift to 
The June Bride 


NEEDS thought in order to make it 

worth while, especially if outlay 
is a consideration. Our selections 
have been made for the purpose of 
pleasing and eliciting appreciation. 
Whether you desire to purchase an 
artistically designed wrist watch 
studded with flawless gems, a neck- 
lace, or something more generally 
adapted for use in the home, such as 
fine silverware or rich china, a clock 
for the hall or boudoir, we are pre- 
pared to give you one hundred per 
cent. satisfaction. 

Drop in and see us. It will be a 
great pleasure to offer suggestions. 
We shall help you decide on some- 
thing appropriate. 
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their buying rut, often passing up many 
money-making opportunities that are con- 
stantly being offered by these competing 
lines. 

Perhaps they do not stock timely items of 
merchandise simply because Jones & Co. 
have not yet offered them, although other 
wide awake jewelers are profiting by having 





Just Earrings! 


The earrings a woman wears are 
often just the culminating touch that 
gives the desired style and quality look. 

Other jewelry may be inconspicuous 
and unnoticed, but earrings cannot be 
concealed and will not be ignored. 

No piece of jewelry receives the at- 
tention from observers that earrings re- 
ceive. Hence the importance of wear- 
ing just the right earrings. 

May we show you the latest styles 
in this type of jewelry? 

We have some wonderfully beautiful 
pieces in our earring assortment. It 
will be a pleasure to show them to you, 
whether you wish to purchase or not. 


Wuite & WILLIAMS. 
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placed these new items in stock from a com- 
peting manufacturer’s line. If the retail 
jeweler studies his trade journal advertis- 
ing closely he will be able to buy more in- 
telligently ; to get the best terms on his pur- 
chases; to take advantage of special memo- 





A Doubting Thomas 


EVER made a successful watch- 

maker. One needs a sure and 
certain knowledge of what to do and 
why to do it. 
Our watchmaker is not only an ex- 
perienced mechanic, but has made an 
exhaustive study of the theory of 
timepieces as well, and is especially 
capable of bringing a troublesome 
watch to time. 
If you are carrying a fine watch 
which is not performing as it is capa- 
ble of doing, a visit to our watch- 
maker will undoubtedly end the diffi- 
culty.” 

INGING Sais oaidiolawasioee 
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randum offerings; to be first in his local 
market with offerings of new goods. 


PICKING up, at random, a late issue of 

THE JEWELERS’ Circuar, I find these 
important and timely announcements directed 
through advertisements to the retail jeweler 
(whom they mostly concern) : 


In May and June a new pattern in 
silver hollowware is to be advertised in 





We Find It Pays 


to use nothing but genuine material 
in our repair department. There are 
many factories turning out material 
for use in replacing parts in the 
standard makes of watches, the same 
as there are in the automobile indus- 
try, but we feel that if you place suf- 
ficient trust in us to leave your watch 
with us for repairs, we should justify 
your confidence by using nothing but 
the best material we can buy. 

If your watch is one of the several 
standard makes, we use only the ma- 
terial made for that watch by that 
factory. 

Possibly this does not sound impor- 
tant to you, but is a matter of very 
real importance. 
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13 leading magazines, reaching 5,267,000 
readers. 
x * x 


An adjustable ring mounting that does 
away with the cost of carrying a range 
of sizes in one pattern. 

* * * 


An offering of diamond watches and 
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diamond rings in the new French floral 
motifs composed of stones of contrasting 
colors. A memorandum selection awaits 
the wide awake jeweler who wants to be 
the first one in his town to show them. 
Ok Ok 
Selected assortments vr pelt watch 
chains are featured by a maker—a new 
and appealing proposition to the dealer. 
* * x 
A manufacturer announces a new price 
list and catalog just off the press—very 
important for the jeweler to have it. 
* x 


A firm announces it is now distributor 
for a famous line of artificial pearls— 
this may mean something interesting for 
some jewelers. 

x ok x 

A manufacturer of platinum announces 
over-night delivery service from New 
York to middle west points via air mail 
—highly important to know of rush jobs. 

ae ae 


A manufacturer announces a change 
in his method of selling. 
ko + % 


An important price revision in a line 
of popular clocks—perhaps of vital in- 
terest to a jeweler wanting to feature a 
clock “special” ahead of his competitor. 
And so on, ad infinitum. 


HE vital news to be found in the adver- 

tising columns of the jewelry trade 
journal is far more important to the ener- 
getic retail jeweler than the first page of 
his daily newspaper. 

Some jewelers fall into a backward, 
lethargic state. Naturally their business re- 
flects this attitude, and is of the run-down- 
at-the-heel sort that does not grow but just 
manages, somehow, to “hang on.” 

But on the other hand, you will find that 
the energetic, up-and-coming jeweler peels 
off the cover of his trade journal as soon as 
the postman brings it to him and scans it 
closely from “kivver to kivver.” And he 
realizes that one of the most important 
duties of his position is to keep his finger 
on the pulse of his own business—and he 
can best do it by keeping up with his trade 
journals. 

The jewelry business, to thrive, and to 
combat the encroachments that are being 
made upon it by the gift-shop, the de- 
partment store and the drug-store, must 
open its eyes and be eternally on its toes. 
It must have a constanly open clearing 
house of ideas where all that is best and 
newest can be made public and consid- 
ered. There are two good ways of using 
the clearing house now at the jeweler’s 
disposal: 

One is to encourage the traveling sales- 
man to give you all the worth-while and 
new ideas he can. 

The other is to take your trade journal 
seriously and to study it closely. 

This article may read somewhat as 
if it was written by the advertising man- 
ager of a trade publication, gunning for 
new business, but you have my word for 
it that it comes straight from the heart 
of a brain-fagged retail jewelry advertis- 
ing man who is only too glad to render 
honor where honor is due. 
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*¢T 7 OW to Increase Business by Direct 

Mail” was the subject of a talk which 
John R. Jackson, credit manager of the John 
M. Roberts & Son Co. delivered recently 


before the graphic and direct-mail group of 


the Pittsburgh Ad Club, Pittsburgh, Pa. 

Mr. Jackson held that great care should 
be taken as to how a letter is worded in ask- 
ing a customer to settle his account. He 
contends that the reaction is certain of one 
of two things, prompt payment because of 
the way it is worded or loss of trade. He 
contended that if a debtor is told “this bill 
must be paid at once,” the chances are more 
money will eventually be collected, but that 
it was almost certain the trade of this cus- 
tomer would be lost. 

He said he had made it a rule to be patient 
and courteous and unless an account is hope- 
less te suggest the purchase of some par- 
ticular article in a letter sent out calling at- 
tention to the delinquency of an account. 
He contended that as a general proposition, 
such a letter has a favorable effect, for it 
makes the customer feel his credit is still 
good and the chances are the customer will 
come in and pay the bill or part of it and 
inquire about the article or articles to which 
attention had been called. 


The speaker gave an illustration as to just 
what he meant by citing an instance occur- 
ring when he was the credit manager of a 
department store. He wrote a sales and col- 
lection letter, and a woman brought the let- 
ter in and demanded to see the man who hag 
signed it. He said he felt flattered by it, 
because the woman wanted to know if he 
wanted her to pay the bill or buy more 
goods, and she did both. He assured his 
hearers that a collection letter is sent for 
the purpose of getting money. If the cus- 
tomer receiving the letter is in doubt about 
the attitude conveyed in the letter, the chances 
are that when something is wanted that cus- 
tomer will go somewhere else to buy it. 

He gave another illustration to convey just 
what he meant by that. He contended that 
he knew a customer, when he was with an- 
cther concern, to whom he had been forced 
to send his account on three different occa- 
sions to an attorney for collection. 

Mr. Jackson then went with another house 
and much to his astonishment found that this 
man had been a customer of this house for 
10 years and had always paid his bills by 
the 15th of the month. He contended that 
unquestionably something had happened dur- 
ing the time this customer was on the books 
of the house where he had the trouble that 
had offended the customer, yet apparently 
his credit was perfectly good, as indicated 
by prompt payment at the other store in 
question. 

Mr. Jackson assured that he had never 
been.a strong-arm collector and did not be- 
lieve in such tactics. He said he always had 
better luck in coaxing payments out of cus- 
tomers rather than threatening them or try- 
ing to scare them. He did not believe this a 
good business policy. 








He: What sorority did you join? 

She: K. K.— 

He (interrupting): What! Are they 
letting women into the Klan now?—Minn. 
Ski-U-Mah. 
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6 PROFESSOR JULSTAFF Says: he 


The feller who sez that it’s hard to make 
people change their methods of doin’ 


things prob’ly hasn’t got the proposition 
they should change to. Folks change 
easily to the W. H. S. method of buyin’ ‘ 
watch repair material. 





























iS a conservative estimate of the amount you save when 
dealing with us on watch repair material. Just figure out 
what this will mean on a year’s supply of balance jewels, 
balance staffs, end stones, roller, plate or tram jewels, and 
other material! You gain in quality too. 


W.H. S. 


WATCH REPAIR MATERIAL 


“DIRECT FROM MAKER TO YOU” 























! Write for Information | 


} WALTHAM HOROLOGICAL SCHOOL, Waltham, (54) Mass. 










































































The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















Autuor’s NotE—Realizing that there is a scarc- 
ity of competent watchmakers employed or engaged 
in the jewelry business, this article is written 
at the request of the technical editor for the pur- 
pose of interesting the younger generation in the 
selection of watchmaking as an occupation. Among 
the mechanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, elim- 
inating the monotonous routine of many other lines. 
The watchmaker has invariably been honored as 
the highest exponent of human mechanical skill, 
and delicate precision instruments of every de- 
scription come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are- “old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of May 5th) 


QUEsTION.—In previous articles we have 
described the making of a wheel and pinion 
cutting attachment and also an index plate 
and latch to be used in connection with the 
attachment. Assuming that we have the 
above attachments completed and in working 
order, we shall also require a variety of cut- 
ters in order to be fully equipped for vari- 
ous wheel and pinion cutting operations. 
what are the principal types of cutters 
which we shall require in our cutting equip- 
ment ? 

ANSWER.—We cannot make up an assort- 
ment of cutters which will handle all fu- 
ture requirements, as certain jobs come in 
from time to time, which require a special 
type of cutter. However, we can make up 
quite an assortment of the regular shapes, 
which will be quite useful for the ordinary 
jobs of wheel and pinion cutting. Special 
cutters will be described ag the occasion 
arises. With the exception of special cut- 
ters, we shall make all of our wheel and 
Pinion cutters 54 of an inch in diameter. It 


will be recalled that we make up a lot of 
cutter blanks 54 of an inch in diameter by 
1/16 of an inch in thickness. We will also 
require a few blanks % of an inch in diam- 
eter by % of an inch in thickness. We cut 
all these blanks in the rough from 3% of an 
inch Stub’s steel rod, with % inch hole 
drilled in the center. 

Assuming that we have blanks at hand, 
we shall proceed with the selections of our 
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cutter types. First, we shall require an as- 
sortment of flat face cutters varying in 
thickness from .004 to .125. Properly speak- 
ing these would be termed saws where the 
thickness is from .004 to .030, and the thicker 
cutters would be termed flat face cutters. 
However, there is no set rule on this point. 
We usually designate a cutter which is used 
for screw-slotting and such work as a 
“saw.” Where we use the same type of cut- 
ter for wheel or pinion cutting we term it a 
“flat face cutter.” 

In the flat face cutters we shall require one 
cutter 54 of an inch in diameter by % of an 
inch in thickness, one cutter 5g by 1/16 and 
assorted thickness from .30 to .004. Excel- 
lent flat steel stock may be obtained in the 
market in all thicknesses, and it is a very 
simple matter to saw out the blanks with a 
fine saw. The teeth in such cutters or saws 


are also easily milled out in quantities as 
we mill as many saws at one time as our 


cutter arbor will hold. We shall also re- 
quire two 30° angle cutters 4 of an inch 
in diameter by % of an inch in thickness. 
One of these cutters should be cut right hand 
and one should be cut left hand. In wheel 
and pinion cutting, we sometimes wish to 
cut in one direction and sometimes we wish 
to cut in the opposite direction. The ad- 
vantage of right and left hand cutters is 
obvious in such cases. With an angle cut- 
ter we can always work to the best ad- 
vantage if we have the largest diameter of 
the cutter uppermost. Of course, with a 
flat face or pinion cutter, we need only re- 
verse the cutter in the arbor, but we cannot 
always do this with an angle cutter. Even 
with a pinion cutter we cannot reverse the 
cutter on the arbor and have a true-running 
cutter unless our cutter is of uniform thick- 
ness throughout and carefully made in all 
particulars, as the cutter is (or should be) 
trued against the shoulder of the cutter ar- 
bor and obviously will run true from that 
side even if the thickness is not quite uni- 
form, whereas if we reverse the cutter in 
the arbor, and the cutter is not of uniform 
thickness, then it will not run true, and con- 
sequently will not cut a true space from the 
wheel blank we wish to mill. We shall also 
require two cutters 4% of an inch in diam- 
eter by % of an inch in thickness, with 60° 
and 45° point face, respectively. These will 
be found useful for certain milling opera- 
tions which will be explained later. 


Our most useful cutters will, of course, 
be the regular pinion cutters. Where these 
are made in large quantities, as in the watch 
factories, etc., they are formed on auto- 
matic machines, and what is termed as “mas- 
ter” is used to form the angles. By this 
method any particular form of cutter may 
be produced in large quantities and the exact 
form of the required angle will always be 
the same. However, for the watchmaker’s 
use this method is not practical or profitable. 
We can make a very simple little attachment 
to fit the tool post of our slide rest, and we 
can readily duplicate any steel winding or 
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A well-known mark that sells 


a new Belt Buckle 


“Wadsworth Quality”’—a mark that means 
the very utmost in a Watch Case, for 
jeweler and public alike. And now this 
same mark in a Belt Buckle entirely unique 
and distinct from any other buckle ever 
produced! 


The Wadsworth Belt Buckle is made in 
14 kt. white or green gold filled and in 
sterling silver—identical in quality, beauty, 
and durability with Wadsworth Watch 
Cases. It is fashioned with the same skill 
and artistry, designed with the same ex- 
quisite taste as those celebrated cases. 

National advertising in the form of full 
pages and double-page spreads are urging 
every worthwhile family in your commun- 
ity to select the new Wadsworth Belt 
Buckles from you. 

The sales of this latest Wadsworth crea- 
tion have already shown how quickly the 


public preference for Wadsworth Watch 
Cases is being extended the new Belt 
Buckle. This interest is bound to increase. 

The prices to your customers have been 
carefully figured to assure you a ready sale 
at an exceptionally fine profit. 

Your wholesaler will gladly show you 
samples of the new Wadsworth Belt 
Buckles. Call on him now—while all the 
styles, designs, and materials are available. 
Every day you wait is a day’s opportunity 


lost! 


The Wadsworth Watch Case Company 


“Case Makers for the Leading Watch Movements” 


Dayton, Kentucky 


Offices: New York, 20 W. 47th St. Chicago, 31 N. State St. 
San Francisco, 150 Post St. 


Wodsworth 


WORKERS IN PRECIOUS METALS 


June 2, 1926 
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setting wheel which we wish to make. 

Fig. 112 shows the various types of cut- 
ters we have described, while Fig. 113 shows 
the little attachment we will use for produc- 
ing the form of our cutters. The attach- 
ment is simply a bar of steel formed to fit 
the tool post of the slide rest. A is a sepa- 
rate jaw, which is held in place by a bind- 
ing screw as shown at B, and the jaw is 
leveled with an adjusting screw as shown at 
Cc. D is a section of the winding or setting 
wheel we wish to make. To obtain the form 
of the tooth space we wish to reproduce, we 
simply anneal the old wheel and saw out a 
section containing a well-formed tooth space. 
Then we harden this section and insert it in 
the jaw of the attachment. By means of the 


Bb \ 


binding screw B and the leveling screw C, 
we may level the jaw to conform to the 
thickness of the section and securely clamp 
it in place. We now have a very useful 
forming tool with which we are able to ac- 
curately reproduce the tooth space of the 
wheel we wish to make. Most watchmakers 
have a “collection” of old winding and set- 
ting wheels on hand. We can look the “col- 
lection’”’ over and select the various sizes of 
tooth curves on hand and cut out small sec- 
tions to use in our attachment. Then we 
are all set to make a useful lot of cutters. 
It is a good idea to select all of the tooth 
curves possible and form as many cutters as 
possible. When we have a lot of blanks 
formed, we may mill out the tooth spaces in 
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the cutters in lots just as we do with the 
saws and flat face cutters. 

In using this little forming tool we must 
remember that it has its limitations, and we 
cannot expect to do all the cutting with it. 
We find it much better and quicker to do the 
roughing out with a hand graver, making 
the form as closely as possible and then use 
the little forming tool to produce the final 
correct form. Thus we do not subject our 
forming tool to any rough usage. 

Question. —IWhen we have a number of 
cutter blanks to make, what is the best 
method to follow in preparing the blanks for 
the operation of milling out the tooth spaces? 

ANSWER.—Our first operation will be to 
face off the blanks as smooth as possible on 
each side. As all of our blanks are 4% and 
1/16 of an inch in thickness and cut from 
34 inch rod, they can be gripped in a wheel 
chuck and quickly faced off. We must be 
sure that the particular step in our wheel 
chuck which we use to grip the blank is 
true; if not, we may readily true it by taking 
a light cut with a sharp, square-cornered tool 
held in the slide rest. To face off the blanks, 
we shall require a nose tool with about 5° 
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clearance on each side and the end, and 
about 20° clearance on the top face. A tool 
ground with such clearance angles and held 
in the slide rest will do very smooth turning. 
We shall also require a boring tool to bore 
out the hole in the center of the blank. The 
boring tool should be square on the end 
with the sides slightly tapered, should have 
about 5° clearance on the end and sides and 
no clearance on top. An added refinement 
would be to have the sides rounded at a 
point about % of an inch from the end of 
the tool. This will enable us to bore out 
the hole and round the edges of the blank 
as required in all cutters. 

Fig. 114 shows the above tools with clear- 
ance angles designated. The blanks should 
be turned or faced off as smooth as possible 
on each side and the holes bored to size. As 
our arbor chuck is .1885 we should bore 
out the center hole to .1875, which will leave 
us .001 for reaming by hand to fit the arbor 
chuck exactly. This final reaming may be 
done nicely with a round smooth broach, 
which will leave the hole very smooth. It 
is very important that the blank fits the ar- 
bor chuck exactly, otherwise we cannot ex- 
pect our cutters to run true. After facing 
off the sides and boring out the holes, we 
must measure the blanks with a micrometer 
caliper to determine if they are of uniform 
thickness. This final sizing should be done 
on a lapping plate with flour emery and 
water. 

Our first operation in lapping the blanks 
will be to place a small amount of flour 
emery, with enough water to make it work 
freeiy, on the tapping plate and then rub 
the blank on the lapping with short, circular 
motions. Each side should be lapped per- 
fectly smooth. Then we may wash the 
blank clean and be careful there are no 
particles of emery left on it. Now we will 
apply the micrometer caliper to the blank and 
determine if the thickness is uniform. We 
will assume that one edge of the blank 
measures .127 and the opposite side measures 
.126. Then we place the blank on the lap 
again and apply most of the pressure to the 
thick side. Careful manipulation and fre- 
quent measurement will enable us to finally 
lap the blank to exactly .125 or .0625. It is 
not essential that the blanks be exactly % 
or 1/16 of an inch in thickness. 

The above methods should be carefully fol- 
lowed with each blank. Of course, the blanks 
will have to be slightly lapped after the cut- 
ters are hardened and tempered, but we must 
have the blanks true for the space milling 
operations, otherwise we cannot expect to 
produce a first-class cutter. 

Assuming that all of the blanks have been 
faced, bored and lapped, then we shall place 
as many as possible on our arbor chuck and 
turn them on the edge until the diameter is 
exactly 5@ of an inch. An arbor chuck for 
this purpose, to be efficient, should be made 
with a space for blanks at least % inch in 
length, then we may place a number of 
blanks on the chuck and turn them at one 
operation, and we can do our milling in 
quantities in the same manner. 

(To be continued) 








Charitable lady, to tramp: “But, my good 
man, there must be any number of generous 


people in the world.” 
Tramp: “Yes, ma’am; but they never have 


any money.”—Life. 
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The United States Naval Observatory 
and Its Functions with Special 
Reference to “Time” 





By Captain Epwin T. Pottocx, U. S. Navy, 
Superintendent. An address* given before the 
Horological Institute of America, Washington, 
D. C., May 13, 1926. 


(Continued from Issue of May 26) 


A MEAN or average solar day is therefore 
used for civil purposes. The astronomer 
makes his observations based upon the uni- 
form sidereal time, and then converts them 
into mean solar time for the convenience of 
the public. Another reason for the use of 
sidereal time by the astronomer is because 
the length of the sidereal year is as in- 
variable as the time required for the earth 
to rotate on its axis. The sidereal year is 
length of time required for the sun to move 
from any position in respect to the:stars as 
seen from the earth, around to. the same 
position again. The length of the solar or 
tropical year varies, due to the precession of 
the equinoxes. 

The transit instruments are mounted so 
that they may be rotated from north to 
south, but not from east to west. As the 
stars pass through the field of view with 
the rotation of the earth, the observer 
operates a (slide) micrometer apparatus, 
which causes an interruption in an electric 
circuit each time the stars cross the spider 
lines. The interruptions are recorded by a 
chronograph on the same sheet with the 
records of the standard clock beats. 

By making measurements on the sheet, 
the exact times, according to the clock, that 
the stars cross the center of the field of 
view, may be determined to the hundredth 
of a second for each observation, and the 
averages are reckoned to the thousandth of 
a second. 

Although the telescopes are rigidly 
mounted, they can never be made to rotate 
exactly in the plane of the meridian. Con- 
sequently it is necessary to apply certain. 
small corrections to allow for these “instru- 
mental errors.” 

The clock system is one of the best that 
has been devised (slide). 

Three Riefler clocks, regulated to keep 
sidereal or star time, are used as standard. 
The pendulums of these clocks are of mvar 
and do not change appreciably in length 
with variation of temperature. They also 
have a rather unusual form of escapement 
in which nothing touches the pendulum rod 
directly, the impulse being imparted through 
the suspension springs. These clocks gen- 
erally tend to run faster during the first 
year after cleaning, their daily rates being 
apt to increase as much as a hundredth of a 
second. After about a year they run at a 
more constant rate. It must be remembered 
that the actual rate of a clock is not impor- 
tant so long as it is steady, or so long as 
it changes slowly and regularly enough to 
be checked up hy astronomical observations. 
Sudden changes of rate impair the useful- 
ness of any timepiece. The rates of these 
clocks can be predicted to within about one- 
hundredth of a second per day. 

These Rieflers are mounted in an under- 
ground vault, each on its own stone pier set 





*The substance of this address is in the form 
of an article by Captain Pollock, and is to be 
copyrighted by the United States Naval Institute. 
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so far in the earth as to be free from all 
ordinary earth vibrations. Each is in a 
sealed glass case in which the air pressure 
is maintained at approximately 650 mm., the 
pressure being adjusted so as to give the 
clock a slightly losing rate, while the tem- 
perature is kept constant at 84 degrees, 
Fahr. The temperature in the vault and in 
the clock cases are automatically recorded 
in the main office building, and a bell rings 
when any sudden variation occurs. See 
record sheet. (slide.) 

Since the clocks run better if undisturbed 
the cases are never opened nor the clocks 
reset, nor are they disturbed in any way 
unless they show signs of needing repairs. 
Since their errors and rates are known from 
astronomical observations they furnish the 
true time with great accuracy. See rate 
sheet diagram. 

For sending out the time signals special 
transmitting clocks (slide) are used. They 
are also mounted on piers set into the earth 
and in the room known as the “time room.” 
While these clocks are of high accuracy 
they are compared with the standards before 
each signal, half an hour being allowed for 
making the comparisons and the adjustments 
so they will indicate the correct time. 
These adjustments are made by means of a 
magnetic device on their pendulums. They 
have electric break circuit apparatus for 
emitting the signals. In making the com- 
parisons it is necessary to take into con- 
sideration the continually changing difference 
between mean solar time and sidereal time 
and also the error of the standard clock. 

The signals are then sent automatically. 
From 11.55 a. mM. to 12.00 noon, and from 
9.55 to 10.00 p. m., Eastern Standard Time, 
dashes are sent out on each second, except 
that the 29h second of each minute, the 
55th to 59th second inclusive of the first 


four minutes and the 50th to 59th seconds - 


inclusive of the last minute are omitted. In 
all cases the beginning of the dash denotes 
the beginning of the second, the end of the 
dash having no significance. 

Telegraph lines lead from the Naval Ob- 
servatory switchboard to the radio stations, 
so that the operation of the latter is entirely 
automatic, being controlled by a small steel 
break circuit wheel in the sending clock. 
During the transmission of the signal a 
chronograph record is made in the “time 
room,” showing on the same scale and sheet 
of paper, the ticks of the standard clock 
used, the ticks of the transmitting clock, and 
the ticks as received back by radio from the 
sending station being (slide) listened to. 
The elapsed time between sending out the 
time signal and its return via Arlington 
Radio Station is about .07 of a second. That 
line and the one to Annapolis are the only 
ones without a relay. Relays are necessary 
in the lines to the other stations in the 
United States, of which there are eight, and 
which use different wave lengths. The sig- 
nal from San Diego, Calif., goes through 
thirteen relays, and consequently has a “lag” 
of about one-half second. Time signals are 
also sent from the naval radio stations at 
Balboa, Pearl Harbor, and Cavite, but none 
of them has the accuracy of the Arlington 
and Annapolis signals. The actual lag of 
the last two is measured regularly and tabu- 
lated, but the lags of the other stations are 
measured only occasionally. 
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A number of private radio stations also 
broadcast the time signals by automatic re- 
radiation, while telegraph and _ telephone 
lines carry the signals to most of the cities 
and towns in the United States. 

Any one who wishes to do so, can run his 
own line to: the Naval Observatory and get 
the signals, but the Western Union clocks 
giving “Naval Observatory Time, Hourly 
by the Western Union,” furnish general 
service at slight cost. These signals are 
not, however, scientifically accurate. 

What would happen to the railroad serv- 
ice in the United States if the time service 
were discontinued or even interrupted? 
What would the mariner do without the 
means for determining his chronometer 
error upon which his position at sea de- 
pends? During the World War how much 
depended on the destroyer escort meeting 
the troop transports at the rendezvous at 
the prearranged time? Never once did they 
fail! They got the “time,” and with the 
Nautical Almanac and their “sights” of 
celestial bodies, they determined their posi- 
tions, and then made the connection! I 
speak feelingly for on the eight trips I 
made, over 140,000 men were under my care 
and were safely landed in France. 


Foreign Time Signals 

The Naval Observatory receives and 
records foreign time signals (slide) (slide) 
thus furnishing a basis for international time 
comparisons. Likewise, the Naval Observa- 
tory time signals are recorded in foreign 
countries for the same purpose, and as far 
away as Australia and New Zealand. 

There are very slight differences between 
the “Times” as determined in different coun- 
tries, and why there are differences is being 
investigated. The solution will probably be 
ranked as the most advanced work in horo- 
logical science. These differences are as 
much as .2 to .3 seconds while our own 
observers’ differences are .02 to .03 seconds. 


Need for Accuracy 

For ordinary purposes of commerce and 
navigation, the time signal, with its error 
seldom exceeding .05 sec., serves but for 
scientists in their various quests for knowl- 
edge, such as the determination of gravity, 
the measurement of minute angles to the 
.001 of a second, and the measurement of 
vast distances which can only be expressed 
in the number of “light years” it takes. for 
light to travel at 186,000 miles per second, 
from a distant star, the accuracy of “time” 
is everything. So the Naval Observatory, 
in its aim to benefit, calculates the error to 
the thousandth part of a second, as well as 
the time it takes for the signal to go through 
the transmitting instruments, i. e., the “lag,” 
of each signal, and the tabulation is sent 
each month to those desiring it, whether 
they are in the United States, Europe, South 
Africa, or Australasia. 


_Longitude Determinations 

In early longitude determinations chro- 
nometers were used, but they were cumber- 
some, and also became inaccurate; then tele- 
graph and cable lines were used where 
possible, but time signals transmitted by 
radio supplanted all other methods. 

The Naval Observatory time signals have 
been used for longitude work for some 
years. A Swiss Commission appointed to 
determine a disputed boundary in South 
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America used them until their work, taking 
over two years, was completed, and then 
expressed their thanks for them. In 1924, 
three different departments of the Canadian 
Government used them in determining posi- 
tions in their great northwest country. One 
previously accepted position was found to 
be fifteen miles out. 

In 1925, special signals were sent from 
the San Diego Station, using a break circuit 
chronometer. The U. S. Coast and Geodetic 
Survey used them in the western Aleutian 
Islands, and the Canadian Government used 
them with 25 observing parties, from north 
of the Lake of the Woods to north of the 
Great Slave Lake. (The Annapolis signals 
were too faint at the distances away.) The 
Naval Observatory recorded the signals and 
determined the errors. The apparatas of 
the surveyor was light and was carried on 
his back. He used his transit to “shoot” a 
star. With his own timepiece, his radio 
receiver to receive the time signal, and his 
nautical almanac, he had all that was neces- 
sary to determine his position approximately. 
When he returned to civilization and got the 
correction for the time signals he soon 
worked out his exact positions. Without 
the time signals such determinations of posi- 
tions would not have been possible. 

In 1913-1914, in conjunction with the 
French, the difference in longitude between 
Paris and Washington was determined by 
radio, using the Arlington and Eiffel Tower 
Stations, the distance between them being 
about 3,830 miles. The greatest distance in 
previous radio determinations of longitude 
was about 960 miles. The results of the 
two sets of observers who interchanged in- 
struments and places and stations, agreed to 
within two thousandths of a second, making 
them of the greatest accuracy. 

Plans are under way for determining this 
year, longitude net around the world, using 
the radio stations at Annapolis, Pearl Har- 
bor, and Bordeaux, and occupying observing 
stations at San Diego, Shanghai (or 
Saigon), and Algiers, while secondary sta- 
tions for observing will be occupied all over 
the world, also. The purpose of this 
“round-the-world” work is to obtain funda- 
mental points for the adjustment of charts 
covering the entire globe. The final results 
may show many errors in the present ac- 
cepted positions of places, islands, etc., and 
subsequent observations may show move- 
ments of the earth’s crust which are sus- 
pected. No such work has been possible 
before this. 

It will undoubtedly take careful calcu- 
lations, after the differences in longitude 
have been determined, to “close” the funda- 
mental polygons, and then the secondary 
polygons, with the results of the observa- 
tions at the many observing stations. The 
results will, however, be of great value to 
the seaman, the geographer, and to various 
scientists. 

Surveying 


Besides navigational instruments, all sur- 
veying instruments used by the Hydro- 
graphic Office surveying parties and survey- 
ing ships are bought, inspected, issued, and 
repaired by the Naval Observatory. 

The astronomical department also co- 
operates. Before sending out an expedition, 





(Continued on page 129) 
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It’s the 


Annealing 


that counts! 


CROWN CRYSTALS are superior to other crystals on 
the market because they are clear, free from bubbles and 
streaks, and because they are obtainable in a variety of 
nearly 400 styles, enabling the user to make a perfect fit 


with very little grinding. 





But, more than any other reason, it’s the perfect 
annealing of CROWN CRYSTALS that assures 
approval. They can be ground quickly and easily, and 
jewelers will find that with a little care on their part, 
the loss through breakage amounts to practically nothing. 


A comparison with other crystals will readily convince you 


that CROWN CRYSTALS are perfectly annealed 
and that 


perfect annealing counts 





CROWN @ CRYSTALS 


(WITH EDGES READY FOR GRINDING) 
for 


Fancy Bracecet AND Mirirary WartcuHes 


Latest Crown Crystal Catalog illustrating nearly 
400 styles, on request, from ycur jckker 


OR FROM 


SUSSFELD, LORSCH & SCHIMMEL 


153 West 23rd Street Wholesale Distributors New York, N. Y. 
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[Answers are also solicited from our readers to the questions published on this page.] 


No attention paid to communications unless accompanied by 


QuEsTION No. 4065.—White Gold Anode. 
—Will you kindly advise us, as soon as pos- 
sible, what to use as an anode in connection 
with a white gold plating solution?—N. R. 

ANSWER.—You can make an anode of 18 
parts fine gold and 6 parts pure nickel. The 
metals must be fused at a high temperature 
and well stirred while melted to insure thor- 
ough mixing of the metals. This metal may 
be cast and rolled to any desired thickness. 
However, the gold and nickel do not deposit 
metal at the same rate; consequently, the 
solution tends to change color. For instance, 
in making various experiments along these 
lines, we find that gold will deposit 2.4513 
grams per ampere hour while under the same 
conditions nickel will deposit 1.0945 grams 
per ampere hour. Even if we make an anode 
composed of equal parts of gold and nickel, 
it is apparent that the gold will deposit more 
than twice as fast as the nickel. Neither 
will an anode of this quality produce a good 
white color. Assuming that the composi- 
tion of the solution is identical with the 
composition of the anode it is quite obvious 
that the solution will tend to run yellow in 
a short time when in use. 

The best white gold is composed of gold, 
nickel and zinc, and the addition of the third 
metal to the solution and anode still fur- 
ther complicates the problem. While a very 
fine, white color may be obtained from suit- 
able mixtures of the above metals, it is 
quite another matter to make a white gold 
plating solution that will produce the same 
color, and at the same time have the same 
composition as the white gold. Various solu- 
tions have been made which will produce a 
white color suitable for certain classes of 
work, but they do not contain the same 
metals as the regular white golds. 

If you have a solution which gives a suit- 
able color for your work, then we would 
suggest that you use a platinum anode, as a 
platinum anode is not attacked by the plat- 
ing solution and obviously will not change 
the color of a solution that actually produces 
a good, white color. Of course, by this 
method your solution will soon be stripped 
of metal and you will have to make fresh 
solution. 

Question No. 4066.— Casting Signet 
Rings. —J want a little information from 
you if you will be so kind as to give it to me. 
I have a good many heavy signet rings to 
make and I cast them in sand and most of 
them have little pit holes in them, and I 
don’t know what to do to overcome that. I 
would appreciate it very much if you can tell 
me what to do to make them come out nice 
and smooth—H. E. B. 

Answer.—In casting signet rings, or, in 


full name and address of the writer. 


fact, in doing any kind of gold casting the 
gold must be clean metal. For instance, if 
you are making yellow gold, the metal con- 
sists of gold alloyed with copper and silver. 
If a very small amount of tin, lead, bis- 
muth or other metals happens to be mixed 
in with your yellow gold alloy, then you 
have what is termed “dirty” gold. If as 
small an amount as .001 part of tin, lead or 
bismuth is in your yellow gold, the metal 
will be brittle when you attempt to roll it, 
and if you cannot roll gold without it show- 
ing cracks, then you cannot cast it without 
showing small pit holes. While “dirty” 
gold is not the only cause of the pit marks, 
it is an essential point that must be consid- 
ered. Sand castings are not always suc- 
cessful, even with the best of care, but you 
must have clean gold to start with. 

In casting yellow gold, some workmen 
add about 2 per cent. to 5 per cent. of cad- 
mium just before casting, which is some- 
times beneficial, but not always. However, 
this writer has obtained excellent castings 
without the use of cadmium. 

In making up your mold, always use a 
large sprue and gate. In other words, have 
sufficient weight of metal in the sprue and 
gate to force the metal well into the mold. 
If you are making a ring that is to weigh 
about 5 dwts. finished, you should use about 
one ounce of metal in making the cast. 

We would suggest that you try various 
methods of ramming. Some sand requires 
to be well rammed, while other grades do 
not require so much ramming. It is best 
to experiment until you find the proper 
amount of ramming that is required for the 
grade sand that you use. It is rather diffi- 
cult to advise as to ramming as all sands do 
not act alike. 

Question No. 4067.— Removing Bal- 
ance Staffs. Making Gold Chloride— 
I am a very interested reader of your Work- 
shop Notes, and will appreciate your help 
on the following: 

1—What would you suggest for cutting 
away the rivet shoulder of the old balance 
staff when replacing with new one? Have 
tried gravers which I tempered especially 
hard but fail to get results. 

2—What is the quickest method of mak- 


ing gold chloride from metallic scrap?— 
fay Set 


Answer.—l—Most balance staffs may be 
readily removed in the following manner. 
Use a very hard graver; be sure there is no 
oil on the shoulder, and then run the lathe 
very slowly. It is useless to attempt such 
work at high speed, as the steel simply 
glazes and burnishes hard on the old staff 
and also the graver point. Many workmen 
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make this mistake. However, an extra hard 
staff will sometimes be found that is very 
difficult to cut even with the best of meth- 
ods. If you will obtain a diamond tool 
ground especially for such work, you will 
find it is very useful and it will readily cut 
the hardest of steel. 

2—You cannot make gold chloride from 
scrap; you must have fine gold for this 
purpose. Assuming that you have 10 dwts. 
of fine gold to convert to gold chloride; roll 
the gold very thin and anneal it. Then 
place it in a small evaporating dish and add 
about four times its weight of aqua regia, 
which is made by mixing three parts of 
C. P. hydrochloric acid and one part C. P. 
nitric acid. Place this on a sand bath and 
apply gentle heat which should quickly dis- 
solve the thin metal. Then continue the 
heat until the mass has evaporated to the 
consistency of a thick syrup. In this con- 
dition you have gold chloride which is suit- 
able for making a fine gold plating solution. 
The yellow crystals of gold chloride as ob- 
tained from the chemical houses are prepared 
in the same manner, except that they are 
evaporated several times with the addition 
of distilled water to remove the last trace 
of nitric acid. Such crystals are not any 
better for making gold plating solutions. 


Question No. 4068.—Ammonia on Opals. 
—Does ammonia as used in cleaning dia- 
monds and similar stones injure opals? A 
customer has asked me the question and I 
am not able to answer it—F. G. B. 

ANSweR.—Ammonia which is used for 
washing and cleaning jewelry will not injure 
an opal. In fact we do not know of any 
cleaning compound that can be used without 
injury to the hands that would injure an 
opal. Boiling hot water might crack an 
opal, but warm water would not cause such 
damage. However, it is possible to crack 
an opal while a piece of jewelry is being 
plated or colored in a solution where electric 
current is used. This is more likely to oc- 
cur on large stones than on small ones and 
such breakage is rare in any case. 


Question No. 4069.— Bezel Trouble.—/ 
have a great deal of trouble getting the besel 
back on $1 watches. Some snap on, then 
spring off; others I can’t get on at all. Tell 
me how I can remedy this—F. K. 

ANSWER.—The cheap watches are made to 
sell at a low price; obviously you cannot ex- 
pect the best of work in fitting bezels, etc. 
In regard to snapping the bezels on; if you 
will clasp your fingers together, then place 
the watch in the palms of your hands, you 
can exert much more pressure than you can 
by any other method. If this fails to press 
the bezel on, then you will have to under- 
cut the bezel slightly. We are aware that 
you cannot afford to spend much time on 
such jobs, but you must either undercut the 
bezel or return it to the factory. If you 
have a suitable bezel chuck, you can readily 
turn out enough metal to make a good un- | 
dercut bezel. You can even do a fair job 
with a milling cutter of suitable shape, by 
holding the cutter in the lathe chuck, run- 
ning it at high speed and mill out the bezel 
by hand. Usually it is the extreme edge of 
the bezel only which requires attention. 








Read THe JEWELERS’ CircuLAR for news, 
technical and business information. 
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Are the Dials on Your Watches Guaranteed? 


Mr. Jeweler and Mr. Jobber:— in a short time does as much harm to your busi- 


Do you realize that the dials on the watches you ness as the movement which will not run or the 


sell should be guaranteed for wear as well as the | case that loses its color. We will guarantee the 
movement and case? finish on our dials and the luminous material which 


This is very important as the dial that tarnishes ey tee. 
rapidly or the radium dial that loses its luminosity | See That You Get Our Dials on Your Watches 


USE SWISS RA- 
DIUM DIAL RE- 
FINISHING SERV- 
ICE for your old 
dials and repair work. 
We will make your 
dials look better and 





j Ls } “de ; . SS NY sell better than when 
| te. — ; ry F ‘ ON x they were new. 
wal uy f ] ae 3 e\ Plain Dials 

4 \S\: Radium Dials 


Enamel Figured 
Dials 
Novelty Dials 
Chronograph 
Dials 
or any other dials, in 
small lots or quanti- 
ties. We furnish ra- 
dium hands for all 

our radium dials. 


Write for Prices 


1 
LST SER A RCL LAE NAR NS ERENCE ME IE kG 





30 Irving Place New York City 








Dixon’s Assay Sand Crucibles and Clay Refractories 
(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but 
have been found to be well worth the slightly higher first cost. 
For silver and gold they are safe in every way. For enamel they will not discolor. 


Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City DKS Established 1827 DKK New Jersey 
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Points from an Old Stone Setter 





Written expressly for THe Jeweters’ Crrcutar by Carl Lindenmann 














THE other day I visited a fellow setter 

who was just working on a few plat- 
inum rings, each one of these having as a 
center a beautiful mnavette-shaped opal; 
around it were set about two dozen dia- 
monds. 

Those familiar with this work will agree 
that these center stones are somewhat dif- 
ficult to set, opals being brittle and their 
shape in this instance adding to the ticklish- 
ness of the job. When asked how he gen- 
erally made out with these opals, my friend 
admitted that, careful as he was in handling 
them, he could not prevent breaking one of 
them now and then, and that he never 
omitted calling the customers attention to 
this possibility when accepting such a job. 

No doubt, of all shapes, navettes are the 
most risky; we might perhaps exclude the 





diamond, though in every case it is im- 
portant to avoid that the stones rest on their 
extreme ends. This singularly, nearly al- 
ways is the case if fitted by one with insuf- 
ficient experience. Of course, in time we 
learn and our difficulties provide us with 
valuable lessons. After years of efforts, 
however, the worker willing to take pains 
begins to feel that there are no problems in 
his trade to whose solution his skill is not 
equal. 

In setting a ring as shown in Fig. 1, the 
center stone is as usually fitted at the start, 
only it is not set yet. Don’t forget to fit it 
properly, or later, when the beads are forced 
over the stone it is liable to break. Only 
sufficient metal is removed with the scorper 
to let the stone just into the hole and there 
should be no air space between stone and 
metal. We now take a rather narrow flat 
graver and cut the ledge, or bearing, at both 
ends a trifle lower to avoid that the stone 
rests at its outer ends. Naturally, if its 
whole support would be in the center it 
would be almost as bad as the condition we 
wish to guard against. As Fig. 2 shows, 
C, D, and E are the danger spots and the 
safest places where the stone should rest are 
indicated in Fig 2, A and B. In this way 
the tension to which the stone is subjected 
is placed where it is the least liable to work 
harm. 

There is no use in hurrying in this and 
for once we should aim to make haste 
slowly. A good way to ascertain what parts 


of the stone are resting on bearing would be 
to use some dark water color; this if applied 
with a brush into the setting and then try- 
ing the opal will indicate where the stone 
touches bearing by some color adhering to it. 

While these precautions to some may ap- 


pear as a waste of time it nevertheless pays: 


to observe them. The color is easily washed 
out with a brush and water. After the 
opal is fitted we put it aside and leave it 
alone till the diamonds are set. 

A few words about this may not be amiss. 
The stones if not laid out already are now 
assorted. They are fitted with the scorper ; 
but if there is much metal a drill may be 
used in enlarging the holes. If the drill 
should interfere with adjacent holes or 
with that of opal use only the scorper. 

A setting looks most attractive when there 
is not too much metal showing between the 
stones. The diamonds therefore should be 
set close to the center stone without however 
cutting through the walls. Each diamond 
when fitted we let remain in the hole and 
when all are placed we begin raising the 
beads. There are various ways of how to 
arrange them and in this case we prefer to 
place always three together. They are raised 


Fe? 


with the half-round graver which we em- 
ploy for this work because it does not cut 
too deep and its marks are easily obliterated 
in bright-cutting; besides it does not chip as 
easily as for instance the pointed graver. 
The beads are then rounded or “turned on” 
with the beading tool. 

Accurate and clean bright-cutting is an 
accomplishment which it takes quite a while 
to master. It is the quality of the bright- 
cut and the neatness of the beads by which 
the work of the setter is judged. Without 
first rate tools in working condition it is 
impossible to turn out creditable work. The 
graver used in bright-cutting this class of 
work is the poirited graver, sharpened to 
have its cutting edge either on its right 
side or on the left according to require- 
ments. The cutting is done first roughly 
and then, for the final cutting, the graver is 
polished either on fine emery paper or on a 
Lydian stone, which is better known as the 
jeweler’s touchstone. These stones differ 


Lt cal ae 


-or let the polisher do it. 


greatly in quality; there are some very 
good ones, and their owners, mostly old- 
timers, value them highly. But one has to 
try quite a few till one finds one that works 
better than emery paper No. 0000. 

After bright-cutting we polish the ring, 
The hole for the 
opal is once more examined for any possible 
metal chip that might be adhering to it and 
the stone is put in. The beads that are to 
hold it have been shaped already while set- 
ting the diamonds; they are now carefully 
pressed over and rounded with the beading 
tool. 

The various outlines of the setting are 
now millgrained with the wheel, or roulette. 
Small leaves and collets may be millgrained 
with the hand millgrainer, which is a small 
beading tool flattened: at two sides and pro- 
ducing a more closed array of beads. This 
tool is less liable to slip off as in case of a 
regular small beading tool. 

Needless to say, in cleaning this ring from 
any adhering shellac, no lye must be: used as 
it would attack the opal. There is no risk 
to the stone, however, if alcohol is used. 





Success Depends on Knowledge and 
Service 


ONE advance of the century in the jewelry 

business is in the way that Service has 
been woven into the warp and woof of re- 
tailing of jewelry merchandise. The word 
Service is not used so much any more. It 
is being taken for granted, for it has been 
silently absorbed into the policy of the best 
jewelry stores. The jeweler does not sell 
jewelry any more, in the very strictest sense 
of the word. He sells service. 

He succeeds insofar as he can estimate 
the actual requirements of his community, 
or neighborhood, and his possible clientele. 
This service in providing the exact charac- 
ter or type of merchandise that is required 
is the keynote of his successful operation. 

With skill and discrimination he picks the 
merchandise that will be worn by the people 
of his city. From his knowledge of their 
tastes, his previous experience with them, he 
is capable of making a wise selection of 
goods that will meet with their full ap- 
proval, will be of lasting value, of per- 
manent beauty and utility, or ornamentation 
and use, and will raise the standards of 
cultural living. 

Persons are growing more and more to 
consult the jeweler on all questions pertain- 
ing to jewelry, to silverware, to rings, crests, 
watches and a thousand and one articles 
connected with the merchandise about which 
he has grown to have specialized knowl- 
edge. As the jewelry firm becomes more 
deeply rooted in the affairs of the commun- 
ity, it becomes one of the strongest assets 
in the business section, and an institution 
that may offer even greater service as time 
goes on, in catering to the real needs, tastes 
and refinements of the people. 
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NO GRINDING REQUIRED 
FOR FITTING 


The new clear white 


G-S FLEXO CRYSTALS 
ROUND AND FANCY SHAPES 
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Over 7,000 jewelers are now using 





and highly recommend them—A trial will convince you Protected by RE-ISSUE PATENT NO. 14458 
Domed and Finished to Size. 


G-S FLEXO CRYSTALS are made of a special material having a hord, glassy surface, highly transparent and cannot be dis- 
tinguished from glass when inserted in a watch. THEY DO NOT CHIP, BREAK OR CRACK. EACH AND EVERY CRYS- 


TAL IS USED PROFITABLY. FIT TIGHT—NO DUST OR TARNISH ON DIAL. 
Anyone can fit quickly 
G-S Flexo Fancy Shape Crystal Outfit G-S Flexo Round 


The most profitable and simplest complete outfit for fitting 
Fancy Shapes Crystal Outfit 


The only practical and successful system in- 
troduced to the Jewelry trade for fitting watch 
crystals. It enables a jeweler to fit any case in 
a minute, giving customers prompt service and 
entire satisfaction. 

A small stock of only 4 gross G-S FLEXO 
CRYSTALS (¥% dozen per size) is required 
for a complete assortment to fit any size or 
make of watch, both the open and hunting case. 
(Hunting case crystals are made specially thin 
to fit the thinnest watch.) (Open case crystals 
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Reg. U. S. Pat. Off. 
and foreign countries 














Complete : 
outfit are extra thick.) 
consists Order from your Wholesaler—or direct from us 
of 38 sizes, 
to fit all 10” 
te 6 all GERMANOW-SIMON 
aten 
gents’ wrist Orie MACHINE CO. G-S Flexo Crystal 
watches BEWARE of cheap and inferior imitations. IF IT ISN’T Inserting Machine 
A “G-S” IT IS NOT A GENUINE FLEXO CRYSTAL 545 West Ave., Rochester, N. Y., U. S. A. Complete 








Make the Coming Summer Months Count 


by getting a Bradley education in Watchwork, Jewelry, or Engraving and thus increase 
the size of your pay check. 
BRADLEY HOROLOGICAL is a trade mark known the world over, and stands at the head of all institutions 


of this kind. 
It has gained this enviable reputation by insisting that its students shall be thoroughly grounded in the rudiments 














of the work, and become efficient in every part of the work as they take it up. Every number on the lists and every 
operation has been worked out in sequence, thereby producing the efficient and finished workman. 

It has been said that “efficiency promotes courage and mentality” and again that “efficiency is built not born.” 
BRADLEY BUILDS EFFICIENCY. 

The capacity for hard work and infinite patience are the most important factors in the make-up of a person desir- 
ing to become a thoroughly competent watch repair man. Young men wishing to get to the top of this art should 
make arrangements to enter this department of Bradley Polytechnic Institute as soon as possible in order that they 
may be realizing the benefits of this high-class instruction in the very near future, both as to ability and salary. 

A postal card addressed to BRADLEY HOROLOGICAL, Dept. C, Peoria, Illinois, will get one of our latest 
art catalogues, which will prove of interest te you. 
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{Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of May 25, 1926 


1,585,699. WATCHCASE RECEIVER. James A. 
StirtinG, Elkhart, Ind., assignor, by mesne 
assignments, to Chicago Telephone Supply Co., 


Flkhart, Ind. Filed Dec. 1, 1924. Serial 
753,323. 15 Claims. 
In combination, a permanent magnet, soft iron 


pole pieces comprising flat bases and parallel up- 





formed 
up-right 


air gap 
parallel 


auxiliary 
from the 


and an 
lugs 


right portions, 

by striking out 
portions. 

1,585,737. HAND BAG. 

North Attleboro, Mass., 

& Davis Co. Filed Aug. 16, 

657,649. 7 Claims. 

A hand bag having a 

frame members pivotally 


Harry Braptey Rowan, 
assignor to Whiting 
1923. Serial 


frame consisting of two 
connected at their ends, 





integral plate-like extensions from the ends of the 
frame members overlying and partially concealing 
their connecticns and pieces of mesh secured to the 
frame and to the extensions and secured together 
beyond the ends of the frame. 


1,585,806. RUNNING-TIME ATTACHMENT 
FOR AUTOMOBILE CLOCKS. RoBERT 
Watson, Silver Spring, Md. Filed July 15, 
1924. Serial 726,195. 4 Claims. 


In an automobile clock, a brake normally stop- 
ping the clock, means fcr automatically holding 





the brake in released pcsition while the automobile 
to which the clock is applied is in operation, and 
manually operable means fer holding the brake in 
released position, when desired. 
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1,585,749. HAND BAG AND METHOD OF 
ORNAMENTING THE SAME. Cuartes A. 
Wuitinc, Franklin, Mass., assignor to Whiting 
& Davis Cc. Filed Dec. 18, 1925. Serial 
76,158. 8 Claims. 

The method of ornamenting flexible metal fabric 





which comprises subjecting a portion of the fabric 
to pressure to eliminate the flexibility thereof. 
1,586,112. BRACELET HOOK. Cuaries H. 
Fatten, Providence, R. I., assignor to Rex 
Mfg., Co., Providence, R. I. Filed April 16, 
1925. Serial 23,705. 4 Claims. 
A bracelet hook termed of sheet stock having an 
outer body plate folded to ferm a hook at one end, 


2s Saal 
<q. 
2s /\ } 
22,7 Ye sé 
23 
an inner body plate spaced therefrom, a_ spring 


pressed tongue pivoted at one end to said inner 

plate and positioned tc have a portion close the 

mouth of the hook and a portion of said tongue 
to extend through said outer plate to be engaged 
and swung back to open the hook. 

1,586,248. CIGARETTE CASE. Mitsuysiro 
Komura, San Francisco, Cal. Filed June 16, 
1924. Serial 720,400. 2 Claims. 

A cigarette case of relatively long narrow pro- 
portions adapted to hold a row of cigarettes stand- 





ing on end, said case having a flap adapted to 
cover the upper ends of the cigarettes, and being 
provided with a strip of flexible material secured 
to the outside of the case passing over both ends 
and the bottom thereof and having a free extension 
adapted to pass under the cigarettes within the 
case end project freely over the upper edge of the 
case. 


1,586,290. VANITY CASE. Atpert CLEMENS, 
Louisville, Ky. Filed Nov. 4, 1925. Serial 
66,793. 10 Claims. 


A vanity case comprising 2 body adapted to hold 
powder and closed except along an edge, and a 








puff carrier pivetally secured to the body trans- 
versely of said edge and adapted to close an 
opening along the edge when the puff is moved 
into the bedy wherein the puff has the form of a 
segment of a disk of appreciable thickness and 
wherein a radial face of said puff closes the open- 
ing when the puff is projected for use. 
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1,586,320. BRACELET. Nets T. Netson, Attle- 
boro, Mass., assigner to J. F. Sturdy’s Sons 
Co., Attleboro Falls, Mass. Filed Feb. 20, 
1925. Serial 10,681. 6 Claims. 

In an extensible bracelet structure, a series of 


hox-shaped units each comprising relatively slidable 
hand links one of said links having inward pro- 





other link, said other link having a transverse split 
in one of its supported walls at such a point that 
when said links are extended said split wall may 
be pressed inwardly for attachment and detachment 
but when said links are in contracted position said 
projections support said split wall against inward 
movement. 


DESIGNS 
73,208. COFFEERPOT OR SIMILAR ARTICLE. 
Grosvenor N. ALiten, Oneida, N. Y. Con- 


tinuation of design application Serial 14,579, 








This application filed 
17,016. Term of 


1925. 


filed Aug. 24, 
March 22, 1926. 
patent 14 years. 


70,209. WEDDING RING. 


OOD 


Serial 


Jacop BERLINGER, 


Brooklyn, N. Y. Filed April 19, 1924. Serial 


9,320. Term of patent 14 years. 


70,217. FINGER RING. Istpor Garttn, Brooklyn, 





hey 


SF 


= 
AIAN ~~ 
it ety 












N. Y., assignor to Silbermann, Kohn & Wall- 
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An exquisite novelty—that sells on sight 


A complete toilet table outfit for cleaning jewelry 
—the only thing of its kind on the market. 
Each box contains: One metal holder, to secure ring or 
pin from slipping while being scrubbed and rinsed. 
Special jewelers soap—Glo-Jewl polishing fluid and basin 
—Perforated dryer with jewelers sawdust—Chamois, scrub- 
brusk and whisk. 
Sold by Leading Jewelers, Department Stores and 
Gift Shops. 
Glo-Jewl Outfits are sold by: 
New York—Black, Starr & Frost, Charlton & Co., 


Marcus & Co. 

i Elmer A. Rich, Spaulding & Co., Carteaux, Inc., 
H. J. Baby Co. 
. ie Stowell & Co., J. J. Kingsley, Shreve, Crump 
x Low. 


Philadelphia—Bailey, Banks & Biddle, J. E. Caldwell. 
Providence, R. I.—Tilden & Thurber. 

Springfield, Mass.—True Bros. 

Waterbury, Conn.—Laura Oliver, Inc. 

Baltimore—Samuei Kirk & Sons. 

The Standard£package sells for $1.75 each, retails for $3. The 
De Luxe package (hand made and decorated, no two alike) 
sells for $3.50 and retails for $7. Write for sample order. 
Special discount on dozen and gross orders. 


Glo- Jew! Company, P. 0. Box 43, Falls Station, Baltimore, Md. 














efiners 


Gold 
Silver 
Platinum 











HANDY @ HARMAN 


Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 
425 Richmond St., Providence, R. I. 

SHIP TO ANY ONE OF OUR-THREE PLANTS 
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HOOVER & STRONG, Inc. 











c™= e 
—Netallurgists 
Qrrice anp Works, 119 West TUPPER STREEB 

BUFFALO, N.Y. U.S.A. 





UCCESS based on old- 
fashioned principles of 
integrity is lasting success. 


By the same token, once you buy 
Hoover White Golds . . . once 
you ship your refining work to 
Hoover . . . you become a last- 
ing customer, glad to continue to 
work with Hoover. 








All of which is a suggestion that you 


try Hoover. 


Golden Rule Refiners-Since [9/2 





ALLOYS 


FOR 


ENAMELING 
CASTING — STAMPING 


WHITE and GREEN GOLD 


ALL KARATS 
(a special grade bo ‘bled special purpese) 


SOLDERS TO MATCH 


National Smelting & Refining Corp. 


ymace, 


92 John St, = New York 

















T. 








Gold, Silver 


Platinum 
Refiners and Assayers 


B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 
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enstein, Inc., New York. Filed March 30, 70,251. FINGER RING. Apranam Superov, New 
1926. Serial 17,124. Term of patent 3% 
years. 

70,219. FINGER RING. WILLIAM A. Griz, St. 





York. Filed April 12, 1926. 
Term of patent 3% years. 


Serial 17,259. 


CeGece 








70,252. FINGER RING. Asrauam Superov, New 
Louis, Mo. Filed Oct. 22, 1923. Serial 7,566. 
Term of patent 3% years. 
70,234. SPOON OR SIMILAR ARTICLE. Oscar 
Martna, Wallingford, Conn., assignor to R. 
Pe: York. Filed April 12, 1926. Serial 17,260. 
Term of patent 3% years. 





UNITED STATES TRADE-MARKS 


[The following trade marks have been adjudged 
entitled to registration under the Act. of Feb. 20, 
1905, and are published in compliance with Section 
Wallace & Sons Mfg. Co., Wallingford, Conn. 6 of said Act.] 
Filed March 25, 1926. Serial 17,049. Term 
of patent 14 years. 
70,242. JEWELRY SETTING. 





Issue of May 25, 1926 


. 207,482. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) A. Wiuttnaver Co., New 
York. Filed Dec. 30, 1924. 


THE OBSERVATORY 
CHRONOMETER 


No claim is made to the exclusive use of the 
word “Chronometer” apart from the mark as 
shown. ‘The Observatory Chronometer.” 

Particular description of goods.—Watches. 

Claims use since 1923. 


Max SIMSON, = cg, 











Problems of the Credit Jeweler 





New York. Filed Nov. 27, 1925. Serial 
15,559. Term of patent 7 years. 


70,247. FINGER RING. ApraHam SuDEROV, New 


(Continued from page 113) 








counts with future ratings and identification 
of the customers for the Credit man; a sys- 
tem whereby the collection department 
knows when each account needs attention, 
and several other systems must be kept up 
continuously as this department is the store- 
house of information which may be needed 
at any time. 





York. Filed April 12, 1926. Serial 17,255. 
Term cf patent 3% years. 


. ee © 
70,248. FINGER RING. Asranam SvupERov, New 


One of the most aggravating things the 
credit jeweler has to contend with is the 
return of merchandise. Many people, after 
the novelty of ownership wears off, and 
which often happens in a very few days, 
will return their purchase on any flimsy pre- 
text. The down payment perhaps has been 
small and there is no alternative but to com- 
ply with their wishes and in the best grace 
possible too. This same thing applies to 
watches which have been broken. When 
the repair charges are more than has been 
paid in they are usually not called for. 

Dull times are far from being prosperous 
ones for the credit jeweler, as many are led 
to believe. Then is when the collections 
fall off, and the collections are really 
17,257, the sales, for a dollar’s worth of mer- 

Term of patent 314 years. chandise is only sold when a dollar payment 
70,250. FINGER RING. Apranam Superov, New has been made. It is a period of unemploy- 
ment that the credit jeweler fears beyond 

all else. 

In closing I will say that efficiency in the 
collection department is all important, for 
just as a cash store may accumulate all of 
its profits into unsalable merchandise, so may 
a credit store accumulate its profits not only 
in unsalable merchandise but in non-collect- 
ible accounts, and while a statement may 





York. Filed April 12, 1926. Serial 17,256. 
Term of patent 3% years. 


70,249. FINGER RING. Apranam Scuperov, New 


@S> 


York. Filed April 12, 1926. Serial 





York. Filed April 12, 1926. Serial 17,258. 


Term of patent 3% years. 
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show a prosperous condition, yet in reality 
the firm is actually insolvent. 








The United States Naval Observatory 
—Its Functions with Special 
Reference to Time 





(Continued from page 121) 








the Hydrographic Office sends the officers to 
the Naval Observatory for instruction in 
setting up its astronomical instruments, such 
as transits, and in using them under the 
eye of an astronomer. They are given in- 
struction in selecting the stars that will be 
most suitable for observation at the pros- 
pective location, and instruction in working 
out sights with utmost care, for the safety 
or shipwreck of a vessel depends on the 
accuracy of the survey. 


Nautical Instrument Repair Shop 

Fifteen skilled instrument-makers are em- 
ployed, and during the last fiscal year over 
4,770 instruments were repaired with the 
quality of the work being the first requisite. 
The instruments included altimeters, azimuth 
circles, barometers—mercurial and aneroid, 
binoculars, chronometers, clocks, compasses, 
three-arm protractors, sextants, spyglasses, 
stadimeters, transits, universal drafting ma- 
chines, watches, etc. In re-graduating sex- 
tant limbs, and transients an automatic cir- 
cular dividing engine of high grade is used. 


Summary 

With the Naval Radio Stations reaching 
every ocean, with the co-operation under 
one department of the government, the Navy 
Department, of those institutions which are 
interested in the national defense, it is only 
natural that there is better efficiency with 
the Time Service, the Nautical Almanac, 
and the Hydrographic Office, all under one 
common head, than if there was divided 
responsibility. 

The authority of the government behind 
the time services and the almanac is a guar- 
antee of their accuracy and their perma- 
nency. 

From the beginning the observatory has 
been a Naval Observatory, primarily for the 
United States Navy and the Merchant Ma- 
rine, but its aim is to benefit not only the 
service, but the world at large, notwith- 
standing it is an integral part of the national 
defense. 

(THE END) 





Epitor’s NotE—Captain Edwin T. Pollock, U. S. 
Navy, will have completed 39 years of service in 
the Navy the week of May 16, 1926. During the 
Spanish-American War he served on Admiral 
Sampson’s flagship, the New York; during the 
World War he commanded the Fourth Convoy 
Group of the First Expedition to France, in 
command of the U. S. S. Hancock. Then he 
made seven rcund trips on the George Washington, 
landing safely over 40,000 men from his own 
ships, and over 140,000 men from the ships under 
his command, more than under any other one 
officer of our Navy. ; 

A previous tour of shore duty was as Assistant 
Superintendent of the Naval Observatory when he 
had direct charge of the Time Service. Before 
coming to Washington this -_— as superintendent, 

- was Governor of American Samoa. ; 
“ vear he was in charge of the Solar Eclipse 
Expedition which observed the eclipse from the 


ra . Los Angeles. : 
U. S.-SaL to Ohio to receive the 


This month he goes i 
Honorary Degree of Dcctor of Science from Witten- 


berg College. 
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REFINERS and SMELTERS 


Precious Metals 


PLATINUM 





In all Degrees of Hardness Welded on Gold in all Ratios 
Works: General Office: 
NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 








THOMAS J. 


Pam. 
REFINERS 


Sweeps, Polishings, Gold, Silver, -green gold—plates, wir 
Platinum and Plated Scraps. ects in, Ke. 


Let us supply you with 
soft platinum plates, 


solders and wires, also also white golds and 


DEE GOLDS 


§% 10% and 15%, irid- red golds. 
; MANUFACTURERS have excellent working 
ium platinum. TE ertics. 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


: % Mountings. Selections Sent on Request. . . 
Purchasing and Sales Dept.: Refining and Manufacturing Plant: 


5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 


ING the seemingly impossible in repairing Don’t take a chance on spoiling a Wp 


battered or badly damaged watch cases has_ watch case repair job when it is so easy O 
been our specialty for a third of a century. to send it to us and get it done right 

at less cost than you could do it your- 

self. We want to prove our ability to you—send 
us one job—and make it a hard one! Circular and 
price list on request. 





Perfection in this work can only come from experi- 
ence. We have developed special tools and equip- 
ment and an organization of highly skilled workmen 
to do the work accurately and quickly. 


BECKER-HECKMAN COMPANY isitxctituium Chicago 


Derbyshire, Webster-Whitcomb LATHES 


MAGNUS, ELECT AND RIVETT 
Special attention given to repair work 


F. W. DERBYSHIRE - - ~ - - - Waltham, Mass., U. S. A- 

















Established 1845 


Assayers— Chemists 10K Solder for 14K Gold 6K Solder for 10K Gold 
to the Jewelry Industry JAMES H. DEDERICK’S SONS, Inc. 


LAGRS ‘PSPERL de. Colt wr eo Sve Solder) 


_ 47:Fulton St. New York, N. Y. 44 GOLD STREET NEW YORK 
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